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UNIFORM FORMS GET 
HARD BLOW IN IOWA 


Commissioner English Announces 
- That Work of Committee Is 
Contrary to. Law 


BARS CONCERTED ACTION 


Riders on Policies Cannot Be Adopted 


Aetna Fire Underwriters Department 
HARTFORD,.CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, Ill. 


ON TAX MEASURE 


Local Agents Telegraph Their 
Senators and Representa- 
tives on the Subject 


OBJECT TO STAMP PLAN 


Insurance Interests Feel They Are Dis- 
criminated Against in the Na- 





Under Agreement for Mandatory 





and Exclusive Use 


The ruling of Commissioner English 
of Iowa that a committee of fire insur- 
ance representatives, engaged at Chi- 
cago in making out a series of papers 
to be used in Iowa, has been illegally 
engaged, has attracted considerable 
attention. Des Moines fire insurance 
agents have been deeply interested in 
the ruling, which is, in full, as follows: 

“The commissioner is advised that a 
committee representing a majority of 
the fire insurance companies transact- 
ing business in Iowa has been in ses- 
sions recently in Chicago and known 
as the uniform forms committee, hav- 
ing for its work. the preparation of 
uniform blanks, riders, endorsements, 
and permits to. be used in connection 
with ‘business to be transacted in this 
state. 

“It is further understood that the 
forms drafted by this committee will 
have the approval of the companies and 
the rating bureau representing them in 
Iowa and that exclusive use of same is 
agreed upon and mandatory upon the 
companies represented by the uniform 
‘blank committee. 


Agreement Violates Law 


“It is the holding of the commis- 
sioner that such an agreement is in 


(FIRE) 
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Capital 


Reserve for all other liabilities. . . 


tional Revenue Law 


Washington, D. C., Aug. 23—The Senate 
has restored the provision permitting de- 
ductions for net additions to reserves of 
insurance companies in the income tax 
bill. It was explained that the omission 
was due to an error, and when attention 
was called to it by the insurance interests 
it was corrected. Senators and representa- 
tives have been bombarded th tele- 
grams and letters from insurance men 
all through country, protesting 
against the stamp tax and other features 
of the revenue 

In the event that the stamp tax is re- 
tained, a number of legislators here say 
that the companies will refuse to continue 
its payment and will pass it on to policy- 
holders. Unless the companies do this, 
it is thought it will grow into a perma- 
nent tax. There is hope in some quarters 
that the senate will eliminate the stamp 
tax on property insurance policies. 


Prominent insurance agents and field 
men throughout the west telegraphed 
their United States senators and rep- 
resentatives in Congress this week pro- 
testing against the retaining of the 
stamp tax on insurance policies as re- 
ported out by the Senate committee. 
When the income tax bill was passed by 
the House a few weeks ago the stamp 
tax on insurance was wiped out, as it 
was in a number of other activities. 
The Senate, however, restored the tax, 
probably owing to the fact that the 
insurance companies pay the tax, while 





in other lines, such as public utility cor- 





violation of the: provisions of section 
1754 of the code prohibiting any com- 
pany,-agent or employe from entering 
any agreement as to the manner of 
transacting business. Furthermore the 
forms, prepared will not be approved 
for such committee. Under the law, 
companies may prepare and are per- 
mitted to use such forms, permits, rules 
or riders as they see fit (all printed 
endorsements being subject to approval 
by the commissioner of insurance) but 
any agreement making any such form 
or set of forms uniform among certain 
companies is clearly illegal and such 
action would subject the companies to 
the penalties provided.” 
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Surplus to Policy-holders . - $ 9,056,106.30 
Total Losses Paid . - ‘ - 81,617,129.19 


Cash Capital - Three Million Dollars 


Reinsurance Reserve ° - $5,628,337.29 
Reserve for Outstanding Losses . 2 410,921.57 
Reserve for all other Claims . 250,000.00 


NET SURPLUS . ‘ ‘ . 6,056,106.30 
Total Assets - $15,345,365.16 


"PHENIX 


porations and so on, the public pays the 
tax. 


Western Managers Hold Meeting 


An informal meeting of managers was 
held in Chicago Saturday and arrange- 
ments were made to wire representative 
local agents and rating bureaus, asking 
that telegrams at once be sent to Wash- 
ingfon in protest. The fire insurance 
people say that they are being discrim- 
inated against in the stamp tax, as it 
has been removed from all other lines 
but theirs. If the stamp tax is still con- 
tinued on fire insurance policies, the 
expectation is that the companies will 
use every effort to shift it on the public. 








(CONTINUED ON PAGE 17) 








United States Branch Statement January 1, 1916 
Total Assets - - - 


Net Surplus above all pennant in the 
United States eS 


Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,067,990.55 


-  3,982,857.72 


(THESE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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ANNUAL PROGRAM OF 
THE COMMISSIONERS 


Meeting of Supervising Officials 
Will Be Held in Richmond, 
Va., September 26-29 


MANY INTERESTINGPAPERS 


All Phases of Insurance Will Be 
Treated by the State 
Superintendents 


The program for the forty-seventh 
annual meeting of the National Con- 
vention of Insurance Commissioners, to 
be held at Richmond, Va., Sept. 26-29, 
has been published and is attracting 
considerable attention. The detailed 
program is as follows: 

' Tuesday, September 26 

Address of Welcome—Hon. Henry C. 
Stuart, Governor of Virginia, and Hon. 
George Ainslie, Mayor of Richmond. 

Response—Hon. John T. Winship, vice- 
president. 

Call of States. 

President’s Address—Hon. Burton Mans- 
field, president. 

Call of committees and reports. 

“Reserves of Fire Insurance Com- 
panies,” C. F. Nesbit, Superintendent of 
Insurance, Washington, D. C. 

“State Rate-Making—Its Methods and 
Effect,” J. S. Patterson, Commissioner of 
Insurance, Texas. 

“Inter-Insurance Accounting,” Carey J. 
Wilson, Superintendent of Insurance, Kan- 
sas. 

Discussion of papers. 


Wednesday, September 27 


Annual reports: “The Best Way of Ob- 
taining Correct Annual Statements,” R. 


J. Merrill, Insurance Commissioner, New 
Hampshire. : 
“Departmental Cooperation, Auditing 


and Preparing and Publishing Annual Re- 
ports,” F. H. Hardison, Insurance Com- 
missioner, Massachusetts. 

“Can Printed Statements Be Made to 
Harmonize with Convention Forms?” H. 
Pierson Hammond, Actuary, Connecticut. 

“Unauthorized Insurance, * ©. C. Thomp- 
son, Superintendent of Insurance, Arizona. 

“Life Insurance From the Standpoint of 

a Layman,” W. K. Chorn, Superintendent 
insgeanes Department, Missouri. 

“Complaint Bureaus of Insurance De- 
partments—Their Functions,’ Frank Tag- 
gart, Superintendent of Insurance, Ohio. 

“How Can the Cost of Insurance Be 
Reduced?” J. Denny O’Neil, Insurance 
Commissioner, Pennsylvania. 

“Anti-Discrimination Laws in Fire In- 
surance,” George M. LaMonte, Commis- 
sioner of Insurance, New Jersey. 

Discussion of papers. 

Thursday, September 28 


Communications and reports. “To What 





Features of the Week 

















Extent Is Social or Welfare Insurance 
Feasible in the United States and How 
Should It Be Done?’ Rufus M. Potts, In- 
surance Superintendent, Illinois. 

“How Far Should a Life Insurance Com- 
pany Go in Conserving the Lives of Its 
Policyholders?” E. R. Harper, Commis- 
sioner of Insurance, Colorado. 

“Automobile Insurance — Should . Fire 
Companies Be Authorized to Give Full 
Coverage, Including the Person?” H. D. 
seenetem, Deputy Superintendent, New 

ork. 

“The National Government as a Pre- 
ferred Creditor in Surety Insurance,” 
William M. Shehan, Insurance Commis- 
sioner, Maryland. 

Discussion of papers. Executive session. 

Communications and_ reports. “The 
Value of Schedule Rating in Securing 
Equitable Fire Insurance Rates,’ William 

Dunbar, Commissioner of Insurance, 
Tennessee. 

“Can Insurance Rates Be Properly Made 
by a_ Representative Form of Govern- 
ment?” M. J. Cleary, Commissioner of In- 
surance, Wisconsin. 

“Whole Family Insurance by Frater-° 
nals,” Harvey Wells, Insurance Commis- 
sioner, Oregon 

Diedunaion of papers. Executive session. 

Friday, September 29 

Communications and reports. 

Departmental practices and rulings. 

The Actuarial Bureau, by the committee. 

Election of officers. Adjournment. 

—_—___-— > ea 


TELLS ABOUT SOUTH CAROLINA 








Governor Manning Shows How Drastic 
Insurance Measure Has Defeated 
the End Desired 





Governor Manning of South Carolina 
has come out with a public statement 
commenting on the withdrawal of the 
fire companies from that state as a re- 
sult of hostile legislation with which 
they could not comply. He says that 
he has been studying the fire insurance 
situation and believes that the laws of 
— should be revised and modern- 
ized. 

He declares that the people of South 
Carolina have learned that drastic 
measures like the fire insurance law 
wili not accomplish the results desired. 
He says that legislation must take into 
account sound business principles upon 
which a business should be conducted. 
He says that rates for fire insurance 
should be made according to losses ‘and 
expenses incurred and that a reasonable 
profit on the investment should be al- 
lowed. He also asserts that a conflagra- 
tion reserve should be provided inas- 
much as conflagrations may be expected 
from time to time. 

ao oe 


EUGENE WARREN PASSES ON 





Former Missouri Field Man Succumbs 
to Tuberculosis at Silver City, N. M. 
—Recently Local Agent 





Eugene Warren of Silver City, N. M 
well known to Missouri field men, died 
last Thursday morning. He had car- 
ried on a heroic fight against tubercu- 
losis for a number of years. Mr. War- 
ren was located at Kansas City, being 
special agent of the Citizens, and was 
one of the most popular men in the 
field. He was on the program for one 
of the Northwest meetings, but was not 
able to be present in person on ac- 
count of delicate health, He went to 
Silver City to engage in the local busi- 
ness. His father, O. S. Warren, estab- 
lished an agency there in 1882. He 
was associated with his mother in re- 


establishing the Warren Agency. Mr. | 


Warren was a brilliant young man and 
had his health been given him, would 
have made a place for himself in fire 
insurance. He was born in Portland, 
Ore., in 1880, and was brought by his 
parents to Silver City in 1882, when 
his father opened an agency in that 
town. He graduated with high honors 
at Leland-Stanford University in 1900. 
For two years he was manager of the 
Varsity baseball team. He was a can- 
didate for the legislature from Silver 
City after graduating from college, but 
was defeated. In 1903 he took service 
with the Citizens of St. Louis. 
ne 
W. W. Sandford has located at Ada, 





GENERAL 
English investigates agency practices. 6 
State federation newS............ee6. 15 
WGItOrial~ COMMON ..<..00cckcccccccccue 18 
Personal side of the business......... 18 
Automobile insurance news........... 26 

FIRE 

Iowa knocks out uniform forms...... 1 
Protest against stamp tax............ 1 
Insurance comissioners’ program..... 2 
Kentucky rate making issue.......... 3 
Crmbmer In The BIG... ccccvceccvcces 3 
Program of National agency rally.... 4 
Material for Northwest president..... 4 
Many barns are burning.............. 4 
View. of Texas conditions............ 5 
Hail losses very severe.............. 5 
Chicago and suburban news.........-. 7 
Toledo cuts down fire protection...... 9 
Ohio tax on agents balances......... 9 
L. & L. & GJs Michigan job.......... 10 
Portable gasolene plan debarred..... 12 
Apply cotton schedule in Texas....... 13 
Subrogation suits on Paris, Tex., swans 13 
Passing of the livery barn....... 14 
Kentucky and southern news 
News from the Pacific coast..... o% 
ge eS Py Pe ee 
Fire protection page.........sseeeeee 

CASUALTY 
Casualty COMMON. «oo vce cececcctovee 19 
Labor paper on state monopoly bie 0% ac wD 
Favor uniform boiler rules.......... 20 
London & Lancashire Indemnity plan: 20 
Live stock insurance news.......+... 3 
Industrial disability news..... 23 
News of the surety men...... 
Workmen’s compensation news.. 
In the accident fleld............. oe 
Big claim convention expected........ 21 
Braniff takes Maryland Casualty..... 25 
News about companies.......... ee a cae 
About POODLE. . cic cr csccccvccesevcces 26 


Okla., as state agent of the Western 
Reciprocal Underwriters of Kansas City. 





Fidelity -Phenix Fire Insurance Co. 


of New York 
HENRY EVANS, President 
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POLICYHOLDERS’ SURPLUS.................... $8,685,436 


From Statement as of July 1, 1916 
Fidelity-Phenix: Famous for Fa r Dealing 
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80 Maiden Lane 137 So. La Salle Street 
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THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 
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WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
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An American Company Founded in 1792 


Insurance Company of North America 
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THE INTER-STATE FIRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $224,825. Surplus $83,185.89. 
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D. H. Dunham, Pres. Neal Bassett, Vice-Pres. John Kay, Vice-Pres. 


Organized 1855 


Firemen’s Insurance Company of Newark 


January 1, 1916 
Cash Capital, $1,000,000 Net Surplus, $2,708,837.43 Surplus to Policyholders, $3,708,837.43 
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Newark, New Jersey Chicago, Illinois 


A. H. Hassinger, Sec. 
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Organized 1854 


The Mechanics Insurance Co. of Philadelphia 


January 1, 1916 
Net Surplus, $444,238.59 


A. H. Hassinger, Sec. 


Cash Capital, $250,000 Surplus to Policyholders, $694,238.59 


H. Dunham, Pres. 
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Organized 1853 
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the state insurance board of Kentucky 
and the Kentucky Actuarial Bureau, 
whereby the latter has practically sus- 
pended operations, confining its work 
to the rating of new risks, the Louis- 
ville board of trade is 
offering its services in the settlement 
of the trouble. 

Owing to the fact that the insurance 
committee of the board of trade, which 
is headed by J. W. Oliver, manager of 
the Ahrens & Ott Manufacturing 
Company of Louisville, is composed 
exclusively of large buyers of fire in- 
surance, no agents heing on_ the 
committee, it is believed that it is in a 
position to claim consideration from 
both the state authorities and the 
companies. It will wait until the situ- 
ation has developed far enough to 
show that its services are needed before 
offering to assist in bringing about a 
settlement. 


Terms of the Law 


The portions of the new insurance 
law, the interpretation of which has re- 
sulted in differences of opinion at 
Frankfort and Louisville, are in section 
11, and are as follows: 


Provided that no rate on property in 
this commonwealth shall, during the two 
years following the date on which this 
law becomes operative, be increased above 
the rate in force on the first day of Decem- 
ber, 1915, unless since said day there has 
been an increase in the hazard as to such 
property, and then such increase in the 
rate shall correspond only with the in- 
crease in the hazard. No such rate shall 
be reduced by the order of the board dur- 
ing said period, but rates may be reduced 
by the rating bureau or bureaus. 


May Seek to Enforce Order 


In section 12 is the following para- 
graph, which is expected to result in an 
effort being made by the state insur- 
ance board to compel the bureau to 
quote credits for improvements: 


Any order made by the board shall be 
subject to court review, and the board 
may institute action in any circuit court 
having jurisdiction to compel any com- 
pany or bureau to obey any order promul- 
gated by the board. 


Manager Parker’s Letter 


George H. Parker, manager of the 
Kentucky Actuarial Bureau, formally 
notified the state insurance board under 
date of Aug. 19 of the reasons of the 
bureau for discontinuing work, his let- 
ter to Chairman N. O. Gray being as 
follows: 


In answer to your favor of the 17th in- 
stant, which I regret not having acknowl- 
edged sooner, I have to advise we have 
been instructed by our subscribers not to 
— any further revisions in existing 
rates. 

With the high loss ratio sustained in 
Kentucky for the last five years (63.5 per- 
cent), and with no present prospect of its 
being lessened, and in view of the ruling 
of your board that increases may not be 
made (even when conditions warrant it), 
it hardly seems necessary to state that 
the companies cannot afford to make re- 
ductions, even though under other condi- 
tions they would cheerfully do so. 


Cannot Comply With Rulings 


I trust you will pardon me for saying 
that it is the firm belief of the insurance 
companies that it was not the intent of the 
framers of the present law, nor is it the 
intent of the law itself, to prevent a 
proper readjustment of rates, but, in view 
of your construction of the law, the com- 
panies have no option but to follow the 
above course. 

In addition to the foregoing, many of 


considering , 


practically impossible for us to operate 
without violating them many times each 
day, and in addition to carry them out 
would be extremely expensive. By reason 
of the above, it seems clear that we will 
most regretfully be obliged to confine our 
operations ,to the rating of the new risks. 


Outlines Position of Companies 


Mr. Parker later gave out a state- 
ment outlining the attitude of the com- 
panies, in which he rehearsed the 
insurance troubles of the past several 
years, resulting in the truce agreement 
of 1914 and the submission of a new 
insurance law by the special commis- 
sion appointed for that purpose at the 
session of the legislature last winter. 
Mr. Parker continued: 


The legislature in due time gave con- 
sideration to the report of the state com- 
mission, but so many amendments and 
changes were made in the law as recom- 
mended by the state commission that the 
insurance companies felt it to be extreme- 
ly doubtful whether it would be practical 
to safely operate under it. None the less, 
being desirous of showing their good 
faith, wishing to serve the public, they 
sincerely attempted to observe the re- 
quirements of the law as soon as it went 
into effect. 


Attempted to Be Fair 


Knowing the law to be ambiguous and 
conflicting in many of its provisions, the 
companies in construing it attempted to 
do so in the spirit of absolute fairness to 
the policyholders and themselves, and 
had hoped that this same attitude would 
be taken by the present state insurance 
board and that the grave consequences 
which resulted from the previous law 
could for all future time be avoided. 

Without desiring to in any way cast 
criticism, it would seem that the state in- 
surance board has not deemed it proper to 
follow this course, with the result that 
the companies view with grave apprehen- 
sion the position in which the fire insur- 
ance business and the holders of fire in- 
surance policies are being placed. 

After pointing out some of the un- 
satisfactory conditions imposed by the 
state board, the statement concludes: 

Insurance companies are willing to do 
everything in their power to straighten 
out now these unfortunate conditions, 
rather than to allow them to continue and 


thereby probably produce a disastrous 
situation. 


Statement by Louisville Board 


The Louisville Board of Fire Under- 
writers has issued the following state- 
ment of conditions under which its 
members will operate as a result of the 
new situation, these having been de- 
cided on following a meeting of a con- 
ference committee composed of repre- 
sentatives of the board, Secretary Mil- 
ton C. Miller and Manager Parker: 


First: Agents are advised that the Ken- 
tucky Actuarial Bureau -has suspended 
operations, excepting for the rating of 
new buildings. : 

Second: Published rate as shown in the 
cabinets is the legal rate, and it will be 
unlawful for any agent to depart from 
such rate or to fix a rate himself. ; 

Third. According to law, any change in 
rate, either for increase or decrease in 
hazard, must be made by the Kentucky 
Actuarial Bureau and by them published. 
In the absence of any such promulgation 
agents cannot make credits or charges 
where such conditions prevail. 

Fourth. For information concerning 
any question of privileges affecting the 
writing of policies, agents must refer 
same to the secretary, who shall work in 
conjunction with the conference commit- 
tee. 


Requests for credits for improve- 
ments are being held in abeyance, but 
it has been ruled that no credits which 
may be given hereafter are to be retro- 





active. Where improvements are made 





fect, but without indicating any change 
in rate. 





Changes in the Field 











H. C. Garlick 


H. C. Garlick, who was special agent 
in Missouri for the National of Con- 
necticut for fourteen years, has be- 
come special agent for the Providence- 
Washington, in Missouri, Kansas and 
Nebraska, making his headquarters at 
Kansas City, Mo. 


> 





Fred W. Peters 


Fred W. Peters, of Marion, Ohio, 
has severed his connection as special 
agent of the Standard Fire of Hart- 
ford. Mr. Peters has been a local 
agent at Marion for a number of years 
and has, made a good record. 





Frank J. Goodwin 


Frank J. Goodwin, for five years in 
charge of the insurance department of 
the Arkansas Trust Company at Hot 
Springs, has resigned, to become spe- 
cial agent for the Adams & Boyle gen- 
eral agency of Little Rock. 





Prussian National 


The Prussian National has_rear- 
ranged a portion of its field. J. W. 
Noble, who has had Indiana and North 
Carolina, has given up the latter state 
and takes southern Illinois, including 
all territory south of the line of the 
Wabash Railroad, and also the city of 
St. Louis. Wallace Mink, who for- 
merly had that section, has taken south- 
ern Wisconsin, including Milwaukee. 
This relieves W. H. Zingg, state agent, 
with headquarters at Minneapolis, who 
has had a territory too large to cover 
closely. 


W. j. Kulp 


W. J. Kulp of Denver has resigned 
as special agent for the Law Union & 
Rock & Union Assurance in the moun- 
tain field and his successor is not yet 
appointed. It is understood that Mr. 
Kulp will engage in the local agency 
business at Denver. 


L. B. James 


L. B. James, home office special agent 
of the New Hampshire Fire, has been 
assigned to the Michigan field and will 
act as assistant to General Agent 
George K. March. While Mr. March 
will give his attention to supervising 
the western business, he will continue 
his personal relationship and _ super- 
vision of the New Hampshire’s interests 
in Michigan. Mr. James will relieve 
Mr. March of some of the Michigan 
details, so that the latter can give more 
attention to other duties. 





R. W. DAVIS AND L. C. RIKER 


R. W. Davis, special agent in Tennessee 
for the American Central, has been ap- 
pointed special agent for the Commercial 
Union, Palatine and Hand-in-Hand, with 





jurisdiction over both Kentucky and Ten- 
L. C. Riker, special agent of the 


nessee. 


charge of Tennessee for the company also. 
> © 


LATEST STOCK QUOTATIONS 


Following are latest quoted sales of the 
stocks of the Philadelphia fire companies: 













, Par Sales 
UES hangs Goesecauckacoes « 3 18% 
Sy Geka Cee Cee ee eee 10 24 
Fire Association ............ 50 330 
Prank. <..'... ee whe peada da 25 60 
EE See ee ee 100 125 
Se an ey ae ee eee 100 86.236 
Insurance Co. of North Amer. 10 25% 
State of Pennsylvania....... 100 100% 
Lumbermens’ ........ 25 102 
Mechanics’ 3 25 60 
Pennsylvania ... 10 415 
Peoples National 25 17 

. Reliance ...... a ahsiamate aint 50 56 

i United Firemen’s ........... 10 11 

Hartford, Conn. 
Bid Asked 
7 ee ye cee eccece dacueee 400 405 
po 8 eee ee 800 825 
ME Soa aaceesucees ca as 390 8400 
ee eee 375 ass 
INGROUP 6 kin hceecuceder 385 395 
Fa, OOOO Ie 40 745 
Aetna Accident & Liability... 430 440 
Hartford Steam Boiler....... 400 420 
ROUGH CA. 46.6 daancmnamecee 820 825 
New York 
Last 
Bid Asked sale 
CTE ooo dis cede cicivedcacn was 85 110 125 
Continental ...00s:00 ai -212 224 220 
Ve ro 350 360 355 
eee ee 320 ... 380 
Ger. AMeP. . 00.00. 0cccees 580 595 570 
COR. BIOS 6 cic cccdtcces 235 245 240 
CE WON bes caciccecens 650 750 700 
oo 3 ere 525... 600 
ME as wiediet megane -170 190 190 
BNO Cx codedeckcabeuwe 480 490 456% 
RI aia ana a dasa ene 345 360 350 
OU EWE oe od a bs Came.cece Se. Seek wae 
Po eae as 150 160 150 
Stuyvesant ... oc ae “Eee 75 
United States .. -125 140 126 
Westchester .... 670 720 680 
Williamsburg City..... es), eae 


a a tt 
Ohio Agency Appointments 


U. S.—G. Huff, Newark; W. F. Rumse 
Westchester—W. H. Ste hens, Berlin 
L. L. Carstensen, Oak E 
P.M. ee Cleveland; P. B. Morgan, Ver- 
milion; M. R. Zell, Orrville; C. L. Powley, 
Monroeville; W. W. Waters, Madison; T. B 
Brown, Circleville; W. Lindley, Lexington; V. 
Andress, Hayesville; H. Welsh, Perrysville; 
Elizabeth Gove, Milan; C. F. Bonham, Harrison; 
Maud Marvin, Harrison. 
Wmsburgh—G. Huff, Newark. 
_ ies J. Cahill, Hamilton; W. T. Har- 
rison, Middletown. 
Arizona—H., Gillespie, Dayton. 
Automobile—P. J. Nutley, Cleveland. 
Boston—J. Smith, Columbus; Mary Volk, 
Galion, . 
Columbian, Ind.—J. H. Casper, Cleveland. 
Fire Assn.—H. M. Foote, Cleveland. 
General—F. J. Macklin, Columbus. 
Germania—F. J. Mathews, Dayton. 
Girard—Ellen C. Whiteside and Cooper Ins. 
Agency, Mt. Vernon. 
Gran. State—F. Musser, Portsmouth. 
Hartford—Marks & Gruse, New Riegel. 


Lima. 
eights; 


arbor; E. G. Gilbert, 


P. 
F 


Commercial National, Chicago—The Iili- 
nois insurance department has made its 
report on the examination of the company 
since it began business Oct. 1, 1915, up 
to July 1. Its net premiums were $74,056 
for the first six months of the year; total 
income, $82,084; net losses, $10,142; total 
disbursements, $29,815; assets, $316,201; 
capital, $200,000; surplus, $35,925. 

The Commercial National’s business is 
principally reinsurance of risks of other 
companies. Its experience to July 1 shows 
a loss ratio of 33 per cent; expense rati«e 
of 27 per cent. The loss ratio, however, 
includes losses held over from last year 
without counting the income of the same 
period. Its loss ratio on this year’s busi- 
ness is about 25 per cent. The depart- 
ment says that the affairs of the com- 
pany are economically managed and its 
records and books are kept in a com- 
prehensive and intelligent manner. H. J. 
Barbour, secretary, is the underwriter 
of the company having formerly been 
connected with the home office of the 
National Fire of Hartford. He is keep- 
ing a close watch on its transactions and 
its record under his administration has 
been excellent. 








4 


THE WESTERN UNDERWRITER. 





August 24, 1916 











COMPLETED PROGRAM 
OF AGENTS’ RALLY 





National Association Has Excellent 
Schedule of Events for 
Boston Meeting 


LODGE IS HEADLINER 


“Cooperation of Insurance Interests” 
Is the Topic for the Last 


The Pioneer German Fire Insurance Company in America 





TOTAL LOSSES PAID IN THE 
UNITED STATES $28,000,000 


Organized in 1854 


Hamburg-Bremen 
Hire Insurance Company 


HAMBURG, GERMANY 


Entered United States in 1858 





United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
MARSH & McLENNAN, Managers 








Day’s Session 


The program for the National Asso- 
ciation of Insurance Agents, to be held 
at Boston Sept. 12-15, has been com- 
pleted and Secretary H. H. Putnam has 
sent out the official draft. The pro- 
ceedings of the third day will be of 
interest, inasmuch as Charles W. Sco- 
val, of Pittsburgh, representing the Na- 
tional Association of Life Under- 
writers; F. Robertson Jones, secretary 
of the Workmen’s Compensation Pub- 
licity Bureau, representing the casualty 
people, and Commissioner Robert J. 
Merrill, of New Hampshire, represent- 
ing the insurance commissioners, will 
speak. This part of the program will 
be under the head “Cooperation of 
Insurance Interests.” 

Mr. Scovel is associate manager of 
the Northwestern Mutual Life and ex- 
president of the National Life Under- 
writers’ Association. 

W. 8S. Cowles’ Topic 

The subject selected by Walter G. 
Cowles, vice-president of the Travelers, 
for his address to the local fire, cas- 
ualty and surety agents at Boston will 
attract attention. It is “Is it feasible 
for stock companies to meet the com- 
petition of mutuals and state funds (1) 
by lowering the rate and (2) by lower- 
ing the commissions?” 

The complete program is: 

Monday Evening, Sept. 11 


Meeting of National Officers and Mem- 
bers of Executive Committee, Parlor B, 


8 R m. 
P eeting of State Officers, Parlor A, 


Pp. m. 
FIRST DAY 
Tuesday Morning, 10 O’clock 
Address of Welcome—A. W. Damon, 
president Springfield F. & M. 
ee Taylor, Wilmington, 


Welcome From Boston Board—Frank A. 
Dewick, president. 
Response From California—Mac O. Rob- 
ae, Santa Ana, president state associa- 
tion. 
President’s Address—Edward C. Roth, 
Buffalo. 
Report of Executive Committee—Clar- 
ence S. Pellet, Chicago, chairman. 
Report of Committee on Organization— 
Frederick E. Warner, Salem, chairman. 
ddress—Henry Cabot Lodge, Washing- 
ton, D. C., Senator from Massachusetts. 


Department Conference 
“Agency Advertising and Office Methods” 


Immediately following the morning ses- 
sion a conference of those interested in 


Wanted Sept. 20 


High class man to travel 
in territory 500 miles around 
Chicago. Interinsurance (fire) 
among manufacturers. To ex- 
lain method and inspect risks 
ballssein correspondence. 
Require soliciting ability. 
Minimum salary $ 150 and ex- 
penses. Larger salary or par- 
ticipating arrangement or both 
if warranted by qualifications. 
Address 





AGENTS WANTED IN UNREPRESENTED POINTS 











the above subject will take place in Con- 
vention Hall, in charge of Frederick V. 
Bruns of Syracuse, N. Y 


Afternoon Session, 2 P. M. 


Address—“Cooperation and Increased 
Profits,” E. M. Allen, secretary, Arkansas 
Association of Insurance Agents. 

Special Report of Committee on Legisla- 
tion—George D. Markham, St. Louis, 
chairman. . 
Introduction of Resolutions. 

Note—All resolutions introduced are re- 
ferred to the committee on resolutions for 
consideration, but if desired may first be 
discussed on the floor. Resolutions in the 
final session will be referred to the in- 
coming executive committee. 

Appointment of Committees (Resolu- 
tions and Nominations) ° 

Note—The committee on nominations 
and the committee on resolutions are 
formed by the selection of one delegate 
for each cemmittee from each of the state 
associations represented in the convention, 
said selections being made by the dele- 
gates present from the various states. 
The delegates are requested to make their 
selections early and hand the nominations 
to the secretary as soon as possible. 


Committee Meetings 


Resolutions, at Parlor B, 8 p. m. 
Nominations, at Room—, 8 p. m. 
State Officers, Parlor A, 8 p. m. 


SECOND DAY 
Wednesday Morning, 9:30 A. M. 
Special Topics: 
Birmingham, (Ala.) Clean-up Campaign 
—Henry G. Siebels. Wholesale Company 
Withdrawals—How to Meet the Problem: 
Missouri. 
Kentucky. 
South Carolina. 
Texas Situation—Rates and Commis- 
sions. 
Agents’ Office in New York. 
Cities Conference Committees. 
Forms and Permits. 
Executive Session. 


Casualty and Surety Section 
Wednesday Afternoon, 2 P. M. 
Address—“It is feasible for stock com- 
panies to meet the competition of Mu- 
tuals and State Funds (1) by lowering 
the rates, (2) by lowering the commis- 
sions,’ Walter G. Cowles, Hartford, vice- 
president Travelers. 
Report of Casualty and Surety Com- 
mittee—J. K. Livingston, Detroit, chair- 


man. 
Special Topics: 
Resident Agent Law. 
State Insurance. 
Resolutions. 


Department Conference 
“Inter-Insurers and Mutual Competition” 
Immediately following the casualty ses- 
sion a conference of those interested in 
the above subject will take place in the 
Convention Hall, in charge of John F. 

Ankenbauer of Cincinnati, Ohio. 


THIRD DAY 


Thursday Morning, Sept. 14, 9:30 A. M. 
Cooperation of Insurance Interests: 
Charles W. Scovel, National Association 

of Life Underwriters. 

F.. Robertson Jones, .Workmen’s Com- 
pensation Publicity Bureau. 

Robert J. Merrill, Insurance Commis- 
sioner of New Hampshire. 

Report of committee on resolutions. 

Report of committee on nominations. 

Report of state officers’ committee. 

Invitations for next annual meeting. 

Closing business. 

Adjournment. 


FRIDAY MORNING 
Meeting of new officers. 
re ae 
Joins Western Insurance Bureau 


The Firemen & Mechanics of Madi- 
son, Ind., has joined the Western In- 
surance Bureau, Edson T. Wood being 
elected as member. He is secretary of 
the company. 

a os 

The Loyal Guard of Flint, Mich., and 





86-Q, Care The Western Underwriter. 





the Columbian Circle of Chicago, two 
fraternals, have consolidated. 


LOOKING FOR PRESIDENT 


GOOD MATERIAL AT HAND 





This Is Managerial Year in the Fire 
Underwriters Association of 
the Northwest 





There has not been much speculation 
so far as to the presidency of the Fire 
Underwriters Association of the North- 
west. This will be managerial year 
and now there is some casting about 
for available candidates. The meeting 
will be held in Chicago, Oct. 4-5. Pres- 
ident A. A. Maloney will announce his 
program in a few days, and it is un- 
derstood it is a good one. 

George H. Batchelder, joint man- 
ager of the Pennsylvania in the west, 
is being prominently mentioned, but 
it is understood that he has set his 
foot flatly down on any effort to work 
up sentiment in his behalf. Mr. 
Batchelder was formerly treasurer of 
the. organization, is a man of ability, 
and would make a good president, but 
he is very positive in his statement 
that he will not allow his name to be 
used. 


Gorham Prominently Mentioned 


Charles N. Gorham of Rockford, as- 
sistant manager of the American in the 
west, is looming up as a formidable 
candidate. Mr. Gorham has served as 
vice-president of the organization and 
also read a paper that commanded 
much attention. He is regarded as one 
of the leading underwriters in the west 
and a man who is destined to make him- 
self felt in a bigger way. It has been 
some time since any one not connected 
with a Union company has been elected 
president, and the cohorts this year 
say that Mr. Gorham should be ac- 
corded the presidential honor. 


Chapman and Harding Good Men 


Another man whose name is being 
mentioned is W. A. Chapman, assistant 
manager of the Fireman’s Fund. All 
who know Mr. Chapman recognize his 
worth and realize the service he has 
rendered the business. He would be in 
every way competent to fill the position 
and would poll a big vote. Another 
man whose name is being considered 
is Assistant Manager John C. Harding, 
of the Springfield. Mr. Harding has 
always been a loyal member of the or- 
ganization, is a man who was born into 
the insurance business, his father hav- 
ing been for years manager of the 
Springfield, and one of the most emi- 
nent underwriters that ever graced the 
west. John Harding has made a name 
for himself in the business, has worked 


make a crackerjack president. 
Haas’ Friends Boosting Him 


Still another man who may be in- 
duced to cast his hat in the ring is 
Manager George E. Haas of the Atlas, 
“father of the Chicago Fire Insurance 
Club,” capable, hard working and clear 
headed. He would have a lot of boost- 
ers if he ever allowed his name to go 


hard, is popular personally, and would. 


MANY BARNS BURNING 


LIGHTNING GREATEST CAUSE 





Spontaneous Combustion in Sweating 
Hay Is Another Contributing 
Factor to Losses 





BY BERT B. BUCELEY 
Ohio State Fire Marshal 

Ohio’s loss from barn fires is a mil- 
lion a year. 

Ten years ago the loss on barn build- 
ings was half as much more than the 
loss on their contents. Now, the value 
of the contents is greater than that of 
the building. The great increase in 
the loss on contents depends upon the 
increased value of farm products, and, 
especially upon the fact that since the 
farm hand has run away to town and 
the farm girl has followed him, the 
farmer must have a machine for every- 
thing, from mowing to milking. These 
machines stored in the barn are lost, 
for a barn fire seldom leaves anything 
of value but the foundation. In most 
— there is no fire department within 
call. 

Sweating hay is far the most impor- 
tant cause of this loss, for it produces 
spontaneous combustion and draws 
lightning. 

Why does hay become heated and 
sweated? 

The cells in hay continue to live and 
breathe for some time after it is cut, 
and they alone, in a close mow, heat 
the hay to a temperature of 132 F. 
Added to this is the heat from the mi- 
croscopic spores of fungi which con- 
tinue to grow in the blades of hay dur- 
ing its fermentation, the heat created 
by the development of the hay seeds 
and the heat of the sun upon the roof. 


Spontaneous Combustion 


These three causes, acting together, 
may heat hay that is well packed in 
a close mow so that there is no circu- 
lation of air to carry off the heat, to 
a temperature of 212 F., that at which 
water boils. Then the hay begins to 
char; the charcoal so formed absorbs 
oxygen and the mass grows still hotter. 
The heat reaches 265 F., and then the 
mass blazes. Bran, grain and silo ma- 
terial may ignite spontaneously if 
placed under similar conditions. Many 
barn fires from this cause are reported 
“cause unknown, the whole barn 
seemed ablaze at once.” 

The report of lightning fires to date 
indicates that lightning will destroy 
$250,000 worth of barns this summer. 

Sweating hay draws lightning thus: 
Water is a good conductor of electric- 
ity. The moisture from sweating hay 
-rises rapidly because it is heated—more 
rapidly than the moisture from the 
fields which rises and forms clouds. 
So, over the barn is a funnel-shaped 
shaft of vapor reaching up to the thun- 
der cloud and it constitutes a fairly 
good lightning rod. Unfortunately this 
rod is grounded in the hay. Unless a 
better conductor is run from moist 
earth along the barn’s comb and down 
again, with proper points above it, elec- 
tricity which shoots this chute will fire 
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TEXAS CONDITIONS 
NOT SATISFACTORY 


Antitrust and Other Laws Have 
Brought About a Trying 
Situation 


MANY COMPLAINTS HEARD 


Side Line Agents Are Very Numerous 
and Do Not Render Much 
Insurance Service 


Dallas, Tex., Aug. 21.—(Special Cor- 
respondence.)—Cursed with a situation 
that is threatening the very life of his 
business, and accused on almost all 
sides with complicity at least in the 
enormous fire losses in the state, the 
Texas local agent who really attends to 
his business and makes a business of 
insurance, is not in an enviable posi- 
tion. In fact in some ways conditions 
could not get much. worse. 

Texas has an antitrust law that is 
about as far reaching as any similar 
statute in any state in the union. Under 
its provisions the older men still talk 
of an injunction issued against an 
agents’ organization at Waco, Tex., 
several years ago which, in effect, pro- 
hibited the agents named even from 
meeting by twos on street corners and 
engaging in a discussion of any phase 
of their business. The result is that 
many of the agents in the state are 
afraid of any sort of an organization 
for their advantage, lest it be con- 
strued a violation of that law. Binding 
agreements of any sort or character are 
thought by many to be too dangerous 
to engage in. So the agents work 
along, misunderstanding one another, 








UNIVERSAL 
FIRE 
INSURANCE 

COMPANY 





Organizing 








Authorized 
Capital and 
Surplus 
$2,000,000 











Being organized on con- 
servative basis. 


Insurance Exchange 


CHICAGO 








HEAD OFFICE FOR THE UNITED STATES 





USE AND OCCUPANCY 


(Established 1782 


PHCENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 
FIRE 
- TORNADO - 


100 WILLIAM STREET, NEW YORK CITY 


= 


SPRINKLER LEAKAGE 


WESTERN DEPARTMENT 
175 West Jackson Bivd., Chicago 











and without any sort of means of get- 
ting together for their mutual good ex- 
cept in remote instances where, un- 
daunted by the threatened law, local 
organizations are perfected. 


Brokerage Business 


Perhaps the crying evil of the state 
is the brokerage evil—that is, the 
greatest evil from an agency stand- 
point. “Everybody is doing it,” is al- 
most literally true. Anybody, be he 
clerk, bookkeeper, real estate agent, 
contractor’s foreman—just anybody 
who can control a line of as much as 
$5,000 can get from some authorized 
agency a broker’s license, and the com- 
missions thereby are divided. The 
brokers are constantly taking business 
away from regular agencies, backwards 
and forwards, with the result that the 
agencies are maintaining their volume 
of business for the most part on half 
the commission they formerly received, 
the broker getting the other half. And 
half of a 15 percent commission, the 
standard rate in Texas, is pretty poor 
picking. The net result is that more 
and more agents are taking on side 
lines, and more and more of the side- 
lines are becoming the main lines of 
the agencies—more and more of the 
agencies thereby degenerating into loan 
agencies, or real estate agencies, with 
the insurance business merely a hap- 
hazard sideline. The result is costly. 


Example Is Shown 


Perhaps Texas is no more cursed 
with the indiscriminate appointment of 
utterly incompetent agents than other 
states. But this situation is bad 
enough. And the trouble is that many 
of the incompetents are likewise ir- 
regular, at least in their practices. 
Here is a concrete example: 

In a town of perhaps 10,000 people 
there were three good agencies. 
fourth, a loan and real estate man, 
secured a few companies and opened 
an insurance business. Last spring the 
owner of a good-sized building asked 
two of the old agencies who were 
carrying his line to increase the in- 
surance from $10,000 to $15,000. An 
appraisal showed the building worth 
only about $13,000, and both agencies 
refused to authorize additional insur- 
ance. The new man heard about it, 
offered to place additional insurance, 
and ultimately, because the older agen- 
cies refused to become parties to such 
over-insurance, wrote the entire line— 
and got by with it. Texas has a valued 
policy law. The agencies who canceled 
off rather than authorize overinsurance 
are looking forward to a fire that will 
destroy the building in question. Per- 
haps it will never come, but the facts 
are that more insurance is being car- 
ried on the building than it would cost 
to replace it new, and every cent of 
it would be collectible in event of a 
fire. 

Local Agents and Loss Ratio 


Thus the incompetent and careless 
agent—there are some who apply even 
a harsher name to him—has a definite 
place in the increase of fire losses, and 
the public at large is unable to dis- 
criminate between the man who actu- 
ally renders service and is an under- 
writer, and the man who is interested 
solely in the size of his commissions. 

Commissioner Patterson of the state 
department declares he believes the 
local agents are responsible for part, 
at least, of the big fire loss. It is ad- 
mitted that part of them are, but the 
problem is how to weed out those who 











are responsible, for they are respon- 





sible also for other ills the business in 


Texas has to contend with—are re- 
sponsible .for irregular and unethical 
practices, and on an average are both 
irresponsible and dishonest. 


Majority Are Competent Men 


I believe the great majority of the 
Texas local agents are upright, honest 
men, and I believe they are doing their 
best to better conditions. But unable 
to get together, or at least being largely 
afraid to do so and, therefore, working 
out of coordination, and facing the 
likelihood of losing business all the 
time to brokers of some other agency, 
or to irresponsible men in other walks 


‘of life who are grabbing a chance to 


pick up a little pocket money through 
writing insurance policies for their 
friends, their situation does not arouse 
envy. 

Every One Is Doing It 


I know of towns in Texas where not 
only bankers, money lenders and real 
estate men are writing insurance, but 
where a company or two has been 
placed with lawyers, retired farmers, 
physicians, merchants—anybody on 
earth, apparently, who has a little in- 
fluence and whom some special agent 
was able to persuade to accept supplies. 

T think the Texas local agents need 
to clean house, but I think also that 
they are not the only people connected 
with the business in the state who have 
need to launder some dirty linen. I 
think Texas needs a live, virile, state 
organization that stands for better 
things all the way down the line—that 
stands for the repeal of what has been 
often condemned, the valued policy 
law and the infamous anti-technicalities 
bill. But it will have to stay out of 
penny politics, and will have to be in 
the hands of men big enough to grasp 
the importance of the business as a 
whole—who can see beyond their own 
limited horizon. On the other hand, 
Texas is threatened with the repeal of 
the fire insurance commission law, with 
compulsory contingent commissions, 
and several other things that are of 
vital importance, including state insur- 
ance. It is time somebody got busy. 

——_ 2 6 a 


Efficiency is simply another kind of 
thrift. 





HAIL LOSSES SEVERE 





RATIO IS NOW 110 PERCENT 





Experience in Canada Is Just as Dis- 
astrous as That in United 
States 





By next week the wheat crop in the 
northwest and Canada will have been 
about harvested. This will relieve the 
hail companies of considerable liability. 
The disastrous hail storm which swept 
northwesterly a few weeks from the 
southern part of Minnesota on through 
North Dakota and up in Saskatchewan 
was devastating. Montana has come in 
for heavy claims, but the heaviest loss 
is in North Dakota. 

It is thought on the aggregate of hail 
business this year that the loss ratio 
will be about 110 percent. The feeling 
is that at the close of this year a num- 
ber of companies will begin to cast up 
their accounts and will probably retire 
from the hail field. Two years’ bitter 
experience has been a crushing blow to 
some of the companies. 


Experience in Canada 


The “Journal of Commerce” says as 
to hail business in Canada: “This sea- 
son will prove an unprofitable one to 
the few insurance companies engaged in 
hail business in western Canada. One 
or two companies may get out with lit- 
tle or no loss if the season has no fur- 
ther hail losses, but past experience has 
shown that there is usually a heavy 
blow in the closing days of the period 
of insurance. The Mutual Farmers 
Hail Storm concerns and the Saskatche- 
wan Municipal Mutual Insurance Com- 
missions will suffer the most severely, 
as they were loaded up in the hail dis- 
tricts. 

0 ee 


The American District Telegraph Com- 
pany has given up a franchise granted 
two years ago for the installation of an 
automatic fire, sprinkler and burglar 
alarm system at Little Rock, Ark. The 
patronage was not large enough to justify 
the company in proceeding. 








An American Company. 


Liberal individual 


centers. 





INCORPORATED 1849 


SPR NGHELD FRet INS.G 


‘WESTERN DEPT. CHICAGO. A. DEAN McR. 


Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and ke tee Policy. 
ines. 
Carefully guarded liability in conflagration 


OFFERS Fire, Lightning, Hail, Tornado, 
Insurance as safe as that of any company 
in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


SPRINGFIELD, MASS. 


and Sprinkler Leakage 
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ENGLISH INVESTIGATING 


LICENSE CASE NOT ENDED 





Ford Certificates Suspended for Thirty 
Days at Des Moines—Commis- 
sioner Gives His Views 





Commissioner Emory H. English of 
Iowa is investigating further the recent 
disclosures of rebating and writing 
without a license which led to the 
thirty day suspension of C. E. Ford, 
president of the Ford Insurance Agency 
of Des Moines. 

Commissioner English has the orig- 
inal letter soliciting the insurance. He 
also has the original policy. He states 
that another agent signed the letter 
with Mr. Ford and that still another’s 
name appears onthe policy. He is now 
inquiring what connection these agents 
had with the transaction. What action 
is to follow will be determined when 
the inquiry is complete. 

The investigation which led up to 
Mr. Ford’s suspension has attracted 
wide attention among Iowa agents. 
Mr. Ford is popular and has been a 
foremost insurance solicitor. Most of 
his associates, however, uphold Com- 
missioner English. 


“Boys Getting Slack” 


“The boys had been getting a little 
slack,” said one well known agent. 
“This will be a good thing for all of 
us.” 
It develops that the suspension of 
Mr. Ford’s licenses grew out of a cas- 
ualty insurance transaction, but all his 
licenses were revoked and the action 
of Commissioner English is of. great 
interest to all insurance men. In 
changing the penalty in the Ford case 
to suspension for thirty days instead 
of compiete revocation, Mr. English 
expressed his views in the following 
memorandum: 


Fixing. term of suspension of cer- 
tificates of authority of C. E. Ford, agent, 
Travelers, Globe Indemnity, et al., because 
of solicitation of insurance business for 
a company for which he was not a 
licensed agent and granting a rebate in 
premiums charged. 


Iowa Law Is Quoted 


Section 1750 of the code provides that 
“the term agent shall include any other 
person who shall in any manner, directly 
or indirectly, transact the insurance busi- 
ness for any insurance company.” Sec- 
tion 1821k provides that “no person shall 
directly or indirectly act within this state 
as agent or otherwise in receiving or 
procuring applications for insurance or 
in doing or transacting any kind of insur- 
ance business for any company or asso- 
ciation other than county mutuals or 
fraternal beneficiary associations until he 
has procured from the commissioner of 
insurance a licensé authorizing him to act 
for such company or association as agent.” 

Section 1782 of the code provides that 
“no life or casualty, health or accident 
insurance company shall make or permit 
any distinction or discrimination between 
persons insured of the same class. .. . 
Nor shall any such comer or associa- 
tion or agent pay or allow, directly or 
indirectly, as an inducement to insurance, 
any rebate of premium payable on the 
policy . . . not specified in the policy 
or contract of insurance.” 


Facts in Ford Case 


Attention of the commissioner of in- 
surance is directed to policy No. S. B. 
192239 of the Maryland Casualty, dated 
Avg. 1, 1916, written upon solicitation of 
Cc. E. Ford, of Des Moines, for whom at 
the time of solicitation no license had 
been issued and such signed solicitation 
in hands of the department calling for a 
net premium payment of $844, notwith- 
standing premium apon the policy issued 
and delivered is $758.79. 

Transacting insurance business as an 
agent without license and rebating of pre- 
mium both being contrary to the pro- 
visions of statutes quoted above, all the 
licenses heretofore issued for the cur- 
rent insurance year to C. E. Ford as 
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agent of insurance companies transacting 
business in Iowa were suspended as of 
Aug. 11, 1916. At a hearing held by the 
commissioner on Aug. 14, 1916, evidence of 
the violation of the law was confirmed by 
admission in part of Mr. Ford, his plea 
of defense for action being “he had only 
followed out a custom which the ma- 
jority of agents have practiced during sev- 
eral years.” 


Condemns Practices 


The department unhesitatingly con- 
demns the practices admitted as preva- 
lent in agency circles and holds them to 
be in direct violation of the statute herein 
quoted. The laws requiring licensing of 
insurance agents are not only for the 
protection of the public, but likewise pro- 
tects the legitimate and authorized rep- 
resentatives of insurance companies. 
Iowa citizens should deal only with li- 
censed agents and this department will 
use every effort to stamp out all illegal 
practices in connection with the solicita- 
tion of insurance risks. 

Without condoning in the least the acts 
of Mr. Ford, yet recognizing the preva- 
lence of the practices involved in the 
case on hearing, the commissioner holds 
that the term of suspension of certificates 
of authority of C. E. Ford as agent for 
the Travelers, the Globe Indemnity and 
all other insurance companies for which 
he is licensed shall be fixed at thirty days 
from and after Aug. 11 16, at expira- 
tion of which period, reinstatement of 
the licenses will be made. 
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Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 


° for Companies, Agents, Brokers and the business public. Underwrites “‘on the ground” 
In S p ection S for ambitious officers of companies who desire to get generous shares of lines on worthy, 
writable and meritorious offerings. Guarding the interests of small and medium sized 
companies which = being deluged with the “skimmed milk’ arbitrarily poured upon 
them by those who think that.ALL companies are ‘‘volume crazy.” rm 
Come here for judgment as to imminent or remote igmitibility. I can — Dixit et Fecit 


and will give it to those who desire to become a potent force in this busi- 
ness and fitly survive—my phone is beside you and is your Tusculum. % s ‘ 
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Chicago 




















1568 Insurance Exchange - - vention Counselor 
: y 





ATTENTION 


“Attention, Company!” is the officer’s 
first command. It also is the first com- 
mand of the teacher. Without attention 
little can be accomplished. Inattention 
accounts for about all mediocrity. 

On the eastern shores of Lake Superior, 
among thousands of water washed peb- 
bles, is to be found an occasional agate. 
The agate may be cut and finished to be a 
beautiful bit of jewelry. To the average 
eye all are flints. 

Then the world is full of sounds that 
to the average ear seem to be mere noise. 
The attentive ear separates and catches 
the rhythm, as well as now and then a 
valuable idea. 

We waited a long while for an Edison, 
for a Wright, and for a Marconi. It is 
not necessary to shut the eye to not see. 
There is such a thing as open-eyed blind- 
ness; nor is it necessary to put cotton 
in the ear to not hear. There is, as well, 
such a thing as mental deafness. 

No doubt there is yet remaining, un- 
known and undiscovered, valuable knowl- 
edge awaiting the keen eye and the atten- 
tive ear. * 

* * a 


“SPEED, I HAVE MOVED” 


A Mr. Speed, long dgo a merchant at 
Springfield, Ill., and a friend of Abraham 
Lincoln, relates an interesting experience 
with Lincoln. They were both young men 
at the time. Lincoln came to Springfield 
from the country in a farmer’s wagon, 
eee along with him in an old fash- 
ioned oilcloth satchel all of his worldly 
possessions. They consisted of a statute 
of Illinois, two or three textbooks and pos- 
sibly a change of linen. He called on 
Speed to learn of some lodging place 
where he might locate. At the moment 
Speed was waiting on a customer, but said 
to Lincoln that there was a room over the 
store he might occupy with him if he 
chose to do so. Lincoln promptly ac- 
cepted the kindness, and following the di- 
rection of Speed went upstairs. In about 
three minutes he returned, an@ as he 
passed out simply remarked, “Speed, I 
have moved.” 

Here was a young man who thus be- 
gan a career that for achieved statesman- 
ship, honor, nobility and renown has not 
in all history been surpassed, likely never 
will be surpassed. One cannot read even 
this simple bit of biography and not at 
the time in a vivid flash of thought-light 
see a gaunt arm outstretched to bless, and 
a benign, homely face, pictured upon the 
Battlefield of Gettysburg. After all, is a 
money competency at the beginning of the 
career of a young man a help or a hin- 
drance? Certainly it is shown not to be 
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Statement January 1, 1916 


Cash Capital - . - . $1,000,000.00 
Assets - : - . 2,377,857.39 
Liabilities (Except Capital) . ° 467,413.45 
_ Surplus to Pelicyholders - . 1,910,443.94 
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THE ETNA ACCIDENT AND LIABILITY CO. / 
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“AS VIEWED FROM CHICAGO 


The life members’ class of the Fire 
Underwriters Association of the North- 
west will receive a number of notable 
additions this year. The class of 1916 
is composed of George A. Bailey, To- 
peka, special agent of the Firemen’s; 
C. F. Barnard of Cleveland, manager 
of the Western Adjustment; E. G. Car- 
lisle of Chicago, second assistant man- 
ager of the Springfield; M. F. Dris- 
coll of Chicago, former western man- 
ager of the Phoenix of London; E. L. 
Goff of Pittsburgh, general agent of 
the State of Pennsylvania; Frank 
Ritchie, acting general agent of the 
Cincinnati department of the Liverpool 
& London & Globe; W. E. Higbee of 
Chicago, member of the firm of Fred 
S. James & Co.; George C. Main of 
Seattle, independent adjuster; P. D. 
McGregor of Chicago, western manager 
of the Queen; J. George Stauffer of 
Decatur, Ill, superintendent of agents 
of the Fireman’s Fund; W. E. Van De- 
venter of Chicago, superintendent of 
the farm department of the Aetna; M. 
P. Vore of Chicago, special agent of 
the General and Urbaine; M. 
Wardle of Detroit, special agent of the 
Citizens; H. H. Rassweiler of Naper- 
ville, Tli., former state agent of the 
North America. E 





* 
MADE SERGEANT-AT-ARMS 


President A. A. Maloney of the Fire 
Underwriters Association of the North- 
west has appointed Ralph Fieldman Wol- 
tersdorff of Chicago, special agent of the 
Atlas, as sergeant-at-arms for the forth- 
coming annual convention to be held in 
Chicago in October. Joseph A. Mavon of 
Chicago, special agent of the Glens 
Falls, is appointed as one of the assist- 
ants, and P. J. Moriarity of Detroit, 
special agent of the Commonwealth of 
New York, is appointed the other as- 
sistant. Mr. Woltersdorff is now ar- 
ranging for his uniform and that of 
the assistants. 


NATIONAL BANK AGENCIES 


A bill now before Congress would 
permit national banks to act as local 
agents of insurance and bonding com- 
panies. This would put them on a 
parity with the state banks and trust 
companies of states which permit the 
institutions under their supervision to 
transact such business. The cry of the 
small bank of today is that profits have 
been materially decreased through the 
increase in taxes, through the practical 
elimination of collection fees by the 
establishment of the federal reserve 
banks and by competition, and through 
various other conditions. The need of 
— sources of income is being 
elt. 


* * * 
CONSEQUENTIAL DAMAGE ISSUE 
Secretary Guy A. Richards of the 

Fire Underwriters Association of the 
Northwest, who has a most valuable 
fire insurance scrap book, calls atten- 
tion to the fact that the insurance pa- 
pers, in commenting on the career of 
W. N. Johnson, general agent of the 
North America, who is retiring from 
the business, have not referred to the 
important work that Mr. Johnson did 
in bringing about the use of the con- 
seauential damage clause. 

Mr. Richards recalls the Jacob Dold 
Packing Company fire in Kansas City, 
where claim was made by the assured 
on account of cdnsequential damage. 
The companies claimed that they did 
not cover consequential damage, but 
the issue was pressed and a compro- 
mise was made. Mr. Johnson believed 
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that a grave mistake was made at that 
time in bringing about the compromise, 
as he held the companies were in no 
way liable. He drafted an exhaustive 
letter to Union members on the sub- 
ject, which led afterwards to a change 
in the writing of policies where conse- 
quential damage was possible. A clause 
was inserted, holding the companies 
not liable for consequential damage, 
and if assured desired protection 
against that danger, a rider was attached, 
calling for additional premium to cover 
the hazard. 


CHARTERED A. D. 1794 


» PRES. 2 COVEANy 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


* * 
HIBERNIA FIRE’S PLANS 


The Hibernia Fire of Chicago, which 
has just been started, has already ap- 
pointed some thirty agents in Cook 
county. Owing to the contract where- 
by John Naghten & Co. of Chicago be- 
come general managers of the Hi- 


CASH CAPITAL $1,000,000 
TOTAL ASSETS, 
$4,012,344,68 


AGENTS WANTED WHERE NOT REPRESENTED 






JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst Sec'y. 


SURPLUS TO POLICYHOLDERS 
$1,426,420.70 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 





bernia, its expense ratio will be kept 
down, as it will be handled in the 
Naghten office without any extra equip- 
ment or help. Most of its premiums 
will come from the Naghten office and 
the agents in Cook county. It is 
planned, however, to appoint twenty- 
five agents or so throughout Illinois 
who represent the Metropolitan Fire, 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 


National Inspection Co. Reports 


108 So. La Salle St., CHICAGO 





the running mate of the Hibernia, and 
who are friendly to the Naghten office. 
Secretary George Essig of the Hi- 
bernia will make a trip through the 
state in a short time to make agency 
connections. 

It will be the policy of the Naghten 
office not to write a large amount of 


IN RELIABLE AMERICAN COMPANIES 


Douglas Bros. & Rice, Inc. 1523 Insurance Exchange, 


SURPLUS LINES AND FLOATER POLICIES 


GOOD FACILITIES FOR SPECIAL HAZARDS 


Chicago 





business, but enough to make the com- 


PREPARES TO MOVE TO CHICAGO 


James F. Joseph, vice-president of 
the Sterling Fire of Indianapolis, who 


STUART MORGAN, State Agent, Michigan, East Lansing 
wie ea & EVANS, Gen’l Agents, Colorado, Denver 
T. JULIAN, State Agent, Ohio and West bbe i Seana 


this week, getting in touch with the E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, 


pany pay. It will stick close to IIli- A ° pone serene ee a ditions 
a api Ge. ee 000. 

perl the Ape es = pet it ed , Assets (to protect policy holders) - -  4,680,815.93 
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* * # of WetartowncN.¥: Net surplus to stockholders - + - 1,882,375.84 


on Sept. 1 ill become s ecial repre- F. %. HERMAN, State Agent, Indiana and Kentuc dianapolis, Ind. 
scniantan py pierre pent: P.P. WIPPELL, State Agent, Illinois and teem 43 Box 5, Chicago 
of the Western Union, was in Chicago | _ H.F. WATERMAN, State Agent, Missouri, Kansas and iclahoma, Kansas Ci Pa 





members of the committee and arrang- 





ing to move to Chicago. Mr. Joseph 
will occupy an office in the Western 
Union quarters in the Insurance Ex- 
change. His office has already been 





fitted up and he was given fraternal 
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greetings this week by Secretary B. 
Hatch. 
* * * i 
MORE LIBERAL COVERAGE 


The post office department has an- 
nounced that its parcel post insurance 
will hereafter cover for partial, as well 
as total losses. Insurance for $5 costs 
3 cents; $25, 5 cents; $50, 10 cents; and 
$100, 25 cents. 


CHICAGO AND SUBURBAN 


GALLAGHER WILL PRESIDE 


Thomas E. Gallagher, western gen- 
eral agent of the Aetna, will preside at 
the dinner to be given in honor of W. 
N. Johnson, retiring western general 
agent of the North America, at the 
Blackstone hotel, Chicago, next Wednes- 
day evening. He is chairman of the 
committee on arrangements. All of the 
-other speakers have not yet been se- 
lected. 


* * a 
CHICAGO PREMIUM RETURNS 


Companies paying their fire depart- 
ment taxes during the past week show 
premiums collected in the city of Chi- 
cago during the years ended June 30, 
1916, and 1915 as follows: 
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i *1915 figures those of Fidelity Under- 
writers. 


* ca * 
HEAVY GRAIN LINES 
Chicago local agents are having 


plenty of grain insurance to handle at 
this time. Grain values are high and 
hence there is a larger amount of in- 
surance called for in elevators than 
usual. This grain insurance helps out 
materially during an otherwise rather 
dull season. 
a 
NEW CHICAGO HAND BOOK 

The new Underwriters Hand Book of 
Chicago, a complete directory of insur- 
ance in Cook county, carefully compiled 
and conveniently arranged, has come from 
the press of The Western Underwriter. 
It is considerably larger than the issue 
of 1915 and will be found more useful. 
It contains all the departments of former 
books and, in addition, gives the digest 
of Illinois insurafice law by Guilford A. 
Deitsch. An index in the fore part of 
the book makes the use of the volume 
easy. There are company, general agency 
and brokers’ lists for fire, life and cas- 
ualty insurance, statistics on all forms 
of insurance written in Illinois and di- 
rectories of adjusters, associations, clubs 
and bureaus. The book is bound in limp 
red leather and sells for $2. 

* . * 


HONOR M. J. NAGHTEN’S MEMORY 


The agency of John Naghten & Co. 
of Chicago has represented the North- 
ern of New York ever since it entered 
Illinois. The Northern and the Naghten 
office have been very close. At the 
semi-annual meeting of the directors of 
the company resolutions of respect and 
affection were adopted on the death of 
M. J. Naghten, head of the firm. These 
resolutions were handsomely engrossed 
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controlling large whiskey lines. Address 
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on parchment and bound in flexible 
leather and sent to the members of the 
firm. 

eee 

A. G. Dugan of Dugan & Carr, western 
general agents for Hartford, is now 
spending his vacation at Northport Point, 
Mich. He is there with A. W. Schell, the 
Cincinnati manager of the company. 

* a. * 

Harry H. Lampert and George A. Hutch- 
inson, of Lampert, Hutchinson & Keller, 
have returned from a visit to the home 
office of the American Indemnity of Gal- 
veston, of which the firm has the Chicago 
general agency. nee 

John Marshall, Jr., manager of the Fire- 
man’s Fund in the west, is in New York 
this week. Among other duties will be 
attending the National Automobile Under- 
writers’ Conference meeting, 

co s * 

Monte Clark, assistant western man- 
ager of the Hanover, will leave next week 
on a month’s vacation. He will spend it 
on a trip through the Rocky Mountains, 
California and the Pacific northwest. 
During his absence, State Agent Harry O. 
Phillips of Indiana will be in the seat of 
the mighty in the Chicago office. 

ok * * 

John M. Warner, Jr., a member of the 
firm of Law Brothers, is seriously ill with 
typhoid fever. 

me * * 

General Agent W. N. Johnson and Oliver 
E. Johnson of the western department of 
the North America are in. the Rocky 
Mountain region of Colorado, spending 
their vacation. oa 

Royal J. Whitlock, special agent of the 
Glens Falls in Cook county, left with his 
family this week for Glens Falls, N. Y., 
to visit his father, Manager J. L. Whit- 
lock. 

* * ak 

A. Dudenhoffer, an auditor at the home 
office of the Hartford Fire, has been made 
thief accountant in the western depart- 
ment, succeeding J. F. Cunn » who 
has gone with the western department of 
the Continental as chief clerk. 

a 


Atlanta. Paper Changes Hands 


The “Insurance Herald-Argus of At- 
lanta has purchased the “Southeastern 
Underwriter” of that city, which is 
operated under the management of Col. 
O. H. Halil. The “Southeastern Un- 
derwriter” is twenty-one years of age. 
The “Insurance Herald-Argus” will 
continue it as a monthly publication, 
devoted to technical and educational 
insurance subjects. T. W. Dealy, head 
of the “Insurance Herald-Argus,” will 
direct the affairs of the “Southeastern 
Underwriter.” Colonel Hall is head of 
the Fifth regiment, Georgia infantry. 
He has been at the mobilization camp 
ever since the national guard was 
called out, and it is a question how 
long he will be in the service. Hence, 
he found that it was impracticable to 
continue the “Southeastern Under- 
writer” under his guidance. 

—————- 3 0 @ 


Otto IE. Schaefer, vice-president of the 
Westchester Fire, has been elected to 








membership in the Western Union, suc- 
ceeding the late John H. Kelly. 
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THE 
Ohio Mutual Insurance 
COMPANY SALEM, OHIO 


JANUARY 1, 1916 
Total Resources of the Company - $596,755.42 
Net Cash Surplus $187,135.64 ~- 
Fire and Kightning Lssene Puts since Organization 


Present Rate of Dividend to Policy Holders, 25% 


Atno time in the history of the Company has the 
Saving to Policy Holders been less than 25% 


J. R. VERNON, President J. AMBLER, Secretary 
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Assets +--+ - = = + + 692,566.13 
Losses Paid to Date - - + 6,337,242.01 





TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 
ene eee 
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J, LINXWEILER, JR., Pres. WM. F. KRAMER, Sec, 

EDWARD J. WEISS, Special Agent 


$1,035, 389.00 
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Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
. President Secretary 





Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera] 
business. 


Our contracts have been good for three: 
fourths of a century and are still good. 


STRICTLY FIREPROOF 


NEW HOTEL : 


BREVOORT 


Chicago, IMlinois" 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patronage of In- 
surance Men is 
Solicited 


Laurence R. Adams, Sec’y and Mgr. 
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OHIO AND WEST VIRGINIA 








‘ BACK TO ATTORNEY-GENERAL 





Issue Over Tax on Balances in Hands 
of Local Agents Being 
Resubmitted 





The Ohio tax commission, which 
ruled that balances in the hands of 
local agents were taxable, have agreed 
to resubmit the question of the legality 
of the proposition to the attorney- 
general. When this ruling was made 
and an attempt “was made to collect 
taxes on premiums in the hands of 
local agents on April 1, the companies 
filed a strong protest. Under a former 
ruling the attorney-general held that 
the tax was legal and the commission 
notified the companies that the tax 
would be collected. The companies 
contested the ruling on the grounds 
that it was based on the assumption 
that balances in the hands of agents 
were the property of the companies 
when in fact, they were the property of 
the agents. 


SUMMIT COUNTY ORGANIZES 





Insurance Men Hold a Meeting at 
Akron and Line Up for the 
Federation 





Through the efforts of Richard L. 
Drake; field secretary of the National 
Council of Insuranée Federations, who 
spent four days in Akron and secured 
a successful meeting of the insurance 
agents of all branches of insurance, 
Summit county has been organized. 

At a luncheon, Aug. 18, the Summit 
County Division of the Insurance Fed- 
eration of Ohio organized. W. B. 
Felter was elected permanent chairman 
and C. C. McNeil was elected. perma- 
nent secretary. An executive com- 
mittee was also elected and there were 
a goodly number of new .applications 
for membership received at the meet- 
ing. It is fully expected that the en- 
tire county will be brought into the 
Insurance Federation in short order. 


New Term Rule 


It is reported in Ohio that the new 
term rule will be put into effect in 
that state on Oct. 1 on brick mercantile 
buildings. Some insurance men declare 
that practically every company operat- 
ing in the state writes frame stores on 
the term plan and there is speculation 
as to how the new rule will affect this 
surreptitious practice. 








Placing a Big Line 


Ben L. Agler, a member of the Gen- 
eral Insurance Agency of Youngstown, 
O., was in New York this week placing 
a two million dollar line his agency has 
just written., His agency has been 
instrumental in writing many of the 
steel plants in and about Youngstown 
and although still a young man he has 
captured many of the largest lines him- 
self. 





Three Arrested for Arson 


Herbert Mayer, Mrs. Herbert Mayer 
and John Hoag were held to the grand 
jury by Mayor Caine of Cleveland 
Heights, a suburb of Cleveland, Satur- 
day on the charge of arson. They are 
accused of setting fire to two houses 
under construction in the village last 
Wednesday night. Several persons 
saw a car draw up to the houses shortly 
before the fires were discovered. The 
occupants hurried into the houses and 
out again. Fortunately some one 
noted the number of the machine and 
this gave the officials a clue with which 
to work. Strong evidence was found 
in the car. 

Mayer is said to be the head of a 
labor union and the arrest seems to 
connect the persons who have been 
burning houses under construction with 
a gang of automobile thieves. Mayer 








H. M. BARFIELD, Pres. 








The Buckeye National Fire Insurance Company 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


H. S. BASSETT, Sec’y MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





TOLEDO, OHIO 


HOME OFFICE: 337 SPITZER BUILDING 








claimed to have purchased his automo- 
bile from Frank Lyons, Sr., who was 
arrested last week on a charge of re- 
ceiving stolen automobiles. 

There have been many fires in par- 
tially completed houses in Cleveland 
and vicinity of late. 





RATE ATTRACTING ATTENTION 





Frame Mercantile in Ohio Town Gets 
Favorable Terms on Three- 
Year Policies 





A situation that has caused comment 
among Ohio insurance men has arisen 
in one of the small towns. A general 
frame merchandise store is exposed by 
a bunch of frames, containing harness 
and blacksmith shops, etc., with an all- 
steel garage in the middle. On another 
side are frame dwellings, meat market, 
restaurant, and a general merchandise 
store. In another corner is a lodge 
hall. The first store building carries 
an estimate of $4.34 per annum. The 
insurance has been carried by one 
agency in a nearby town in one com- 
pany, and in another agency at the 
home town in two other companies. 
All three policies were written for a 
three-year term on a basis of a trifle 
over $2 per annum. At the last re- 
newal one agent (in the home town) 
quoted the assured a rate of $2.40 for 
three years on the building, and while 
two companies accepted, the third re- 
fused and the line was placed in another 
company. The agent, it was said, was 
asked how it was that the companies 
were “worked” to accept the business. 
The reply was that the companies were 
told that competition with other agents 
had to be met. 


CUTS DOWN FIRE PROTECTION 





Toledo Force Reduced One-Third— 
Three Stations Closed—Big 
Effect on Rates Seen 





At Toledo, Ohio, a drastic cut has 
been ordered, reducing by one-third 
the fire department and police forces 
because of financial embarrassment of 
the city, which is facing bankruptcy. 
Voters have defeated two bond issues 
and appear to have no confidence in 
the present city administration, which 
will hold office until Jan. 1, 1918. 

The fire department will be reduced 
by seventy-eight men. One-third of 
the department is to be laid off for ten 
days at a time. Three fire engine sta- 
tions are also ordered closed. One is 
located in East Toledo, one on La- 
grange street, and the third in Air Line 
Junction. The city repair shop is also 
closed. Under these cuts the city will 
save $7,702.68 a month. 

The reduction of the fire department, 
according to Toledo fire insurance men, 
will cost Toledo property owners at 
least $200,000 to $250,000 a year. The 
city will probably be changed to a 
lower classification than it has enjoyed 
in the last two or three years. Rates 
will have to be increased to take care 
of the change in conditions. Manager 
T. B. Sellers of the Ohio Inspection 
Bureau has not outlined the course that 
will be pursued, but says that prompt 
action will be taken. 

Owing to the cut in the Toledo fire 








F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Net Surplus $133,000.01 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 


MANSFIELD, OHIO 
incorporated 1850 


TOTAL ASSETS - - - - = - $2,446,497.63 
. CUMMINS, President BUSINESS CONFINED TO OHIO 








R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


Dayton Mutual Fire * °° "ics, wh" O° 


Insurance Co., "oi0” Fc 
’ Mansfield Mutual 


B. C. COLEMAN, Secy. e 
Fire Insurance Company 
Assets Jan. 1, 1914, $102,806 | OF MANSFIELD, OHIO 

















Conservative and Careful Management | Insurance - $5,427,226.00 


| Total Assets - 464,681.40 
AGENTS WANTED | 


‘An Agency Company 


E.F. PERRY & CO., lnc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Home Office 
Lumber Underwriters 


66 BROADWAY se- 





Address Home Office. 








Louis H. Parker 
Manager 


NEW YORK 











The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HERR, Sec’y and Treas 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $540,908 
Assets $1,473,704 


A. H. TRIMBLE, Pres., 
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department, the Overland Automobile 
Company has rented some of the city’s 
apparatus and will hire thirty firemen 
to operate it. 


Speakers at Ohio Meeting 


Lurton H. Stubbs, with his famous 
“Burning Dollars” lecture, illustrated 
with moving pictures and stereopticon 
views, will be a special attraction at 
the annual meeting of the Ohio Asso- 
ciation of Local Agents, at Columbus, 
Sept. 5-6, Ex-President C. F. Hil- 
dreth of the National association, Su- 
perintendent Frank Taggart of the Ohio 
insurance department, and Mark T. Mc- 
Kee are the other particular bright 
lights on the program. 

This year’s meeting will be the first 
since the active campaign for increas- 
ing the membership of the Ohio asso- 
ciation was started. Since the last 
annual meeting not only has the mem- 
bership been largely increased, but 
interest in the association has~ been 
stimulated in many cities where the 
association spirit was practically dead. 
Important work will come before the 
meeting, including consideration of the 
amendments to the constitution, and the 
biggest attendance in a number of 
years is expected. 








SCORE OF BARNS BURNED 


Fire bugs in Ohio burned nearly a score 
ot barns the past week. At Toledo a man 
and 50 horses were killed; at Springfield 
eight barns were burned; at Chillicothe 
two barns and two horses were burned. 
At Blockhouse, Jefferson county, Charles 
Pust, a tramp, is under arrest, charged 
with burning the barn of W. H. Tarr, who 
refused to feed him. At De Grabb two 
barns and contents, belonging to J. C. 
Brown, were burned, 





APTER JUVENILE FIREBUGS 


At Columbus Lee Ogden, aged 8, con- 
fessed he set fire to the junk shop of Isa- 
dor Hyman “just to se it burn.” Fire 
Marshal Buckley has begun a campaign 
through the juvenile courts against chil- 
dren who set fires. They cause a loss of 
over $290,000 annually in Ohio. 





Ohio Agency Appointments 


Pa. Fire—C. H. Ames, Norwood; J. a Weller, 
De Grabb; J. C. Seay Marietta: A . Brenne- 
man, Elida; E, tye Elyria. 

Phoenix, Ct.—E. Pcie: Bellaire; E. J. 
Taylor, Sebring. 

Prov. W Wash.—C. mire Fostoria; F. T. Le 
Fevre, Sebring; H. J. Cincinnati. 

Pruss. Natl.—H. R. Mar! el, Cincinnati. 

Royal Ex.—S. Engelman, Helen Ford, D. 
McGwinn, L. H. Richardson, L. Mile B HH. 
~~ Cleveland: J. W. Werner, Tiffin; 

Ss. Manche, Cleveland. 
eB Fevre McClure, Sebring. 
Fs? gg ~en R. Markel, Cincinnati. 
Unie, France—C. C. Benner, W. B. Felter 
Co., W. B. Felter, A. A. Schlegel, H. T. 
Schlegel, Akron. 





OHIO NOTES 


George Hilliard, age 65, an insurance 
man at Cclumbus, Ohio, was found dead 
in bed at the Davidson Hotel last week. 


There is talk of erecting an office build- 
ing strictly for insurance men at the 
corner of East Broad and Sixth streets, 
Columbus, Ohio. 


At the municipal picnic of Elyria, O., 
last week, the big feature was a baseball 
game between the insurance and real es- 
tate men and the local bankers. C, H. 
Buttenbender of Sotherden & Butten- 
bender captained the insurance men. 

Over one hundred have said they would 
attend the clerks’ outing of the Cincinnati 
Fire Underwriters Club, which is to be 
held next Saturday at Tighwee, on the 
Little Miami river. No definite program 
is scheduled, except to have a good time 
in the way that suits each person best, 
and the resort offers facilities for every 
kind of a good time, so each can pick and 
choose. 








Complying in every particular with Ohio’s rigid Blue Sky law 
Will be owned by Ohio people 


(Now Organizing) 


JOHN W. ZUBER, President 


The American National Fire Insurance Co., Columbus, Ohio. 
Capital and Surplus $700,000 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
IS you can present a high-grade proposition to high-grade people, you will be interested 








MICHIGAN AND INDIANA 


REGRET AT ROBERTSON GOING 











Liverpool & London & Globe Has Had 
Strong Men in Charge of Michigan 
Affairs 





Michigan field men and local agents 
regret to see State Agent W. P. Rob- 
ertson of the Liverpool & London & 
Globe leave the state, but are glad to 
have him sit in the councils of the 
mighty in Chicago. The Liverpool & 
London & Globe has a large business 
in Michigan. It has always been one 
of its most important states. Former 
Assistant Manager George H. Moore 
traveled in Michigan and built up a 
large premium income. He nursed it 
carefully and assiduously. Former 
State Agent J. G. Culver also watched 
the Liverpool & London & Globe’s in- 
terests with an eagle eye and its income 
was augmented under his administra- 
tion. When he resigned the. company 
felt the need of getting a very strong 
man and hence hired Mr. Robertson. 
When a vacany occurred in the west- 
ern management, Mr. Robertson was 
promoted. The company must again 
appoint another strong man to super- 
vise its Michigan affairs. 


Get Michigan General Agency 


Chris Schroeder & Son Co. of Mil- 
waukee, who are general agents for the 
Globe & Rutgers and Pacific in Wis- 
consin, have had Michigan added to 
their field. Paul Zoelzer, who travels 
for the firm in Wisconsin, will also be 
special agent for Michigan. The 
Pacific will enter Michigan soon. 





Michigan Agency Appointments 


Germania—J. T. Colgrove, Hastings 

Ind. Mut. Marine—William Secale. Detroit; 
Max Goldberg, Detroit. 

Inter-State—Peter Wills, Jr., Detroit; C. D. 
Septost, Gag otte. 

~& L N. ae & Baskins, Sagi- 

‘Gillespie & Co., Flint. 

ae? {ational—Louis Smilansky, Detroit. 

Mich. F. & M.—Ford & Skinners, Detroit; 
J. R. Kirby, Detroit. 

Minneapolis—F. W. Fincher, Pentwater; C. H. 
Garrett, Kalamazoo; R. D. Tobin, Holly. 

Newark—T. J. Tormey, Niles. 

Nord-Deutsche—Klumpp & Baskins, Saginaw. 
oa. W. Natl—Mamie V. Springstean, Royal 

a 


Orient—William Kooistra, Grand Rapids; Gen- 
eral Agency Co., Mt. Pleasant. 
hoenix, Ct.—Hart Bellinger, Plainwell. 
eo Wash.—General Agency Co., Mt. Pleas- 


"Fredl. Natl—Romeo Ins. Agency, Romeo. 

Queen—T. J. Tormey, Niles; W. F. Brooder, 
Provemont. 

Reliance—C. E. L. Thomas, Calumet. 

Royal—D. D. Pattie, Roscommon. 

Lon. & Lanc.—Mrs. Anna Flaharty, Dowagiac; 











DETROIT, MICH. 


“a TE ODS Te $1,590,675 


D. M. FERRY. Jr. 8. J. BOO 
Presi 





THE MICHIGAN ~. 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


(T IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


TH 
dent Vice-President 


Surplus ......... Ee ee TS $815,373 


H. E. pert 
Secretary 


E. P. WEBB 
Ass t Secretary 


General Agency Co., Mt. Pleasant; Klumpp & 
Baskins, Saginaw. 
Scott. Union—General Agency Co., Mt. Pleas- 
ant. 
Security, Ct.—E. 1; Marsh, Big Rapids. 
Standard, N. J.—F. F. Heyerman, Detroit. 
Aetna—Sullivan & ‘Neale. Union City; Woolfitt, 
Macomber & Campbell, Flint. 
Agricultural—Romeo Insurance Agency, Ro- 
meo. 
American—Lottie A. Cleveland, Traverse City. 
Atlas—General Agency Co., Mt. Pleasant. 
Brit.-Amer.—General Agency Co., Mt. Pleas- 
ant. 
Concordia—H. A. Smith, Belding. 
Continental—B. J. Robertson, Breedsville; T. 
Spelman, Covert; Butler & Butler, Lakeview; 
T. J. Tormey, Niles; Oliver Insurance Agency, 
Olivet; T. A. Bender, Onondaga; H. L. Wood, 
Rochester; D. D. Pattie, Roscommom; L. Ww. 
Loveland, Vermontville. 
Eureka—F. J. Hester, Detroit. 
Det. Nat.—L. K. Cleveland, Traverse City. 
Glens Falls—Vivian M. Ralph, Reed City. 
Home—T. J. Tormey, Niles; Oliver Insurance 
ofan Ce "a C. D. R. Mulder, Spring Lake. 
N. A.—W. E. Warren, Capac. 
= ° G., Eng.—Woolfitt, Macomber & 


Canipheit hg 
istic kh. & G., N. Y.—General Agency Co., Mt. 
Pleasant. 


London—R. H. Jones, Royal Oak; General 
Agency Co., Mt. Pleasant. 
farq. Nat.—Anthony Brinkman, Detroit; A. C. 
Schneider, Detroit. 

ech. & Trad.—Johnson & Higgins, Detroit. 
Newark—B. G. Starke, St. Joseph. 
N. W. aes ay ag = & Higgins, Detroit. 
Patriotic—J. E. oon, Battle Creek. 
we" Ct.—General Agency Co., Mt. Pleas- 


= Scottish Un. & Nat.—Ira Fales, Midland; 
Jerome Ackerman, Detroit. 

Sea—Robert Buckley, Owosso. 
Westchester—A. L. Rich, Grant; General 
Agency Co., Mt. Pleasant; c. D; RB. Mulder, 
Spring Lake. 

Western, (Can.—General Agency Co., Mt. 
Pleasant. : 

American—Moffley & Chipley, Sault Ste. 
Marie. 

Automobile—Sault Ins. Agears, Sault Ste. 
Marie; General _ Agency, Mt. Pleasant; J. C. 
Showalter, Three Rivers. 

California: Jeffers & Co., Grand Rapids. 

pa eam agg ee Ins. a Agency. ms Pleasant. 

Columbia, N Li hs sbo 0., Chicago. 

Columb. Natl.—C. R. Roberts, Detroit. 

Detroit Natl.—W. M. Snell, Sault Ste. Marie; 
C._M. Tenny, ye. 

Fire Assn.—H. alton, Armada; Sullivan 
& Neale, Union City. 

Fireman’s Fund—E. K. Stanton, Caledonia; 
W,_L. Scranton, Durand. 

Firemen’s— . Faunce, Cadillac. 

Franklin—T. J. Tormey, Niles. 

Ger. Amer.— Tormey, Niles. 

Granite State— etlor & Brown, Grand Rap- 
ids; Mildred Marks, Monroe; E. A. Steegar, 
Saginaw. 

Hanover—J. H. B. Collings, Detroit; Wolfitt, 
Macomber & Campbell, Flint; J. D. & D. W. 
Draper, Saginaw. 

Hartford—Wallace & Schmidt, Bay Port; 

e Carson, Detroit; E. A. Gschwind, Rene 

A. Jones Real Estate Co., Detroit; "Trinklien- 

Nacchtorien Agency, Frankenmuth; ee. 
i ag Provemont; A. L. Kinney, Silverwood; 
H. S. Temple, Tecumseh. 





MICHIGAN NOTES 


Allegan, Mich., is asking to be changed 
from class four to class three because of 
— conditions and better fire sta- 
tions. 


Ex-Mayor W. D. C. Germaine of Trav- 
erse City, Mich., is on trial there 

th setting fire to the home of his wife 
and some sensational testimony has been 
offered. 

The following companies have been 
recen admi to Mi : Henry 
Clay Fire of Lexington, y.; Union 
Mutual Fire of Providence, R. I.; American 
a Insurance Exchange of Kansas City, 

oO. 


Mrs. Roxanna Young Shearer, wife of 
Fred E. Shearer, the Bay City, Mich., 
agent, died August 13. She is survived 
by husband and three children—Harriet, 
_ a age 9, and a baby born 

ug. 13. 


INDIANA NOTES 


A rate of 15 cents, building and con- 
tents, has been made on the sprinklered 
plant of the Peru Auto Parts Company, 
Peru, Ind. 

The plant of the Umphrey Manufactur- 
ing Company, library table factory, 1205- 
1209 East Wabash avenue, Crawfo: rdsville, 











Ind., is being conieeet with a Globe wet 
and dry pipe sprinkler system. 











WISCONSIN AGENTS 
WANTED 











Arizona Fire 
Insurance Company 


Phoenix, Arizona 





Capital, $200,000 





EDGAR M. DAVIS 
Vice-President ahd Gen’! Manager 

















ARTHUR J. DAVIS — Department 


General Agent f away 
JAS. H. SHEARIN — Indiana, 


Special Agent Michigan, Missouri 
2019 Insurance Exchange, CHICAGO 


























FARMERS & 
BREEDERS 
LIVE STOCK 
INSURANCE 
COMPANY 


(Incorporated under the Insurance Laws of the 
State of Illinois) 


| NOW ORGANIZING _ | 








Under Conservative Plans and 


on a Just Basis 





Authorized Capital and Surplus 
$200,000.00 





Local agencies now being formed. 


Application for agency connec- 
tion in unoccupied Illinois terri- 


tory should ~y addressed to the 


Home Office. 


Modern, up-to-date methods in 
Live Stock Insurance such as the 
farmers want. 


Make your connection now when 
you have the opportunity. 





JOSEPH W. MEITZLER 
Secretary and Treasurer 
Farmers & Breeders Live Stock 
Insurance Company 
HOME OFFICE, DANVILLE, ILL. 
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IN ILLINOIS AND WISCONSIN 


MAYOR, AGENT AND POET 











Fred G. Rapp of Columbia, Ill., Has 
Made His Municipality the Real 
“Spotless Town” 





Fred G. Rapp is a well-known local 
agent at Columbia, Ill, and is also 
mayor of the town. Mayor Rapp has 
taken pride in giving Columbia a busi- 
ness administration and more than 
that, he has set a pace as a cleanup and 
fire prevention mayor. He has seen 
to it that the streets, alleys and prem- 
ises are always kept spick and span. 
The streets are well oiled and the 
mayor has one man on the job all the 
time, who keeps the main business 
street clean from rubbish, paper and so 
on. Mayor Rapp has gotten the busi- 
ness men to cooperate with him to 
keep their premises clean and in proper 
order. : : 

Therefore, Columbia, IIll., is the real 
“spotless town.” It has a very small 
fire loss, as the hazard has been re- 
duced to a minimum. In addition to 
being an insurance man and a mayor, 
Mr. Rapp is something of a poet. The 
other day he jotted down some verses 
dedicated in honor of the home com- 
ing at Columbia, August 5-6, entitled 
“Columbia, the Little City of Gardens 
and Homes.” It is as follows: 

Oh! far and wide o’er the land I have 
wandered 

And many a town seemed lovely to me; 
But = all of the beauties I pon- 

erea; 

There rests on a height near that Val- 

ley so green, 
A town whose homes, lawns and streets 
are cleaner 

Than pebbles and shells washed by the 

waves of the sea, 
Whose gardens, than gardens of dream- 
and are fairer— 

"Tis Columbia, “The little city of gar- 

dens and homes.” 


A town whose sons of their future are 
master, 
To whom the flood of God’s bounty 


ows, 
From the country surrounding faster, and 
faster, 
As stronger the tide of her destiny 
grows. 
Mid palaces, one may wander; he'll find 
his heart yearning, 
The further away through the country 


e roams, 
For the time when his path once again is 
returning 
To Columbia, “The little city of gardens 
and homes.” 





Mauri Xenia; K. R. Miller, West Salem; 
E. M. ‘Revell, H. A. Wytlys, Rockford; I. E. 
Starr, Bismarck. 

Connecticut—W. E. Severs, McLeansboro. 

Eureka—J. H. Wallace, Moline; C. E, Hicks, 
L. I. Farmer, Waukegan. | “ 

Fire Assn.—Frank Lewin, Clinton. A 

Fid.-Phenix—W. V. Baxer, Pleasant Hill; R. 
V. Beaird, Claremont. 

Ger. Amer.—C. T. Reeder, Stewardson; R. B. 
Fitzpatrick, Casey; A. Reines, Peter Reines, 
Virgil; S. F. Rishel, Cambridge; C. C. Garratt, 


Lacon. 

Hartford—D. F. Quinlan, Woodstock. 

Ins. Co. N. A—J. V. Fowler, Marion; L. E. 
Ott, Oakford. 


Ins. Co. State Pa.—A. L. Stimple, Geneva. 


Ii, Mut. F. Und.—Henry Crawford, Walter 
Dearing, Mt. Sterling. ’ 

L, & L. & G—C, f Carrack, Rushville. , 

Mech. & Traders—H. W. arraker, F. L. 
Taylor, Cairo. : 

Marquette Nails ron Jordan, Rock: Island. 


Mich, F. & M.—. . Shawcross, Avon. 

National—H. T. Crawford, Waukegan; E. E. 
Curry, Fairfield; E. E. Pierson, Pierson; R. K. 
Tiffany, Cerro Gordo. 

Niagara—P. H. Brueck, Decatur; C. J. Locher, 
Cerro Gordo. 


Natl. Union—Lillian L. Swanson, Moline. 


Northern, Eng.—L. B. Goetzman, Shawnee- 
town. 
N. W._Natl—R. L. Herrick, Harvard; E. F. 


Wilson, Rockford. ¢ 
Old Colony—W. E. Veitch, Jacksonville. 
Pruss. Natl—B. T. Ashley, Norma Norman, 
Jacksonville. 
Queen—A. B. Aikman, Marion; T. M. Elliott, 
Hoopeston. 
Royal—W. C. Rippberger, S. T. Peterson, 


Igin. 
“Richmond—G. P. Bliss, C. M. Wood, Dan- 


ville. 

Ss sineele-C- C. Patterson, La Crosse; J. H. 
Probst, Effingham; G. D. Slanker, Olney; S. H. 
Thoren, Rock City. 

Security, A.—J. H. Wallace, Moline; C. E. 
Hicks, L. I. Farmer, Waukegan. 

* Automobile—F, W. Rueling, Morton; W. F. 
Byrnes, M. L. Sniff, Princeville; R. J. Teeter, 
yoming; F. E. Wilson, Knoxville. 

Arizona—Myron_ Jordon and C. C. 
Rock Island; C. E.. Hicks and L. F. 
Waukegan. 

American—A. B. Austin, Isabel; A. R. Con- 
wy, ad W. R. James, Long Point; 
C. F. Wemple and P. W. Wemple, averly; 
J. B. Whitehead, Rockford; W. R. Baumgardner, 
Colchester; J. A. Rister, Burnt Prairie. 

Automobile—D. J. Phenix, Bradford. 

Aetna—G. B. Ihnen, La Prairie; J. D. Henry, 
Goldens J. L. Brown, Jewett; Elmer McClain 
and D. C. Speelman, Metcalf; W. E. Atherton, 
Pleasant Plains; Sarah A. 


ordon, 
farmer, 


r McKee, Tuscola; W. 
D. C. Threshie and Hadley Winchester, Dunlap; 
T. J. Scafe, Aroma Park; W. F. Tegge, Papi- 
neau; Clem Wiser, Cleone; Andrew Briggs, Mt. 
Sterling. 

Connecticut—James Smith, Bridgeport. 

oml. Union, os <. S. Bossart, Watseka. 

Caledonian—J. H. Bastert, F. C. Miller and 
F. B. Castle, Quincy. 

Continental—Lewis Weir, Hull. 

Detroit F. & M.—C. W. Russell, Mt. Carmel: 
E. Less, Pana; M. A. Jones and Joseph 
Bernard, Springfield; Almond Nocholson, Sulli- 
van. 

Eureka F. & M.—Myron Jordon and C. C. 
Jordon, Rock Island. 

Equitable F. & M.—J. L. Esser, Aurora. 

Franklin—W. F. Cable and A. K. Gahm, 
Harrisburg. 





ILLINOIS NOTES 





Goes Into Hotel Business 


Palmer E. Anderson, for many years 
a member of the firm known as the 
Cooperative Agency at Princeton, IIl., 
has taken the management of the Hotel 
Clark, a beautiful, new fireproof struc- 
ture just opened for business last 
month in that city. 

Mr. Anderson has many friends 
among state and special agents who 
will wish him all success in his added 
duties. As for the “boys,” they are 
bound to find a “home” in this metro- 
politan house through the hospital- 
itv of “Mine Host” Anderson. 


McCabe Back at Work 


Charles R. McCabe, Jr., of Chicago, 
Illinois state agent of the Scottish 
Union & National, has returned to his 
field after a month spent at the mili- 
tary training camp at Plattsburg, N. Y. 
Mr. McCabe is enthusiastic over the 
work of the military training, although 
the life at Plattsburg was very stren- 
uous. 








Illinois Agency Appointments 
Westchester—Wm. A. Needham, Champaign. 
Allemannia—Lillian L. Swanson, e. 


Mol 
Boston—B. Ashley, Norma T. Norman, 
Jacksonville. 
American—H. R. Harrison, West Salem; J. G. 


ADJUSTER 
WISCONSIN ILLINOIS 


Lee W. Bort 
Beloit - Wisconsin 
Always located by wire or long distance 





East Dubuque, Tll., has adopted a 2 
percent tax on fire premiums. 


The German Alliance has appointed 
Theodore R. Stearns at Sterling, Il. 


Tracy & Beaw have been appointed 
second agents of the Fire Association at 
Kankakee, I11. 


Decatur, Ill, is to be resurveyed by the 
Illinois Inspection Bureau and improve- 
ments are being made in the fire depart- 
ment and water protection to prevent the 
city being dropped into class three. 

At Paris, Ill, John B. Thompson has 
purchased the interest of his partners, 
Thomas J. Davis and Fred Davis, and the 
agency will hereafter be conducted in his 
own name instead of under the name of 
Thompson Co. 

Ross D. Mowry, son of C. A. Mowry, 
northern Illinois special agent of the Con- 
tinental, is now connected with Phillips, 
Snapp & Espenschied at Danville, Ill. Mr. 
Mowry has been with an agency in Michi- 
gan for some time. 





WISCONSIN NOTES 


Stevens Point, Wis., which was badly 
damaged *by fire two weeks ago. It is 
believed that the building can be restored 
for less than the total amount of insur- 
ance held. The building was insured for 
$16,000 and the contents for $3,000. Fire 
Chief Packard of Stevens Point believes 
the damage exceeds 50 percent, in which 
case the law forbids reconstruction. 


The Langlade Lumber Company of Wau- 
sau, Wis., recently organized with $1,200,- 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 






































000 capital ae ee ee 
aning m ie = ~ 
hoy Ss *Timits of. Antigo, Wis., is in- oo eae _ = ms $8,029,651 ° 
stalling an elaborate fire protection SyS- | Liabilities, - a ‘ " 68 
tem, which comprises 4,500 lineal feet of | Net s es 2 “ $5,109,386 16 
water mains, connected with the Antigo Barbie for Policy Holders, - .109,356 16 
ee oeieiee unenTen ile pean 
boon! vards will practically be surrounded HEAD OFFICE 
by water mains. Cor. William and Cedar Streets 
Kentucky Live Stock Insurance Company 
I ted e 
J. W. Newman, President anes W. B. Kniskern, Vice-President 
Home office, 410 Walnut Street, Louisville, Ky. 
Capital Stock Paidinin Cash - = - $219,180.00 
Now in its fourth year of business with a record of fair dealing, service to agents 
and policyholders and prompt payment of all legitimate claims that is unsur- 
passed by any insurance company in existence. @ We offer superior contracts 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 
Address E. L. WHITEHEAD, Secretary and Treasurer 
Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL FY 
Each of its 300 rooms is outside and has bath 
Appointments 
— dig- 
nity with a fa- com 
miliar home- any 
likeness rarely 
found in 
| Metropolitan CLIFFORD IRELAND, President 
| hotels. Two DR. GAIUS W. HUBBARD, Secretary and Gen. Mgr. 
1 Fe edie and 
‘or ani : De kes , 
gentlemen, al- Risske funad. Peanerivania, Neth Carlin. 
soa Club Grill South Carolina, Ohio, Indiana, Illinois, Wiscon- 
sin, lowa, Kansas, Texas, Missouri, Tennessee. 
Exclusively European Plan—$1.50 and upward Cash Capital. ................005: 000. 
Under the exclusive management of Surplus to Policyholdora........ 348/073.00 
H. J. TREMAIN Mod Sac agsan dcccacanSndase 382,930.60 

















@.F. GILMAN, Pres'’t 


SECURITY 


Fire Insurance Company, of Davenport, Ia. 


M. C. HINSCH, Seco’s 


CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 

ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


Address the Secretary, 





C. A. LAFFERTY, Pres. 





the restoration of the Sellers 


Underwriters are discussing plans for 
Hotel, 






Granite Live Stock Insurance Company 


BLOOMINGTON, ILLINOIS 


ARTHUR STONE, Sec. 


eA S Insures Horses, Mules and 

The Best in the West. Our y™ ite Cattle against loss by 

Special Policy Insures the (Rg e en death from any cause or 

Mare and Unborn Colt. ““\WES) t/ theft. Agents wanted in 
SAFAZA Tllinois. 


SPECIAL TRANSPORTATION POLICY 














J.Q. Mackintosh, Pres. 


BOARD OF DIRECTORS: 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
rge W. LaBrande C. L. Maguire C. C. Schulz George 

Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 

A. O. Eberhart Joseph I. Silbar Louis B. Frook J. J. Ecklund 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
‘NORTH AND SOUTH DAKOTA __ 


CAN’T USE PORTABLE TANKS 














Fire Commissioner Ridgell of Nebraska 
Lays Down the Law on the 
Subject 





State Fire Commissioner Ridgell of 
Nebraska has. prohibited merchants 
from using portable tanks for gasolene. 
The department ruled some time ago 
that merchants should not keep gaso- 
lene in their stores in stationary tanks. 
Mr. Ridgell does not intend to permit 
the use of portable tanks about places 
of business. Some merchants have 
tanks on wheels and they are moved 
about on the sidewalks to suit the con- 
venience of automobile owners, who 
often drive up to a store and ask the 
dealers to wheel the tanks to the edge 
of the sidewalk and fill the automobile 
tank. Mr. Ridgell says that these tanks 
are just as dangerous as any storage 
tanks which were formerly used. Mer- 
chants have been compelled to put in 
underground tanks, this being the only 
safe method of storing gasoline. The 
Nebraska department says the rule will 
be rigidly enforced. 


Divided According to Taxes Paid 


The board of education of Minne- 
apolis, after holding its action in abey- 
ance for the past year and getting into 
heated arguments every time the mat- 
ter was brought up, has decided to 
place all the insurance on school build- 
ings on a pro rata basis with Minne- 
apolis agencies. Preference in placing 
the fire insurance will be given to those 
agencies paying the highest city taxes. 
Companies paying less than $100 per 
year in taxes will be allowed only 
$10,000 insurance and others will be 
given more on a graduated scale up to 
$10,000. 


~ 


Roe Wants More Men 


State Fire Marshal Ole O. Roe of 
Iowa says he needs more men. He 
will ask the next legislature to permit 
him to put two more men on the road 
if possible. He now has three in- 
spectors and,this, he says, is’nt enough. 
The department operated on $13,000 
last year, he says. 


Minnesota Agency Appointments 


Northern, N. Y.—J._D. Sheedy and J. E. 
Crippen, Austin; A. J. P. Jelinek, New Prague. 

un, Eng.—H. L. Sorknes, Madison; P. S. 
Engman, Virginia. 

Columbian—B. E. Nyrop and Harry Hannes, 
Minneapolis. 

National, Ct.—J.. W. Rusch, Buffalo Lake; 
O. H, Horn, Bejou. 

London—Marion Clark, St. James. 

Mech. & Trad.—E. F. Kelly, Jr., Faribault. 

North Amer.—Marion Clark, St. James. 

Hartford—C, E. Fuller, St. James. 

Detroit Natl—G. .W. Massy, Little Falls. 

American—J. P. Lahr, Bemidji. 

Union, France—John Townsend, Jr., St. Paul. 

State of Pa-—P. A, Preus and Albert Lar- 
sen, Minneapolis; A. C., Meisenbach, St. Paul. 

N. W. F, & M.—A. E. Johnson, Minneapolis; 
J. F. Leuzinger, Stanton; G. W. Cross, Tintah; 
A. E en + Lake. 

“ire Assn.—Mrs. J. M. Dressel, Waterville; 
j.-.W. Tengeiet, Hanley Falls. 

Detroit Natl—M, A. Shepro, International 
eee: George Johnson, Duluth. 

Automobile, Ct.—E. T. Johnson, Minneapolis; 
W._L. Feudner, Hopkins. , i 

N. W. Natl.—John Thorkelson, Trail; B. W. 
Agard, Russell. 
Great Nor.—D. Davidson, St. Peter; V. <A. 
as 





mrose, St. James; P. J. Reiland, Pine Island; 
J. Whitlock, Belle Plaine; E. M. Leonard, 
Mankato. 

Mercantile—P. H. Blom, Bellingham; C. G. 
Sherer, Winnebago; R. E. Sherer, Winnebago; 
H. P. Edwards and R J. Palmer, Fairmont; 
F. E. Smith, Sturgeon, Lake; D. R. Russell, 
Sandstone. 

Auto.—B. L. Crowe, W. J. Taylor and H. W. 
Misner, Crookston; J. E. Gustafson, Thief River 
Falls; E. J. Hansen, Argyle. 

Hartford—L. S. | Pe and H. M. E. Welo, 
Minneapolis; W. Cross. Tintah; C. J. Patterson, 
St. Hilaire; R. O. Bumann, Ottertail; M. Bow- 
ers, Leroy. 

Ins. Co. State of Pa.—J. A. Poirier, Duluth; 
O. F. Olson, Wheaton; W. H. Cherry, Morris; 
W. T. Moeller and G. A. Most, St. Paul. 


Hanover—M. Bowers, Leroy; C. E. Fuller, St. 
somes J. Townsend, Jr., and F. H. Murray, St. 

aul, 

No. River—W. E. Franks, Canby; E. H. 
Winters, Granite City; R. F. Hall, New Auburn; 





W. A. Cusick, Eastin; L. W. Marshall, Glencoe. 

U. S.—E. H. Mulock, E. S. Konantz and A. 
A. Michaud, St. Paul. 

Phoenix, Ct.—W. McDonnell, Graceville; Miss 
Grace F. Kaercher, Ortonville; R. W. Nelson, 
East Chain. 

Westchester—B. Eckdahl, Boon; E. T. P. 
Staede, Walker; R. M. Skinner, Baudette. 

Detroit F. & M.—J. Roscoe, Minneapolis; J. 


‘E. Vanstrom, Ciisago Cit 


ity. 

Fire Assn.—E. M. Stanton, Thief River Falls; 
M. Clark, St. James; R. O. Bumann, Ottertail. 

Fireman’s Fund—Miss T. E. Gouldberg, Cam- 
bridge; E. I. P. Staede, Walker. 

Continental—E. J. O’Neil, Graceville; G. W. 
Cross, Tintah. 

Niagara—R. O. Funk, Carver; J. Roscoe, 
Minneapolis. 

Minn. Implement Mut.—W. C. Richey, Minne- 
apolis; R, J. O’Connell, St. Paul. 

Imp. Dirs. Mut., No. Dak.—W. C. Richey, 
Minneapolis; R. J. O’Connell, St. Paul. 

Citizens, Mo.—C. S. Wartnebe and C. F. 
Chamberlain, Minneapolis. 

Marquette Natl.—J. S. Smith and J. H. Frem- 
land, St. Paul. 

Citizens Fund, Minn.—R. J. O’Connell, St. 
aul; W. C. Richey, Minneapolis. 

Columbian, Ind.—B. F. Bjornstad, St. Paul; 
J. _E. Carlson, Minneapolis. 

Minn. Fire—F. Hartwich, Vernon Center; H. 
S. Free, Waseca. 

Prov. Wash.—B. F. Bjornstad, St. Paul; M. 
Clark, St. James. 

Sun.—P. H. Blom, Bellingham. | 

Natl. Union—E. H. Dosey, Farmington. 

Conn —L. Binder, West St. Paul. 

Aetna—R. W. Nelson, East Chain. 

Aachen & M.—J. E. Malone, Owatonna. 

Mil. Mech.—A. Graft, Waconia. 

Northern, Eng.—G. i. Greaves, St. Anthony 

Fid.-Phenix—A. C. Bell, Claremont. 

Brit. Amer.—Hulda E. Nyvall, Crookston. 

N. W. Natl.—H. T. Tyrhola, New Richland. 

Atlas—G. A. Tracy, Brainerd. 

Bankers & Mer.—J. E. Hoel, Ray. 

N. B. & M.—E. I. P. Staede, Walker. 

Franklin—W. A. Erickson, Milaca. 

Ins. Co. N. A.—E. M. Stanton, Thief River 
Falls. 

Mich. F. & M.—J. Roscoe, Minneapolis. 

Gt. Nor.—Olof Eastwold, Le Roy; Clarence 
Monson, Elmore; A. M. Goedker, Sauk Rapids; 
A. Hi Dorn, Sanborn; A. H. Kemper, Walnut 
Grove; A. M. Berg, Sleepy Eye. io 

Springfield—J. A. Setterman, Clarissa; William 
McDonnell, Graceville; R. J. Hoeschen, Brower- 
ville; C. C, Crawford, Mantorville; P. C. Red- 
ing, Monterey; G. W. Harris, Pine River; E. I. 
P. Staede, Walker. 

Minneapolis F. & M.—S. J. Sandy, Ellen- 
dale; T. F, Franke, Eyota; J. W. Tanquist, 
Hanley Falls. 

Pruss. Natl.—H. E. Schroeder, Jacob Johnson 
and Warren Yates, Rochester. 

Det. Natl—W. G. Schendel, Rochester; Au- 
gust Blissenbach, Mankato. 

Minnesota—C. I. Ring, Edgerton; T. B. Jenks, 
Montevideo. 

Coml. Union—G. F. Kramer and J. B. War- 
ren, St. Raul. 

Minneapolis F. & M.—R. E. Sherer and C, G. 
Sherer, Winnebago; H. W. Almquist, New_York 
Mills; A. M. Leitschuh, Minneapolis; T. 
Wurst, Greenwald. 

New Hamp.—F. J. Conway and H. M. Gal- 
lagher, Waseca. alte 

Minn. Farmers Mut.—P. Bierline, H. B. 
Bemis, Axel Brett and M. T. Hoff, Minneapolis. 

Royal—William McDonnell, Graceville. 

County—C. H. Hall, Portage. | 

Equitable—G. M. Hopp, Hastings. | 

Germania—H. LL, Larson, Minneapolis. 

L. & L. & G—E. I. P. Staede, Walker. 

Northern, N. Y.—J. H. Walter, St. Cloud. 

Farmers Home Mut. T. & C.—H. R. Hauge, 
Sedan. 


Scott. Un. & Natl—William McDonnell, 
Graceville. 
A.—G. H. Greaves, St. Paul. 


ns. Co. N. A; 

N. W. Natl.—J. W. Sullivan, St. Paul: 

Fire Assn., Pa.—E. I. P. Staede, Walker. 

Ins. Co., Pa—M. J. Honer, St. Cloud. : 

Marquette Natl—C. A. Kellington, Minne- 
apolis. 

Mechanics, Pa.—W. T. Koop, St. Paul. 

Girard—Matthew Donaghue, Minneapolis. 

Ham.-Brem.—E. P. Staede, Walker. 

Amer. Ins.—W. F. Wieland, Brainerd. 

Columbian, Ind.—W. W. Johnson, Minne- 
apolis. 

London—H. H. Steffens, Spring Valley. 





IOWA NOTES 


Miss Brooks of the Blackhawk Insur- 
ance Agency at Waterloo, Iowa, has sold 
out to B. E. Wilson. 

An investigation is being made of the 
fire which destroyed the grandstand at 
Red Cedar, Ia., baseball park last week. 
The damage amounted to $3,000 and it 
is believed was caused by an incendiary. 

Alva Patten has been placed under ar- 
rest at Villisca, Ia., charged with setting 


fire to his home to secure the insurance. 
Patten is alleged to have made a: con- 
fession. It is said that he claimed he 
was “hard up” and intended to take the 
insurance money, go to a new: town and 
start life all over. 

J. A. Boeye has retired as asistant cash- 
ier of the Webster City Savings Bank at 
Webster City, Ia., to devote his entire 
time to the insurance agency of Currie, 
Miller & Boeye. The change was made 
necessary by the recent death of F. S. 
Currie, pioneer agent. With Mr. Boeye 
are now associated Ray Miller, C. -H. 
Currie and Will B. Rood. 


MINNESOTA NOTES 


The Faribault Woolen Mills, Paribault, 
Minn., are being equipped with a Globe 
dry pipe sprinkler system, which will 
soon be operative. 

The fourth annual Blue Goose picnic 
of the Minnesota pond will be held next 
Saturday at Hotel Del Otero, Spring 
Park, Lake Minnetonka. The members 
and their families will go out Saturday 
afternoon and have dinner in the evening. 
There will be a number of outdoor sports. 


DAKOTA NOTES 


The flouring mill of the Grafton Roller 
Mill Company, Grafton, N. Dak., is being 
equipped with a Niagara dry pipe sprink- 
ler system. 

Hail losses in the recent storm around 
New Leipzig, N. D., amount to $145,000, 
the total damage being in the neighbor- 
hood of $200,000. 


——_— +e 


“Remember, old chap,” said the adding 
machine to the card index, “no matter 
what happens you can always count on 
me.” 





















NEw HAMPSHIRE 


FiRE INSURANCE Co. 


4.310, 836.19 





257.058.25 














2.006,944.79 


TOTAL LIABILITIES EXCEPT CAPITAL $3.158.88479 
POLICY HOLDERS SURPLUS ---- $3,356,944.79 


WESTERN SPECIAL AGENts —M. S. 
Moore, W. R. Drake, Terre Haute, Ind.; F. S. 
Chase, Bloomington, Ill.; George K. March, Hins- 
dale, Mich.; J. H. Gosnell, eM My Minn.; 
S. J. Horton, Kansas City, Mo.; A. E. White, 
Denver, Colo.; A. W. Jones, Columbus, Ohio; 
A. D. Yeaton, 217 West Water street, Milwau- 
kee; R. W. Miller, Webster City, Iowa. 


























Every Line Except Life Insurance 


CRAVENS @® CAGE 


HOUSTON, TEX. 


The General Agency with the full kit of tools. Adopt the “C & C’’ brand 
of insurance service. We are on the ground, in touch with local conditions, 
study the needs of the field, and make it our business to give the service 
that is needed in our territory. We fire no long range guns. We are a part 
of our territory. We live in it, work in it and give it our best thought. 











THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
WILL SOON BE READY FOR BUSINESS and wants agency connections in Kansas with good 
men. Is equipped to meet the needs of Western Field. Will write fire, tornado and hail insurance. 
AUTHORIZED CAPITAL $250,000.00 


H. C. WHALEN, President, Fourth Floor, Bitting Building, WICHITA, KANSAS 





SIOUX CITY, 





The Equity Mutual Fire Insurance Association 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 








| Home Office: - - 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


- Shelbyville, Illinois 














Metropolitan Fire Insurance Company 


LOUISVILLE, KY. 


PROPOSED CAPITAL, $1,000,000: 


Applications to represent this company in Southern and Middle Western 
States now being received. 


CHARLES E, DEXTER, SALES MANAGER | 
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i inci j H. Bachaud, K lis; L. E. Count ,| in Missouri, has gone with the local 

THE WEST AND SOUTHWEST percent in the principal risks and a] Pi) sarnand ean POMsthes, Smith Center; c, | agency of W. H. Markham & Co. of St. 
change in the term rule. C. Whittaker, Wichita; J. C. Kirfner, Wakeeney. | Louis. 





MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


CLASSIFIED THEM AS BRICK 








Investigation Being Made as to Listing 
of Certain Kinds of Buildings in 
St. Louis 


In connection with Missouri business 
attention has been called to a card 
marked “No. 6, General Basis Schedule 
for Missouri,” which has been filed in 
that state and which has a paragraph 
reading as follows: 

“A dwelling, private boarding house, 
flat, tenement or apartment house or 
private barn, used in connection with 
same, of two or more kinds of con- 
struction or roofing, should be classed 
as of the lower grade.” 

Now comes the report that there are 
many buildings in St. Louis which are 
of brick construction first story and 
frame second story, and that some 
companies have classified them as 
“brick” instead of frame. Investiga- 
tion has been solicited. 


WORK ON SUBROGATION SUITS 


Claims Against Railroads for Loss at 
Paris, Tex., May Be Tried in 
September 


Ex-Senator B. B. Sturgeon of Paris, 
Tex., was in Austin last week, gather- 
ing data from state house records for 
his suits against the railroads entering 
Paris for damages growing out of the 
conflagration which swept that city. 
Senator Sturgeon is attorney for the 
fire insurance companies and some 
thirty or more are represented in peti- 
tions he has already filed, and he ex- 
pects that contracts will be made 
whereby some seventy companies will 
be included. His suits will aggregate 
about $4,500,000, or the amount of the 
insurance loss sustained in Paris. 

The suits are against five railroads: 
the Frisco System of Texas, the Paris 
& Great Northern, the Santa Fe, the 
Texas & Pacific and the Texas Mid- 
land. Senator Sturgeon says it will be 
comparatively easy to prove that the 
railroads are entirely responsible for 
the conflagration. He thinks the in- 
surance companies have an exception- 
ally strong case against the railroads 
for the full damage sustained in the 
Paris disaster. Senator Sturgeon says 
it is possible that some of the suits 
may be tried at the September term of 
the district court of Lamar county. 
Since all are more or less alike, the 
first tried may be in the nature of im- 
portant test proceedings and a judgment 
there would have a most direct bear- 
ing on the litigation in its entirety. 


Rate Arguments Delayed 


Attorneys in the Texas rate advance 
case have asked for more time to study 
the voluminous testimony and prepare 
their arguments. As a result, the ar- 
guments in the case will not be made 
until about Oct. 1. The companies are 
asking for an advance of about 33% 





New! Fireproof! 
Every room with 
private bath, 
electric fan, 
circulating ice 
HFTEENTH AND LO water, telephone. 


$1.50 to 


UCHANAN 


Becomes a Union Member 


H. C. Whalen, president of the Cen- 
tral States Fire, of Wichita, Kan., has 
been elected a member of the West- 
ern Union. The company is already in 
about 150 Union agencies in Kansas. 
Secretary Ross of the company was in 
Chicago this week, calling on some of 
the insurance men. 


APPLYING NEW COTTON RATES 


Compresses and Warehouses Will 
Show Increases Unless Improve- 
ments Are Made 


All compresses and cotton ware- 
houses in Texas are being rapidly re- 
rated under the new cotton schedules 
promulgated by the Texas fire insur- 
ance commission. The new schedules 
became effective on Aug.°20 and the 
new ratings will be as of that date. 
They come just at the beginning of a 
new cotton season. 

From the inspection reports filed 
with the commission, it is seen that the 
new schedules are going to raise the 
rates in a number of instances, unless 
the owners of compresses and ware- 
houses make improvements. All of the 
risks of that class have been gone over 
in Galveston and Houston, and some 
few’ in and around Dallas and Ft. 
Worth. These showed that there will 
be an increase in rates unless owners 
meet the schedule requirements. In 
some instances it will take some 
money, while in others the expense will 
be moderate. 

In enforcing its new schedules the 
Texas commission is endeavoring to 
segregate values and prevent large cot- 
ton concentration. The owners of 
compresses and warehouses may com- 
plain when the new rates come forth, 
but they will have to meet the require- 
ments or pay for their hazards. 


General Agency’s New Office 


Cravens & Cage, general agents at 
Houston, Tex., are moving into new 
offices on the fourth floor of the Lib- 
erty theatre and Woolworth building, 
where they will have 9,000 square feet 
of floor space. They have been 
crowded in 6,000 square feet in the 
Prince theatre building. The agency 
has about one hundred employes. 





No Three-Year Expirations 


The lack of three-year expirations in 
the fire insurance business was notice- 
ably felt in Missouri. The withdrawal 
of companies from Missouri took place 
May 1, 1913, and they did not come 
back until Aug. 12. It is expected that 
the last of August and September will 
make up some of the decrease in busi- 
ness: due to this cause. 


EXAMINE COTTON ASSOCIATION 


A. R. Andrews, member of the Texas 
State Fire Insurance Commission, will go 
to Atlanta, Ga., in the very near future 
to make an inspection of the methods 
used by the Cotton Insurance Associa- 
tion in reporting losses and premiums. 
His examination is to see if Texas is re- 
ceiving full reports and that the exact 
results are shown on cotton fires, losses 
and premiums in that state. 


COMPANIES IN TEXAS 


The Texas insurance department has 
issued a pamphlet listing all insurance 
companies authorized by the state. There 
are licensed three Texas stock fire com- 
panies, eight Texas mutual fire, hail, 
windstorm and lightning companies, ten 
Texas fire mutuals, seventy-one stock fire 
companies of other states, and fifty-eight 
foreign companies. There are nineteen 
county mutuals. 


Kansas Agency Appointments 


N. W. Natl.—J. C. Lichty, Sabetha. 

Pa. Fire—A. C. Pooler, Beloit; E. H. Wood, 
Fowler; A. W. Soller, Washington; A. A. Bels- 
ley. Wellington; G. J. Garver, Wichita. 

Peoples Natl—W. W. Ward, Hays; W.. A. 
Given, Emporia; W. H. Rudrauff, Jr., Burling- 
ton; J. M. Eaton, Copeland. 

Mechanics—J. H. Kennedy, Juz F, 
Varner, Iola. 


Garnett; 











Central States, Kan.—O. T. Hunter, Inde- 
pendence; Wood, Alden; J. E. Goodson, 
Lenora; R. E, Israel,: Wichita; J. L. Hitchcock, 
Baldwin; C._E, Cory, Eudora; J reider, 
Lecompton; John tre; ‘Bogue; G. C. Field, 
Damar; E. B. Cronan, Plainville; C. T. Myers, 
Florence; P. P. Doze, Norwich; F. C. Kurt, 
M. L. Archer, Wheeler; R. C. Clark, 
Francis; C®# D. Seaton, Fredonia; H. E. 
a? Nashville; A. F. Welte, Cherryvale; A. 
T. Reed, Portis; D. H. Sloss, Meade; R. M. 
Mater, St. John; W. H. Rudrauff, Jr., Burling- 
ton; ee Howell, Sylvia; W. C. Bomgardner, 
Zurich; A. H. Watson, Stafford; H. E. Taven- 
der, Wichita; U. G. Plank, Lawrence; G. M. 
Reynolds, Waverly; G. S. Riley, Waverly. 
atriotic—R. C. Williams, Emporia. 
Alliance Coop.—D. W. Ferguson, Cedarvale; 
G. D. Finney, Neosho Falls; J. H. Lyon, Cool- 
idge; F. W. Tannahill, Vernon. 

Aetna—T. E. ma Yoder; S. J. Baker, 
Grainfield; T. Martin, Linwood; S. P. 
Reynolds, Dodge City; Laura Murphy, Gardner. 

merican—Deck arkness, Prescott; gt 3? 
Lawler, Girard; G. D. Finney, Neosho Falls. 
Concordia—Ed Reeve, Emporia; C. A. Logan, 
Columbus. 

Connecticut—M. H. Rall, Isabell; J. E. Bane, 
Hugoton; L. E. Quinlan, Sterling; J. M. Mc- 
Carty, Topeka; C. H. Drehmer, Topeka. 
_Continental—W. M. Crawford, Larned; F. M. 
Nason, Elkhart; L. E. Quinlan, Cedarvale; C. M. 
Shaver, Wichita; P. C. Yankey, Wichita. 





Fire Assn.—Laura Murphy, Gardner. 

Firemens—W. Dulaney, Wichita; R. A. 
Ealy, Bloom; A. Holloday, Augusta; H. R. 
Johnston, Wichita; J. W. and E. A. Logan, Co- 
umbus; E. L. Wickizer, Quinter; W. P. Wol- 
cott, Rock. 

Franklin—O, C. Barner, Manhattan; F. H. 
Templeton, Spearville; T. Barnard, Inde- 
pendence. 


Ger. Amer.. N. Y.—J. F. Hess, Humboldt. 

Hartford—David Edmonds, McLouth; F. W. 
Leffel, Plains; L. E. Quillan, Sterling. 

Tome—C. Newton, Axtell; B. F. Brack, 
Galatia. 

Imperial—J. H. Brown, Ellis. 

North Amer.—Laursa Murphy, Gardner; J. F. 


Heston, Kanorado. 
—F. B. Harris, Wichita; F. C. 


Mich. Coml. 
Conner, Wichita. 

Niagara—A. L. Casebier, McLouth; David Fd- 
monds, McLouth. 

Sovringfield—C,. E. 

Hanover—C. A. Logan, Columbus; R. C. 
Lawler, Girard; W. V. Griffith. Liberal; J. W. 
Baughman, Liberal: C. W. Dobbins, Clay Center; 
W. G. Landrith, Buffalo. 


Lucas, Travel. 


Missouri Agency Appointments 


Aachen & M.—A. B. Wilgers, Tr., Joplin. 
Equitable, Ct.—J. T. Rector, Slater; Lon 
monson, Republic. 
Firemen’s—Edgar Skinner, Bethany. 
Firemen’s Fund—T. C. Pollard, Butler. 
Indemnity Mut. Mar.—E. C. Thompson Agency, 
St. Louis; H. L. Spicer, Joplin. 
Netherlands—Mary B. Peacocke, St. Louis. 
N. W. Natl.—Edgar Skinner, Bethany. 
Orient—Burch Blakemore, Kennett. 
_ Phoenix, Ct.—T. A. Corker, Burlington Junc- 


Ed- 


tion. 
Phoenix, Eng.—V. L. Johnson, Butler. 


MISSOURI NOTES 


W. J. Campbell of Tillhof & Campbell, 
local agents at Kansas City, Mo., has 
taken an automobile trip to Chicago with 
his family. ; 

Gus M. Wise, state agent of the State 
of Pennsylvania, with headquarters in the 
Waldheim building, Kansas City, Mo., has 
returned from a trip to the home office. 

Lester E. Cate, who was former special 
agent for the Liverpool & London & Globe 





A 15-cent reduction in rates .at Cape 
Girardeau, Mo., is looked for as the re- 
sult of the repeal of the local insurance 
tax. E. W. Watson, rating expert of the 
Missouri department, has informed city 


-officials that the reduction will date back 


to the repeal of the ordinance in June. 


KANSAS NOTES 


At Gridley, Kan., the St. Paul F. & M. 
has transferred from J. R. Anspaugh to 
H. C. Haas. 


John C. Kelly of Wheeler, Kelley & 
Dewey, local agents at Wichita, Kan., is 
spending his vacation in Colorado. 

W. W. Webb of Stephenson & Webb, 
local agents at Topeka, Kan., is spending 
his vacation at Grand Lake, Colo., with 
his wife. 

Fire losses in Kansas, according to the 
report of State Fire Marshal L. T. Hus- 
sey, amounted to $252,528 in July, as 
compared to $177,826 for the correspond- 
ing month of last year. 

Miss Eva Root, farm examiner and 
loss clerk, with Van Arsdale-Osborne Co. 
at Wichita, Kan., for eight years, is now 
in charge of loss desk in the home office 
of the Central States Fire at Wichita, 
Kan. 

P. GL. Lake, formerly in the office of 
Van Arsdale & Osborne, general agents 
for the St. Paul at Wichita, Kan., is now 
covering Kansas as farm special agent, 
having succeeded T. M. Boyd, who died 
some few months ago. 

The companies in the agency of Rex 
Tate, at Elkhart, Kan., have transferred 
to F. M. Nason, who sold out to Tate about 
a year ago. Tate is reported to be in 
Canada and the companies are said to be 
caught for about $1,200. 


ARKANSAS NOTES 


Victor Sugarman, local agent at Little 

ock, Ark., has just returned from a trip 
to New York and Boston. He had been 
gone four weeks. 4 

A special committee of the Little Rock, 
Ark., city council has been appointed to 
confer with the Arkansas Actuarial Bu- 
reau with reference to the reduction of 
rates on account of increased fire-fighting 
facilities of the Little Rock department. 


OKLAHOMA NOTES 


Fire losses in Oklahoma in July were 
$498,458, of which $362,814 was on oil- 
risks. 

Cc. T. Ingalls, manager of the Oklahoma 
Inspection Bureau, will issue new rules 
of practice during the next few weeks. 


TEXAS NOTES 


Chester M. Storey has bought an inter- 
est in the agency of C. C. Shumway & Co. 
of Waco, Tex. Mr. Storey was formerly 
connected with E. W. Marshall & Co., 
insurance agents. 

Bridgeport, Tex., has put on a fire 
marshal and offered an arson reward, and 
the’ key rate has been reduced from 95 
to 90 cents. The Mt. Pleasant key rate 
was cut from 53 to 50 cents following the 
installation of a combination auto hose 
and chemical wagon. Claude, Tex., se- 
cured a reduction from $1 to 98 cents in 
its key rate as a result of employing a 
fire marshal. 








System is even more important in the watch- 
man than in the office clerk or factory hand 


r [vcs clerk or the factory hand are in- 
efficient if unsystematic. So also is 
the watchman; but, inefficiency in 

the watchman is more expensive. 

The employer loses only the value of that 
much time of the clerk or workman which 
he wastes through lack of system. He may 
lose his entire plant through lack of system 
on the part of the watchman. 


The failure of the watchman to make one 
round may allow a fire to burn undiscovered 
until it is beyond control. 


THE NEWMAN WATCHMAN’S CLOCK 


guarantees system in the watchman’s work. The 
Newman Clock is insurance against the most dan- 
gerous form of inefficiency. 


NEWMAN CLOCK COMPANY 
mene 2S 8 ee 


565 W. Washington Blvd. 
Chicago 





178 Fulton Street 
New York 5 





Westchester—Leander Messick, Hill City; C. 











14 


THE WESTERN 


UNDERWRITER. 


August 24, 1916 








KENTUCKY AND THE SOUTH 


RECORD ON OUTSIDE LINES 








Report Made by Companies on Ken- 
tucky Business Written from 
the Home Office 


The Kentucky laws require compa- 
nies operating in that state to report 
separately on “home office receipts.” 
These are the premiums on Kentucky 
business written direct from head of- 
fices and do not come direct from the 
resident agent. This includes business 
written through the various syndicates, 
such as the Western Factory Associa- 
tion, Western Sprinkled Risk Asso- 
ciation, railroad syndicates, whisky and 
tobacco, etc. The reports from the 
various companies are as follows: 

Premiums Losses 
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$423,947 $184,237 


Loss in East Nashville Fire 


A. A. Rozetta, chief of the Nashville, 
Tenn., fire department, has submitted 
a report to the city commission on the 
East Nashville conflagration, which 
occurred March 22. The report shows 
that the total property damage was 
$2,007,686, the building loss being 
$1,421,735 and the loss on contents 
$685,951. The buildings burned in- 
cluded 361 built of wood and 128 of 
brick and iron-clad construction. The 
roofs of 220 were of shingles and of 
269 of metal, slate or composition. The 
insurance on the buildings was $869,844 
and on contents $185,838. The total 
uninsurance loss is estimated at $794,- 
812. 


Death of Dr. J. B. Murray 


Dr. J. B. Murray, for many years 
secretary of the Nashville Board, and 
who has been associated lately with the 
Tennessee Inspection Bureau, died last 
week. He was one of the best-known 
insurance men of the south. When he 
was secretary of the Nashville Boar 
it made rates. He was very highly re- 
garded as an official of that organiza 
tion. 


MAY CHANGE WHISEY SITUATION 


Fire insurance agents are watching with 
considerable interest the tendency in the 
whisky trade of Kentucky to convert dis- 
tilleries into alcohol manufacturing plants. 
Owing to the demand for alcohol for use 
in the manufacturing of explosives a num- 
ber of large contracts have been let and 
some distilleries are running day and night 
manufacturing on these orders. The man- 
ufacture of alcohol requires some changes 
in equipment, though not of an extensive 
nature, and the changes are of such a 
character as to result in a slight increase 
in the rate. 

It is said in the trade that some of the 
whisky manufacturers may enter the 
alcohol business permanently, and in view 
of the constant fight being waged by the 
prohibitionists it is believed that this 
would mean a more healthy condition for 
the distilling interests. 


KENTUCKY NOTES 


Frank M. Fisher, president of the Ohio 
Valley Fire & Marine, is at the head of 
a syndicate that has just taken an option 
oy two tracts of oil lands in Allen County, 

y. 


Ben 8S. Winfree, who is a captain in the 
Kentucky state guard, now mobilized at 
Ft. Thomas, Ky., has transferred his 
interest in the local agency of W. . 
Winfree & Sons Company at Hopkins- 
ville, Ky., to his brother, John Winfree. 


A Chicago broker who controls a 
large volume of insurance on whiskey in 
Kentucky bonded warehouses is seeking 
the agency of companies not licensed in 
Kentucky to enable him to carry the line 
and get full agent’s commissions on it. 


Lewis Y¥. Johnson, who has been on 
the staff of the “Insurance Field,” Louis- 
ville, has joined A. T. Hert of Louisville, 
who was recently appointed manager of 
the western headquarters of the Repub- 
lican national committee. Mr. Johnson 
will be Mr. Hert’s assistant and confiden- 
tial secretary. 


GENERAL SOUTHERN NOTES 


The Home of New York has reinsured 
the Georgia and Louisiana business of 
the Newark Fire. 

The Mechanics at Philadelphia has 
been licensed to do a fire and marine 
business in Virginia. 

City. Commissioner Barber of - 
ham, Ala., advocates raising the city tax 
on fire premiums to 4 percent, which he 
claims is permitted by a state law. The 
present tax is 2% percent. 

L. A. Bradford, a prominent local agent 
of Guntersville, Ala., committed suicide 
recently following charges made by the 
state bank examiner in connection with 
his position as cashier of the First Na- 
tional Bank there. Mr. Bradford was a 
member of the firm of Long & Bradford, 
insurance agency. 











PASSING OF THE LIVERY BARN 

















livery barn is rapidly passing. The 

automobile has come in and thé 
garage has taken its place. Many of 
the companies are scrutinizing very 
carefully all offerings of livery stables. 
The subjoined article from the Ne- 
braska “State Journal” gives the con- 
ditions in Lincoln and it reflects those 
in every place. It can be read by daily 
report examiners and local agents with 
interest because it gives the true con- 
ditions. 

The “State Journal” says: 

The heart of the liveryman is sad. 
Some hearts have lacked the necessary 
stoniness to cope with automobile traffic, 
and some liverymen have tossed up the 
sponge. Ten years ago there were a dozen 
livery barns in Lincoln. Each of the 
ones did a big business. Today there are 

ree. : 

Fifty years and more ago a pioneer 
horseman started a modest livery business 
in Lincoln. He lived to see that business 
grow. He stayed to watch other men 
start in that same business and then he 
died. He did not live to see the ruination 
of the business he had established. dad 
ruination did not come from mismanage- 
ment. It did not come from any failure 
or laxity. It came about through pro- 
gressive evolution. Slowly but surely the 
automobile supplanted the horse at this 
turn and that. And finally there was lit- 
tle left for the horse to do. It was one 
more chapter to the story of the survival 
of the fittesi. 


F ive insurance men see that the old 


One livery business started in Lincoln 
fifty years and more ago has weathered 
the storms. The son of the man who 
started that business has hung on with 
dogged persistence. The business is his 
ideal. It was the ideal of his father be- 
fore him. Other men have permitted like 
ideals to be shattered, but this man still 
holds his head high and defies automobile 
competition. This son of the man who 
brought the livery horse to Lincoln more 
than a half century ago has a square re: 
“Within a year from now there will be 
but one livery barn in Lincoln. The rest 
must go. There are two of us who now 
divide the bulk of the business. One of 
the two must go,” said this son of the 
founder of the business. 

* * * 

Then when asked which of the two 
must go, the lines about the mouth of this 
man hardened. The square jaw set more 
squarely. And his questioner drew his 
own conclusions. This business that was 
first would also be last. Then this son of 
the pioneer admitted that negotiations 
looking to the merger were under way. 
The passing of the livery barn has not 
been gradual and slow. It has been quick, 
sudden and decisive. 

For a few years the automobile was an 
element of luxury. It was used for pleas- 
ure in the families of the rich; families 
that had previously conducted their own 
stables and owned their own horses. Their 
purchase of the automobile merely meant 
the passing of their own horses. The 
livery barn flourished. Other livery barns 
were added to the already long list. The 
automobile offered just enough competi- 
tion to increase business. People com- 
menced to drive. The speed mania had 
cast its shadow ahead. And those who 
could not drive an automobile went to the 
livery barn_on a Sunday or a weekday 
afternoon. 

* * * 

Then came the crushing blow and with 
one fell swoop the livery business was 
shattered and killed. Prior to two years 
ago last spring men had attempted an 
automobile livery on a small scale. Bur 
their charges were high. Roads were not 
up to the present-day standard and the 
horse remained the mainstay. A little 
more than two years ago the auto livery 
came with a rush and a bound. It cast 
aside opposition. Rates were reduced to 
a level or under horse rates. - Garages 
sprung up here and there. Each garage 
advertised an auto livery business. Old 
and used cars, fit for little else than livery 
purposes, were turned in on new cars. 
These old cars became livery cars. The 
taxicab appeared on the streets in in- 
creased numbers. Here and there a livery 
barn sign was hauled down. Then more 
came down until one day there were but 
three left. Garages took their place. Sev- 
eral old-time liverymen sold their horses 
and depended on their feed business. And 
some of them still hang on. 

* * * 

And with the drop in demand has come 
a drop in price. The rate formerly was 
$2.50 for one horse for three hours. It is 
now $2. The livery business has fallen 
off 75 percent and the other 25 is slipping. 
Some of the livery men of a few years ago 
foresaw the passing of the business. These 
men got out while there was yet a good 
market. Others bought in and others 
— in until now there are the three 
eft. 


* s * 
Ten years ago there were the following 
principal livery barns in the city: Wind- 
sor stables, Eleventh and L streets; Palace 





barn, 1129 M_ street; Skinner stables, 
North Thirteenth; Pat Smith, Ninth and 
R; Graham barns, Tenth and Q; Lincoln 
stables, Seventeenth and O; Frank Raw- 
lings, Thirteenth and N; John Lundgren, 
Ninth and N; Forbes stables, Eleventh and 
P, and the Ensign livery, 221 South 
Eleventh. And there were other and 
smaller barns. And today there are three, 
with the promise that within another year 
there will be left but one. All that is left 
to the business is the feed department and 
the shell of the one time livery. Six o1 
eight years ago and even less a Sunday 
was a poor day that did not net the livery- 
men $150 from his smart livery rigs. Now, 
if the Sundays net $15 it is an unusually 
good day. . Se 

M. G. Bohannan started the first livery 
barn in Lincoln more than fifty years ago. 
He died in 1901 and his son, E. J. Bahon- 
nan, took over the business and has con- 
ducted it since. A few years after the 
coming of . G. Bohannan to start his 
livery business on the open prairie of a 
town came Gran Ensign. he two men 
divided the business for more than a quar- 
ter of a century. Although keen business 
rivals, each man respected the other. Then 
both men died and a son of each took over 
the business. The Ensign barns_ then 
heard the call of the automobile. In re- 
cent years this barn did a livery business 
only in connection with funerals. 

* a * 

And after the first crushing blow came 
another, the automobile hearse. The fu- 
neral business alone for a period of six 
years netted the livery barns of Lincoln 
an annual income of more than $18,000. 
The income from this source has shriveled 
to $60 a month. The automobile hearse 
has brought the automobile funeral. Long 
streams of hacks and the horse-drawn 
hearses of two years ago and back have 
crossed the divide to the small towns and 
the country or have passed on altogether. 

One of the men who controlled a goodly 
share of the funeral livery business has 
seven comparatively new funeral hacks 
and two new hearses. These cost him 
$3,100. They are not called out six times 
in six months. This is different from the 
old times when it was a dull day that did 
not call out the hearse and the hacks at 
least once. According to one of the sur- 
viving liverymen, the year 1912 was one 


of the biggest years in the history of the 


livery business of Lincoln. Then, in less 
than a year, came the thundering crash 
and the business was swept out. “The 
livery business is now mere junk,” said 
this man. 

* ae * 

Up until a few years age the several 
barns of the city had on hand one hundred 
and fifty or more fine, sleek horses for 
livery purposes. Today there are less 
than half that number, One of the sur- 
vivors in the livery business who formerly 
worked from ten to a dozen men regularly 
now works five and six. And the five and 
six are not kept busy as were the dozen of 
the years back. The long drives are gone. 
The short drives are gone. Once in awhile 
when it rains there is a call for a drive 
into the country. It was once considered a 
mighty poor horse that did not net his 
keeper $6 a day. And now, if a horse 
makes $2 for the fast fading stable he is 
doing more than is expected of him. 

So that of the dozen and more livery 
barns of ten years ago, there are but three 
left: Palace, 1129 M street; Forbes livery, 
1125 P; and Hudson barns, 1125 Q street. 
And says one of the trio of the others: 
“T can’t see how they make it.” And the 
other two say the same of the one and of 
each other. And while these things are 
said, negotiations are under way to wipe 
out at least one of these barns. 


—_—_———~- > +a 
If you think you are too young, rémem- 
ber that Napoleon had conquered Europe 
at the age of thirty-six. 
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MOUNTAIN AND COAST FIELD 


FIELD CHANGES ANNOUNCED 








Special Agency Appointments and 
Shifts Are Made—Swayne Goes 
With the Automobile 





San Francisco, Cal., Aug. 23—(Spe- 
cial)—L. P. Swayne is appointed spe- 
cial agent for Automobile of Hartford 
in southern California with headquar- 
ters at Los Angeles. He has been in 
the local agency business at Los An- 
geles and with the Southern Title Guar- 
anty Company for the past several 
years. 

H. H. Shanley is appointed special 
agent for the London & Lancashire & 
Orient and will assist Special Agent H. 
A. Morison in covering the Washing- 
ton, Idaho and Montana field with 
headquarters at Helena. 

Raymond C. Gillette is appointed spe- 
cial agent for the Law Union & Rock 
& Union Assurance in eastern Wash- 
ington, northern Idaho and Montana, 
with headquarters at Spokane. Mr. 
Gillette has been adjuster with the 
Seattle office of the Pacific Coast Ad- 
justment Bureau for several years, but 
formerly was field man for the former 
Carstens & Earls General Agency of 
Seattle. 

Sam G. Gordon is appointed special 
agent in Washington and British Co- 
lumbia for the Fire Association and 
Philadelphia Underwriters. He has 
been covering the same field for the 
Pacific States Fire for the past two 
vears and formerly was with Hamburg 
Bremen and Washington Fire. 


TAX PAYMENTS RETURNED 


In a decision handed down recently by 
Superior Judge Finlayson at Los Angeles, 
Calif., it was held that local insurance 
agents who made payments of license 
taxes under protest in accordance with an 
ordinance since declared unconstitutional 
by the supreme court, can recover the 
license money from the city in cases 
where demand for the money was made 
within two years after payment. 


WASHINGTON MEETING HELD 


The sixth annual meeting of the Wash- 
ington State Association of Local Fire 
Insurance Agents is being held this week 
in Bellingham, Wash. This annual meet- 
ing marks the closing of one of the most 
successful years in the history of the as- 
sociation, and it can also be said that it 
marks the beginning of a greater and 
stronger association than has ever been 
known in the state of Washington. The 
officers are: President, L. Easton, 
Bellingham; vice-president, T. K. Binnie, 
Spokane; secretary-treasurer, R. E. Ma- 
haffay, Tacoma. 





SEATTLE’S SIX MONTHS’ RECORD 


Seattle’s fire loss for the first six months 
of 1916 amounted to $354,026.62, as com- 
pared with $348,364.72 for the correspond- 
ing period in 1915, according to the report 
of Fire Marshal Harry W. Bringhurst. 
The damage to buildings was $116,606 and 
to contents $237,420. The value of build- 
ings and contents involved in the fires 
was $3.886,488, the most of which was cov- 
ered by insurance. here were 709 
alarms, but only 583 fires. In 34 cases 
smoke or steam was mistaken for fires, 
and in 58 cases the alarms were false. 





EXPRESS NO CONCERN 


San Francisco, Calif., Aug. 23—(Special) 
—Leading fire underwriters here express 
no concern over the situation at Fresno, 
Calif., where the insurance on city prop- 
erty has been transferred to nonboard 
companies because of alleged high rates 
maintained’ by the Pacific board. The 
managers point to the companies’ unfa- 
vorable experience at Fresno any say that 
while thé fire department equipment has 
been eee they are satisfied to let 
nonboarderg carry the liability. 


MISCELLANEOUS NOTES 


J. T. McCuaig, a broker with office at 
202 Oneida block, Minneapolis, dropped 
dead of apoplexy in. the courthouse last 
week. . 

Charles H. EKnoche of Pittsburgh, Pa., 
special agent of the St. Paul re & 
Marine for Pennsylvania and New York, 
has resigned on account of ill health. 

Prank T. Bloomer, 69, for thirty-two 
years engaged at Buffalo, N. Y., in the 





fire insurance business as a member of 
the firm of Bloomer & Bullard, recently 
was stricken with apoplexy and died in 
the Buffalo general hospital. 





FEDERATION ACTIVITIES 
GREAT WORK OF ORGANIZING 


-_North Dakota Men Are Alive to the 
Necessity of a United, Educa- 
tional Force 


An increase in membership of more 
than 15 percent, and four more counties 
added to the list that have formally or- 
ganized and now have committees en- 
thusiastically at work, marked the 
progress last week of the Insurance 
Federation of North Dakota. 

At Devils Lake the Ramsey county 
organization was perfected at an en- 
thusiastic meeting of agents from all 
parts of the county. Executive Secre- 
tary Harry Curran Wilbur addressed 
the meeting. 

Former Senator Henry Hale, one of 
the best known residents of the north- 
ern part of the state, was elected chair- 
man of the Ramsey county executive 
committee. Serving on the committee 
with him are M. J. Bredvold, Devils 
Lake, state manager of the Yeoman; 
Thomas Turner, of the Crary-Turner 
agency, and George Juergens, both of 
Devils Lake; Charles C. Honey, of Ed- 
more, and Homer Resler, of Stark- 
weather. 

The committee voted to make an auto- 
mobile canvass of the county, and when 
this is completed, the general county com- 
mittee will be named. Plans are under 
way for a rally and banquet later, at 
which Federation objects and methods 
will be presented to the Devil’s Lake Com- 
mercial Club and to the business men 
of the county generally. 

Nelson county organized the same day, 
the agents there electing H. M. Hutchin- 
son, Pioneer Life, of Lakota, as chairman 
of the executive committee. Serving with 
him will be W. C. Hegler of Lakota; T. 
J. Baird, Lakota; E. O. Olsgaard, McVille, 
and John M. Lamb of Michigan. 

The Nelson county general committee 
consists of George A. Kellogg, Lakota; 

. G, Pennington, Mapes; N. M. Orvic, 
Michigan; P. E. Johnson, Petersburg; John 
G. Gunderson, Aneta; O. E. Loftus, Kloten; 
Cc. | Simpson, McVille; Peter A. Lee, 
Pekin, and George C. McGoris, Tolna. 

Towner county organized at a meeting 
held in the city hall at Cando, a meeting 
attended not only by company agents, but 
by representatives of the A. O. U. W. and 
the Yeomen. J. Evans, Cando, was 
elected chairman of the executive com- 
mittee for the county, with R. D. Gillies, 
and Mosely (mutual), both of 
Cando; Andrew Foley of Rock Lake ana 
Axel Egeland of Bisbee as the other mem- 
bers. The general county committee is 
to be chosen by the executive committee 
at a meeting to be held on the call of 
Chairman Evans. 

Rolette county, just south of the Cana- 
dian border, was the fourth county to or- 
ganize during the week. Here C. J. F. 
Wagner, of Rolla, was elected chairman 
of the county executive committee. The 
other members of the committee elected 
were F. A. Foley, Rolla; F. E. Harris, 
Rolla; R. G. DeEvelyn, Dunseith, and 
former Senator W. F. Robertson of 
Rolette. When the canvass of the county 
has been completed, this committee will 
meet again, on call of Chairman Wagner, 
and name the general county committee. 


s * 
Wisconsin Meeting Postponed 


President Henry J. Zechlin, of the 
Wisconsin Insurance Federation, an- 
nounces that the annual meeting, which 
was to have been held in Milwaukee 
Sept. 12, has been postponed and a date 
will be selected some time about the 
middle of November. It was found 
that Mark T. McKee, secretary of the 
National Council of Insurance Feder- 
ations, could not be present and the 
executive committee of the Wisconsin 
Federation decided it would be wiser, 
therefore, to postpone the meeting until 
he could be on hand. Other speakers 
that were also slated for the September 
meeting found that they could not be 
present owing to other big conventions. 
The meeting in November will be . 
important one in every respect. 

* ok * 


Plan for Indiana Meeting 


Interesting arrangements are being 
made for the state meeting of the In- 
surance Federation of Indiana to be 
held at Indianapolis next month. A 
program of especial merit is planned 
and a large attendance is expected. A 
vigorous membership campaign is un- 
der way and the work of the federation 





is being pressed forward in all parts of 


the state. 
* ok a 

Ohio—Two Ohio Insurance Federation 
meetings were scheduled for the week, 
one Wednesday at Wapakoneta, Anglaize 
county, and the other on Thursday at 
Kenton, Harden county. The assembly 
rooms of the two court houses were used 
and officials from the federation were 
present to set forth the aims of the or- 
ganization. 

Mark T. McKee, secretary of the Na- 
tional Council, has arranged to be at the 
Ohio office, Hartman building, Columbus, 
one day each week, but the office is open 
every day in charge et a competent clerk. 


FEDERATION NOTES 


A local branch of the Texas federation 
is being organized at Beaumont. 

A county federation has been organized 
with headquarters at Devils Lake, N. D. 

Mark T. McKee announces the appoint- 
ment of William C. Grigsby as executive 
secretary for organization work for the 
Insurance Federation of Indiana. In the 
past Mr. Grigsby has been associated with 
the business department of several in- 
surance journals. 

Insurance federations are protesting the 
federal revenue bill as unfair and very 
discriminatory inasmuch as it would 
eliminate the stamp tax on _ telegrams, 
telephones, etc., and yet would force the 
insurance companies to continue paying 
the stamp tax on their policies. 


John M. Harrison, secretary of the In- 
surance Federation of Georgia, reports 
excellent results on his three weeks’ trip 
through the state. Many counties were 
organized and many new members added 
to the state federation. 


Max B. McKee, field secretary for the 
National Council, is working in Oregon 
and expects to next cover British Colum- 
bia, where the first Canada federation was 
recently organized. Mr. McKee will en- 
deavor to arrange with the Insurance 
Federation of British Columbia to join the 
National Council. 








| Peril to Agent Lies in 
Neglect to Cancel 








Agents do not appreciate the danger 
to which they expose themselves in 
failing to cancel a policy immediately 
upon receipt of instructions from the 
company, or in writing policies con- 
trary to instructions. Cases are nu- 
merous where an agent has been com- 
pelled to reimburse a company for loss 
which would not have fallen on the 
company if instructions had been com- 
plied with. Indeed, there is no point 
in the law of an agency which is bet- 
ter established than the rule that an 
agent who fails to carry out instruc- 
tions is liable to his principal for dam- 
ages suffered in consequence of such 
failure. This rule is not peculiar to the 
insurance business. In fact, it was an 
old principle of law before the agency 
system in insurance was developed. 

kk * 

Two strong cases were decided in 
Kansas and Alabama last year. In the 
Kansas case the agent issued a policy 
in violation of instructions. When a 
loss occurred the company paid and 
then brought suit against the agent. 
In defense, the agent offered to show 
that the company might have escaped 
liability on the policy by litigation, but 
this was held immaterial. Judgment 
was given the company for the amount 
of the loss and for its expenses. In 
the Alabama case the agent endeavored 
to escape reimbursing the company by 
showing that he had not been licensed 
as agent and had not received his com- 
mission. These defenses were unavail- 
ing and judgment was given against 
him for the amount of the loss. Both 
cases went to the highest court and 
the rulings were made by the supreme 
courts of the respective states. 


Neglect of an agent to cancel when 
ordered to do so frequently subjects 
him to the necessity of making good a 
loss himself. It is strange that such 
neglect should be so common. When 
an agent fails to comply with instruc- 
tions, or when he acts contrary to in- 
structions, he takes a chance of being 
called upon -to make good a loss out 
of his own property. If a customer 
wanted insurance for a few days the 





agent would not assume the liability 
himself, without premium, to save the 








trouble of writing a short time policy. 
Yet many agents frequently assume a 
similar liability by failing to act on in- 
structions received from the company. 

Failure to get caught for a loss in 
the past may lead an agent to think 
he incurs no danger when he fails to 
act with promptness. The same agent 
would think it foolish for a property 
owner to go without insurance because 
he has never had a fre. 

Among the cases in which agents 
have been held liable to their compa- 
nies for losses paid are the following: 


North America vs. Baer (Kansas), 147 
Pacific Reporter, 840 
(Alabama), 68 


Phoenix vs. Seegers 
Southern Reporter, 902. 
Northern vs. Borgelt et al. (Nebraska), 
93 Northwestern Reporter, 226. 
Continental vs. Clark et al. (Iowa), 100 
Northwestern Reporter, 524. 
British American vs. Wilson (Connecti- 
cut), 60 Atlantic a 293. 


Washington vs. Chesebro 17 
Insurance Law Journal, 58. 
Hanover vs. Ames (Minnesota), 39 


Northwestern Reporter, 300. 

Sun vs. Ermentrout (Pennsylvania), 21 
Insurance Law Journal, 1055. 

Halsey et al. vs. Adams et al. (New 
Jersey), 46 Atlantic Reporter, 773. 





Clyde Culp, formerly special agent of 
the American of New Jersey, has been 
appointed general agent at Pittsburgh for 
the German American of Baltimore. 


Take Hildreth 
Along 










Fits the Coat Pocket 


Building Loss Adjustments need 
cause no worry if you can supple- 
ment your own judgment with the 
seasoned counsel of a veteran ad- 
juster. Hildreth furnishes his ad- 
vice in such shape that it can be 
put to use on a second’s notice. 


Who Is Hildreth? 


Thirty-Three Years’ work and 
study in the problems of building 
loss adjusting have served to place 
Leslie E. Hildreth, General Ad- 
juster in one of the world’s mam- 
moth underwriting organizations, 
in the circle of premier adjusters. 


Hildreth’s Guide To 


Building Construction 


Is small in compass but wonderful 
in its completeness of treatment of 
a troublesome subject. Furnishes 
in accessible arrangement specific 
costs of material and workmanship. 
Contains plates of elevations and 
floor-plans to make tables of specifi- 
cations clear even to the fellow 
at work on his first case. Applies 
to conditions anywhere. 


Flexible Leather 
Will Not Crowd Your Pocket 


SEND ONLY ONE DOLLAR 


Your Money Right Back 
If You Say So 


The Western Underwriter Co. 
1362 Insurance Exchange CHICAGO 
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Losses of the Week 


Cleveland, Aug. 18.—The East End Bap- 
tist Church was practically destroyed by 
fire last evening. The building is said to 
have cost $125,000 in 1905. Insurance 
$60,000, as follows: Building, $40,000; 
furnishings and furniture, $12,000; organ, 
$8,000. It is thought that there may be 
some salvage on the building and fix- 
tures, but the organ was totally destroyed. 
The supposition is that the fire started 











from crossed electric wires. Insurance: 
Roval,: assias $33,000 Germania ... 15,000 
Hartford ... 12,000 

* a a 


Prancis, Okla., Aug. 14—Fire destroyed 
the St. Louis & San Francisco railroad 
depot, including the Harvey eating house. 
Loss about $5,000. 
* ” ae 
Soper, Okla.—A cotton gin owned by 
Mrs. Mollie E. Perry was destroyed by 
fire. Loss, $5,000. 
7 a * 
Milwaukee, Wis., Aug. 17—Fire of un- 
known origin damaged the stock of lum- 
ber of the Carl Miller Lumber Co. at 


Holton street and Concordia avenue. 
$18,000, and the sheds $2,000. Insurance 
on buildings and contents, blanket: 

ou ress ,000 Concordia ....$1,500 
ON Ae 3,000 Mil. Mec . 2,00 
ey ee ,000 Minn. F. & M. 2,000 
Globe & Rut.. 4,000 Fid.-Phenix 2,000 
Connecticut .. 1,000 Germania .... 3,000 
Agricultural.. 2,000 Ger. Amer., Pa. 2,000 
Royal Exch.. 000 Mech: & Trad. 5,000 
Pennsylvania. 4,000 State of Pa... 1,500 


The one-story concrete factory ‘at 1140 
Booth street, owned and occupied by the 
Reichert Mfg. Co., was slightly damaged. 
Insurance on building: 
Concordia + $3,000 | Atlas 


Chicago, Aug. 17—Fire in two-story and 
basement frame, 3139-3145 North Clark 
street, and 3140-3144 North Halsted street, 


owned by F. W. Spelz et al. insurance: 

Allemania ....$2,506 London & Lan.$1,000 
Amer., N. J... 500 Pittsburg Und 750 
AGES 5'00 oo 8's ,500 Phoenix, Eng.. 1,000 
ATMO ess 5% 700 Royal ....... ,000 
Camden ...... 500 Security, Ct... 500 
Com. Un., Eng 800 Teutonia, Pa.. 500 
State, Pa,..... 500 Unit. Firemens 500 


Loss, 60 percent. First floor, 3139 and 


3140, oceupied by N. Lippert, window 
shades. Insurance: 
Keystone Underwriters ............ 1,000 


First floor, 3141 and 3142, occupied by 
the Phenol Chemical Co., insect powder. 
Insurance: 

Amer., N. J...$1,000 Security, Ct...$1,000 

All of the second floor, occupied by H. 
C. Bredfield, dance hall. Insurance: 

L. & L. & G...$1,000 North., N. Y..$1,000 

Fire originated en Second floor. 


Chicago, Aug. 17—Fire in two-story and 
basement brick, 1719-1725 Augusta street, 
owned and occupied by Toll Bros. laundry. 
Insurance on buildin 
Fid.-Phenix ..$2. 500” ‘National, Ct..$4,500 

Insurance on contents: 


Mech. & Trad. 1,500 

Loss 40 percent. 
Concordia ...$3,000 Royal Exch. ..$3,000 
Metropolitan... 1,000 Westchester... 2,500 
North., = “1/500 

Loss 60 percent. Fire originated on first 
floor. 

* * * 


Detroit, Mich.—Fire completely  de- 
stroyed the buildings of the Detroit Wire 
Spring Co. Insurance: 
Dela. Und.. ‘8 cee Coml. Un..... $7,000 
Royal Exch.. 5,000 r 
Enoxville, Tenn., Aug. 21—The building 
owned 2nd occupied by F. H. Post & Co., 
on South Central Ave., was struck by 
lighting which caused a 50 percent loss. 
$14,000 insurance is involved. 


Oklahoma City, Okla., Aug. 21.—Fire 
destroyed buildings belonging to the Okla- 
homa State Fair Association at Oklahoma 
City, valued at $30,000. The grandstand, 
two concession halls and the carrousel 
building and half the figure eight were 
lost. The insurance amounted to $8,000. 
Rebuilding will start immediately and 
there will be no delay in the opening of 
the state fair. 

o * 

Delray, Mich.—Fire in Peninsular State 
Bank caused loss estimated at 25 per- 
cent. Insurance, $21,000, in following 
companies: Westchester, New Hamp- 
shire, London, Aetna, Niagara, Fireman’s 
Fund and Globe & Rutgers. 


. + a 
= ringfield, Ohio, Aug. 21—Fire starting 
in the 
& Thomas in 


sales stable of Snyder, Stephenson 

Primrose alley last night 

spread to the H. & S. Garage Company and 

the E. lL. Barrett & Sons bindery. Prop- 
erty loss, $30,000. 5 


Columbus, Ohio, Aug. 22—Within ten 
hours Columbus had three losses of seri- 





| 
| 


ous proportions. The Shannon Furniture 
Company, 133-135 South High street, 
burned Monday evening. Fire started in 
the basement from unknown cause. Loss 
= ggg ee 3 and stock estimated at $30,- 


Insurance: 

Urbaine ...... $2,000 Merc. ........ 1,500 
Imp., N 1,500 Ger. Al. As 1,000 
ING: ceEAR sisre% oes 1,500 Stuyvesant 1,000 
Ohio Under £900. Nath Ct vs s.6:0: ,00 
Det. F. & .. 1,000 Com. Un, Eng. 2,000 
Phoenix, Ct. 1,000 Firemans F... 1,500 
Cen. Mfrs. Mt. 1,000 Minster Mut.. 1,000 
RG 5" 000 Hanover ..... 1,500 
Mer. & Mfrs.. 1,500 Ger.-Am., N. Y. 1,000 
Netherlands .. 3,000 Ohio Ret. Gro. 1,000 
Franklin ..... ,000 


Tuesday morning fire in the plant of 
the Terry Engraving Company, four-story 
brick, 214-216 East Oak street, did $15,000 


damage. Probable cause, explosion of acid 
on upper gta Insurance: 
Fire Ass’n. » 88s 000 Pitts. Und....$1,000 
Royal 27000 Northern ..... 1,000 
Keyst. Und. 1,000 

Beck Orr, bookbinders, and F. P. 
Orr Company, printers, adjoining Terry 
risk, suffered smoke and water damage 
of $4,000. Insurance: 
Dubuque .....$ 500 Royal ..... ‘ao oo 
United States. 500 Federal Un. 500 
Standard, N. J. 1,000 M. & M. Mut. 500 
Cen. Mfrs. Mt. 750 | i 

Detroit, Mich.—There is a 50 percent 


loss on the dry goods and millinery stock 
of Mrs. Anna Hovey, 2948 Woodward ave- 
nue. 

* * * 

Indianapolis, Ind.—There is quite a loss 
on the Gibson Automobile Company, 416- 
24 North Capitol avenue. This concern is 
a dealer in automobile accessories. 


Canton, Okia.—There is almost a total 
loss to the drug stock of Walter uta. 
The insurance is as follows: 

Ger. A $1,500 Westchester. .$1,500 
Hartford ..... 1,000 . 

Oberlin, Ohio, Aug. 18—The brick build- 
ing located at 43-45 South Main street 
and owned by S. S. Hobbs was damaged 
to the extent of $2,500. The building was 
occupied by the Tribune Printing & Pub- 
lishing Company, which suffered a 30 
percent loss, with a total of $7,500 insur- 
ance. The fire was caused by workmen 
leaving a gas jet burning in the basement. 

Insurance on building: 

Germania ....$2,000 Arizona ...... 
gee Co. Mut. 2'000 Pittsburgh ... 
2,000 Fire Assn..... 1,000 


Gin. Und. : 27000 Westchester . 1,000 
Insurance on contents: 

Firemens .-$1,000 Glens Falls...$1,500 

PION. 2:0 30's a Germania .... 1,000 

WsONGGR | .0s05 5 a 500 , industrial éccs “R,OO0 


Bay City, Mich. Pati 18—The building 
and machinery located at a mine of the 
Robert Gage Coal Company, near this city, 
suffered a loss which has been estimated 
at 5 percent. A line of $10,000 insurance 
is carried under the general form. 


Insurance: 
Hartford .....$1,500 Coml. Union. .$1,000 
L & L. & G.. 1,000 Mech. & Trad. 1 tee 
Gran. State... 1,000 Phil. Und.. 00 
N. Y. Und..... 800 Ins. Co. N. A.. 1000 
Fidelity ...... 800 

a 
East Liverpool, Ohio, Aug. 17—The 


American Porcelain Company’ on the south 
side of East Second street, just east of 
Cherry alley, suffered a loss estimated at 
75 percent on general form. 

Insurance: 
North River. .$1,500 Natl. Union. 
Northern ..... 1,500 Germania 
Globe & Rut.. 1,000 

* * s 

Devils Lake, N. D., Aug. 19—There was 
a total loss on the building and contents 
of the millinery store of Mrs. Frank J. 
Mondike, lot 7, block 33. Failure to turn 
= an electric iron was the cause of the 
re. 

ee 
Germania .. 
Home 


. -$1,500 


‘a ie 
ee te 400 & LL. & G.. 
¥ rh * 
Pembina, N. D., Aug. 20—Leakage from 
a heater in a barber shop in the basement 
of the Merchants Bank of Pembina, lot 5, 
block 15, caused a heavy loss. 


Insurance: 
Ins. Co. N. A.$1,250 Springfield ...$1, 250 
Ger. Amer.... 1,250 | Hanover caan »25 


Detroit, Mich., Aug. 19—There was a 
total loss sustained by the Troy Manufac- 
turing Company, corner Marston avenue 
and Morrow street. The company manu- 
factures automobile bodies. A total of 
50,000 insurance is involved. 


Insurance: 
Michigan ....$ 5,000 Fid.-Phen. ..$ 5,000 
oe . 10,000 Franklin .... 5,000 
oe 5,000 Springfield .. 10,000 
Natl, Ct. 


> 10,000 
* * 


* 

Sault Ste. Marie, Mich., Aug. 19—The 
saw mill of the Bartlett Lumber Com- 
pany was completely destroyed by fire, 
caused by an overheated bearing. There 





SURPLUS 
LINES ano 
FLOATERS 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 
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is a total of $67,000 insurance on general 
“— : 

nsurance: 

Queen... 6% e's 2,000 Niagara ..... $5,000 
Amer. Cent 4,000 Niag. Det..... 1,500 
Coml. Union.. 1,250 North Amer.. 4,000 
Equitable .... 1,000 Phila. Und.... 3,500 
Fire Assn..... 2,500 Phoen., Ct.... 2,000 
Ger. Alli.;... 1,500 General «... 2,000 
Ham. Brem 2,500 Scot. U. & a 1,000 
Hanover ..... ,000 — - 4,000 
Lon. & pans . 2,000 Hartford ,500 
Natl, Ct. -- 5,000 Mfs. & Wood. 20, 000 


Lapeer, Mich., Aug. 18—The brick build- 
ing owned by J. T. Armstrong was almost 
completely destroyed by fire. The build- 
ing is located at 60-66 Nepessing street, 
the fire starting in the basement of num- 
ber 62. The building was valued at $25,- 
000 with insurance of $8,000. The fol- 
oe companies were interested: 

& L. & G. Springfield 
Glens Falls 


The building is occupied by the Hen- 
derson Department Store, which carried 
$15,500 insurance in the following com- 
EES 


5 . & G. Coml. Union 
Northern N. W. Natl. 
Glens Falls , Norwich Union 


Carneyville, Wyoming, Aug. 14—The 
mining property of the Carney Coal Com- 
pany suffered a loss estimated at about 
$21,000. Insurance 

Phoenix, Ct..$12, 500 L. & L. & G..$12,500 
HOMO is... Tis 12,500 


* 
Chicago, Aug. 19—Fire in five-story and 
basement brick, 1466-1476 W. Kinzie St., 
owned by = a Peabody. Insurance: 


Alliance ..... 500 Ger. Amer., 

Amer. Eagle.. 2,500 5 REE EER 5,000 
Connecticut .. 2,500 Glens Falls... 2,500 
Continental .. 8,000 o. Amer..... ,000 
Fire Assoc... 5,000 London ...... 2,000 
Farmer’s 500 Merchants ... 2,500 
Fireman’s F.. 5,000 National, Ct.. 5,000 
Ger. Amer, Md. 2,500 Union, Eng... 2,500 


Loss, 65 %—First floor 1466-1470 occu- 
pied by Brooks Aeroplane Co., aeroplanes. 
No insurance. First floor 1472-1476 oc- 
cupied by Frank Strantz, basket mfg. 
Insurance: 

N. Y. Und....$2,800 Scottish Union.$500 

Loss, 75%—Second floor vacant. Third, 
fourth and fifth floors occupied by Levie 
Shoe Co., shoes. Loss,’ 75%—Fire origi- 
nated on third floor. | 


Stet ctilaemapeinteiin oa stock, 1466-1476 


W. Kinzie St., favor of Levie Shoe Co.: 
American ... "$3,500 Newark ...... $1,000 
Agricultural . 2,500 Northern, N. Y. 3,000 
Amer, Cent... 2,500 Nationale . 1500 
WStOR! 2). Ve's0's ,000 Natl.-Ben. F.. 2,000 
A. & Munich.. 4,500 Niagara ..... ,500 
Allemania 5000 Ohio Farmers. 2,000 
PO ee 1,000 Palatine ..... 1,000 
OOUREY 5 66.57% 1,000 Potomac ..... 1,000 
Col; Natisé<..s 1,000 Pittsburg .... 2,000 
Coml. U., N. Y. 2,500 Phoenix, Eng. 2,000 
Coml. U., Eng. 2,000 Phenix, Paris. 1,500 
Citizens -....; 500 Pittsburg Und. 1,500 
Coml. Natl. 2,000 Rhode Island. 3,000 
Dubuque ..... 000 Royal ....... ,000 
HEEOBRS 176° -5.°5 AND PN ss a! ocala on ,500 
Firemens er 1,000 Security, Ct.. 4,000 
Franklin 1,500 St. Paul...... 1,500 
Ger. Amer.... 1,000 Sun Und..... 1,500 
Ga. Home 4,000 Union, France 2,500 
Hanover ..... 1,500 Union, Eng... 3,000 
Hartford 2,000 U.S. Und..... 2,000 
Keystone Und. 1,000 Vulcan ...... 500 
Law, Un. & R. 1,000 Western, Pa.. 2,000 
Mechanics 4,000 Westchester . 4,500 
Merchants ... 1,500 —_—-— 
Natl. Union.. 3,900 Total ....$107,500 
Insurance on machinery: 
Ae? ea She: Ear ,000 
Nor YS Saget grt 50 ll Natl.... 1,000 
Lumbmns 1,000 Humboldt ... 1,000 
New Hamp 2,000 Germ., Ill.... 2,000 
TSOSVON. .- «.0.0:s\s-0 ,000 Granite State. 1,000 
Caledonian ... 1,500 First Natl... 1,500 
Occidental ... 1,500 . etna eWENOaiecs é 
Cleveland, Ohio, Aug. 19—The Upson 


Nut Company of Ohio, located at the west 
side of the Big Four R. R. and Scranton 
Road S. W., at the crosing of the N. Y. P. 
and O. R. R., suffered a loss by fire caused 
by sparks on the roof. A total of $600,000 
insurance is carried. 


* * * 

Chicago, Tll., Aug. 21—Fire in the four- 
story brick building at 5662 W. Austin 
Ave. caused a heavy loss. The fire origi- 
nated in the basement. The building was 
owned by Frederick Hoffman and carried 
insurance of $20,500. The building was 
occupied by A. R. L. Mueseler & Sons Co., 
manufacturers of wagon bodies, who car- 
ried $20,000 insurance. Insurance on 


building: 
7 eee $2,500 State, Pa..... $1,500 
CT ae ¢ To’ rae 2,000 Mich. F. & M. 1,000 
DOOLIOIE oot s 1,500 Peoples Natl.. 1,000 
Ger.-Amer., N. Queen ....... 1,500 

: a ee 2,500 Reliance ..... 2, 
Ham.-Brem.... 2,500 

Insurance on contents: 
Albany ...... $1,000 Ger.-Amer., N. 
Caledonian ... 2,500 2, ara as a 3,500 
Concordia 3,000 Orient ....... ,000 
Dubuque .. 1,800 Queen ....... ,000 
Wmsbg. City. 1,100. Royal ....... 4,000 
German, Ill... 1,100 

* i * 


Escanaba, Mich.—The Bartlett Lumber 
Company, which owns large saw mills in 
many of the counties of the upper penin- 
sula of Michigan, suffered a loss of be- 
tween $80,000 and $100,000 this week, 
when fire starting from overheated bear- 
ings burned the mill near Shelldrake to 
the ground and with it a large quantity 





of lumbér. The company will probably » 
rebuild on the site. 
DO 


Decide on Floater Answer 
New York, Aug. 22—(Special)—Man- 





-agers of fire companies writing floaters 


have been in conference with each other 
regarding the questions propounded to 
them by the insurance commissioners’ 
committee. They generally feel that a 
reply to the effect that they estimate 
the proportion of liability in the dif- 
ferent states and then apportion the 
liability and premiums in underlying 
policies will be about right. 
—————_- 3. O@ 
Wisconsin Agency wine He pee 





Amer. Auto. —A, s Bee. olen 
Amer. Ea fey . and H De Both, West 
De Pere; é: Schneider, Pantie ‘A, 


Bandlow, Haven. c 
eee her Aanstad, ree 
Arizona—J. G 


Olinges., Sturgeon aay G. 
Rathke, Denmark; . Karel and A. Bazlin, 
Luxemburg. 
Automobile—J. G. Ollinger, Sutrgeon Bay. 
Boston—F., Andrews, Bloomer. 
Citizens—J. G, Johnson and A. E. Schulze, 
Manitowoc. ‘ 
Cleveland Natl.—Robert Hitchon, Marinette. 
Columbian, Ind.—H. C. Brown, Ashland. 
Coml. Union—A. S. Wessel, Madison. 
Concordia—Raymond Flasch, Kenosha. 
Connecticut—John Knudson, Rice Lake. 


Continental—W. F. Currie, Montello; H. R. 
inesorn, Stockholm; A. . Carlson, Luck; 

E. Winter, Cameron; O. R. Weinandy, 

Detroit ¥ & M.—G. H. Warner, Stevens 
Point; L. Anderson, Edgerton. 


Eeuitable—John. Knudson, Rice Lake. 

Eureka—G. _ Denmark. 

Federal Unie ae Lauder, Viroqua. 

Fireman’s Sa tak oe: Buehler, Alma. 

Fire Assn., Pa. a . Maly, Saxon. 

Fitchburg Mut.—G. Jacobs, . P, Hocking 
and A. J. Livingston, Meats R L. Adams, 
Madison; G. W. Livingston, La Crosse. 

Franklin—J. G. Johnson and A. E. Schulze, 
Manitowoc. 

General, Paris—L. A. Anderson, Edgerton. 

Ger. Amer., N. —G. T. Hensel, Wheeler; 
A. O. Carlson, Luck. 

German, W. Va.—G. G. MacDonald, Ashland. 

Girard—L. A. Anderson, Edgerton. 

Globe & Rut.—Joseph Wrzosek, Thorp; W. F. 
Winsor, Mauston; J. C. Flanagan, Hur ey; Paul 
Zielzer, Oshkos 

Ham.-Brem. 1. L. Urquhart, Medford. 

Hanover—A., P. Kenney, Waunakee 

Ins. Co. N. A.—R. E. Hackett roe y I. S. Cor- 
coran, Milwaukee. 




















Conservation 


of your chiefest re- 
sources, time and 
energy, increases 
your monthly com- 
mission. 


Don’t waste those 
resources in writing 

to your field men or 
companies for infor- 
mation that can be 
secured more easily 
and at once from 


EW POINTERS 


FOR LOCAL AGENTS 





New Pointers isa 
volume of questions 
asked by local 
agents and answered 
through THE WEsT- 
ERN UNDERWRITER 
by authorities. 


Get a copy on approval 


The Western 
Underwriter Co. 


1362 Insurance Exchange 
Chicago 
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- NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


WATER SHORTAGE IS FOUND 





Supply at Franklin, Ind., Is Low, But 
Citizens Do Not Realize Its 
Seriousness 


The Indiana Inspection Bureau re- 
ports to companies that the pumping 
station at Franklin, Ind.; which fur- 
nishes the water for the city had been 
shut down three times during the pre- 
vious week. The supplies available at 
present are just sufficient to meet the 
domestic demands and the water com- 
pany took this action so as to conserve 
the water for fire protection purposes. 

The citizens do not seem to realize 
the seriousness of the situation and 
sprinkle their lawns and streets with- 
out any apparent regard for the rules 
of the water company or for the lack 
of sufficient water. The water com- 
pany has been endeavoring to secure 
additional supplies and is now starting 
drillers to work on three new wells. 

In event of a fire of any consequence 
the water supplies would be exhausted 
in a very short time, especially during 
the hot season when the citizens are 
doing so much sprinkling. Insurance 
companies are to be advised of any 
change in the situation. 


State Association’s Conference 


For several years an informal con- 
ference of members of the state fire 
prevention associations and others in- 
terested in the subject has been held 
on the morning following the adjourn- 
ment of the Fire Underwriters Asso- 
ciation of the Northwest in Chicago. 
At the last conference it was voted to 
make this a regular annual affair, and 
to ask the state fire prevention asso- 
ciations to designate delegates from 
among their members who were in at- 
tendance at the Northwestern meeting. 
The presidents of the state associations 
have been asked to do ‘so, and the con- 
ference will be held in the assembly 
room of the Chicago Board in the In- 
surance Exchange at 10:30 o’clock Fri- 
day, Oct. 6. 


ALARM SYSTEM IN SERVICE 


Austin, the capital of Texas, once more 
has a so-called fire alarm system. Al- 
though a city of near 40,000 population, 
it still depends upon a telephone fire 
alarm. On July 23 a _ slow telephone 
alarm caused a loss of $250,000 and the 
wrecking of the telephone exchange. 
Service was restored Aug. 14. Mayor 
Wooldridge and others are advocating a 
fire alarm system and want bonds to the 
amount of $25,000 voted. 


FIRE PROTECTION NOTES 


Batesville, Ark., has purchased a fire 
truck. 

Arkadelphia, Ark., has bought an auto- 
mobile fire truck. 

At Arco, Idaho, an election will be 
called to vote on the question of issuing 
$20,000 water bonds. ; 

_ At St. Anthony, Idaho, the question of 
issuing $60,000 water plant bonds was 
defeated at an election. 

At Reardan, Wash., an election resulted 
in a defeat of the proposition to issue 
$20,000 waterworks bonds. 

Assurances have been received by the 
Texas state fire insurance commission that 
the fire tug Charles Clarke, will be put 
back into service at Galveston some time 
this week. . 

Moving picture theaters and owners of 
oil storage tanks at Austin, Tex., are 
being compelled to remove dangerous 
hazards discovered by the state fire 
marshal. 

No agreement has been reached between 
the city commissioners of Birmingham, 

a, and the Birmingham Waterworks 
Company, in regard to the proposed pur- 
chase of the waterworks plant. 

A special election will be held at 
Osceola, Wis., on Nov. 7.on the. question 
of issuing municipal bonds of $25,000 for 
the construction and equipment of a 
waterworks and fire protection system. 


Chief Thomas A. Clancy of the Mil- 

















North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 
PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 








waukee fire department, on Aug. 17 cele- 
Lrated the completion of his thirty-first 
year of service in the department. He 
was promoted to chief eleven years ago. 

The city of Manistee, Mich., is putting 
in 600 feet of 8-inch water main on 
Twelfth street, from High to Manistee 
streets, connecting with mains at these 
streets and greatly improving the fire 
protection in that district. 

At Coeur d’Alene, Idaho, an election re- 
sulted in a defeat of the proposition to 
issue $280,000 light and water plant bonds. 

El Dorado, Ark., has ordered a new 
automobile fire truck and chemical en- 
gine, and a reduction in insurance rates 
is promised. 

Fire Chief Woodward of Austin, Tex., 
has asked for more men and also for a 
modern pumping engine to protect the 
higher portions of the city where the 
water pressure is weak. He has asked 
for an immediate appropriation for at- 
taching a pumping device to one of the 
automobiles now in use. 








News of the Mutuals 











NATIONAL MUTUAL PROGRAM 


President L. R. Welch of the Na- 
tional Association of Mutual Insurance 
companies announces the program for 
the annual meeting to be held at Read- 
ing, Pa., Sept. 19-22, as follows: 


Addresses 


Address—‘“Shall Mutual Insurance Com- 
panies Engage in Constructive Legisla- 
tion?” John A. Keppleman, Reading, 


Pa. 
Address—‘“‘Actuarial Bureau  and_ Its 
xs Chas. H. Lum, New York City, 


Nr ia ten Up.” O. M. Thurber, 
Red Wing, Min 

Addreae— thie vaine of the National As- 
sociation to the Local Farm Mutual.” 


O. E. Hurst, Millersburg, Ky. 
Address—“Fire Prevention.” G A. A. 

Pevey, Boston, Mass. 4 
Address—“Laboratory Methods in_ the 


Fight Against Fire” 
pers pictures). L. E. Latta, Chicago, 


Address. M. D. L. Rhodes, Seattle, Wash. 
Address—“Classification of Farm Risks.” 
V. . Walgren, Special Investigator 
Agricultural Insurance, Washington, 


D. C. 

Address. Hon. James R. be cog. Insurance 
Commissioner, Raleigh, N. C. 

Address—“Have pron iy “Men a Com- 


(illustrated by 


mon Interest?” Mark T. McKee, De- 
troit, Mich. 

Address. Gov. Martin G. Brumbaugh, 
Harrisburg, Pa. 

Address. Hon. A. M. Best, Editor Best’s 


Insurance Report, New York Gity, N. Y. 

Address—“Cooperation as Practiced. in 
Denmark.” Capt. E. Kraugh Hausen, 
New York City, N. Y. 


Topics for Discussion by Farm Mutuals 


Classification of Farm Risks.” 

Live Stock Insurance and the Adoption 
of a Workable Plan.” 

“Automobile Insurance.” 

Mew Should Be the Attitude of the 

arm Mutuals on This Question?” 

“ghould the Farm Muytual Companies 
Collect Assessments in Advance or 

Bada A Until the Losses Are Accumu- 


gee pert 


lat 

6. “Should the Local_Mutual Company 
Carry a Reserve Fund, and if so, to 
What Extent?” 

“Shall = ee Reinsure With 

Each Oth 

“Should the , ee Companies Support 

a State Tornado Insurance Company 





Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. 


Chicago 


Franklin 4572 











Rather Than Each Company Writing 
Its Own Tornado?” 
9. “Shall the Department of Farm Mu- 
tuals Have By- “Laws, and if so, What 
Shall They Be 
President Wondrow Wilson has been in- 
vited to address our meeting, but will be 
unable to give us a definite answer before 
the first of September. 
Conference and committee reports for 
both thé class and the farm mutuals. 
-_ * * 


TESTING MICHIGAN LAW 


Fifty-five farmers of Chippewa county, 
Mich., all policyholders in the Patrons’ 
Mutual Fire of Lansing, Mich., have con- 
tested the payment of increased premiums. 
The company has brought suit to collect 
amounts claimed due, and sixteen of 

cases have already been brought up 

hearing in a justice court at Sault 
. Marine. The contention of the farm- 
ers is based on a ruling of Attorney- 
General Grant Fellows of Michigan, and 
the action will test the validity of the 
present laws governing mutual companies. 

* * * 

About 100 secretaries of the Michigan 
Association of Mutual Fire Insurance 
Companies met in annual convention at 
— Rapds last Tuesday and Wednes- 
day. 

* Of * 


_John James, Utah insurance commis- 
sioner, recently visited Seattle to partici- 
pate in the examination of the North- 
western Mutual Fire, which is licensed to 
do business in Utah. The examination, 
which was conducted in compliance with 
the laws of Washington, was under the 
supervision of F. T. Houghton, actuary 
and examiner of the Washington depart- 
ment. ae en 


A new Seattle $5,000,600 corporation has 
been organized by prominent capitalists 
and insurance men there under the name 
of the Aero Fire Alarm Company, with F. 
J. Martin, president of the Northwestern 
Mutual Fire, as president of the new cor- 
poration. The Aero automatic fire alarm 
is the latest and most efficient fire de- 
tector yet devised. 


PROTEST BEING MADE 
* ON TAX MEASURE 


(CONTINUED FROM PAGE 1) 


They believe that the time has come 
when it is no longer incumbent on them 
to pay this tax. They hope to have the 
cooperation of the local agents instead 
of their opposition, as was the case 
when the stamp tax was first inaugu- 
rated. The local agents took a united 
stand against the public paying the tax 
and the companies were compelled to 
give in. 





Objectionable Provisions 


The present Senate revenue bill con- 
tains even more objectionable provi- 
sions than those in the House bill 
which has been passed. In addition to 
restoring the stamp tax, the Senate 
bill eliminates the. provision which per- 
mitted deduction from income for addi- 











tions to legal reserve. It is thought, 
however, that this may be corrected. 
In case of life companies this would 
be a big item. Some of the large com- 
panies ‘increase their reserves tremen- 
cously during the year, and if these 
were not allowed to be deducted from 
the income it would mean the policy- 
holders would be called upon to con- 
tribute about $10,000,000 more. The 
life companies would be the hardest 
hit in this direction. 


Features of the Senate Bill 


The Senate bill now provides for a 
stamp tax on all insurance companies 
covering a property loss; a corporation 
tax of 2 percent on net income, which 
in the case of insurance companies in- 
cludes additions to reserves; a tax on 
capital stock, surplus and undivided 
profits which discriminates in favor of 
foreign companies; taxation of the divi- 
dends of the stocks of other corpora- 
tions, paying taxes upon their net in- 
come, which is not taxed in the case of 
individuals, and a provision for a 
method of determining losses and gains 
from the sale of stock, real estate and 
other property. The tax on capital 
stock, surplus and undivided profits is 
50 percent per thousand. Under the 
present law corporations pay 1 percent 
on their net income, but under the new 
bill it will be 2 percent. If the insur- 
ance companies had shifted the stamp 
tax on their policyholders it is believed 
that they would have been made ex- 
empt from the tax as have the tele- 
phone, telegraph, express and railroad 
companies. 





—— Oe 
BOSTON HALF-YEAR RECORD 


The company leaders in Boston for the 
first half of 1916 are as follows, the total 
premium receipts being $2,997,263 as com- 
pared $2,619,814 last year: 


L. & L. & G.$101,317 Phoenix, E.$ 36,163 
Royal-...... ,925 Amer. Centl. 35,848 
AGS 2s. 80,707 Lon. & Lane. 35,531 
Biome * .... 74,321 Continental. 35,626 
North., Eng. 73,686 Fire Assn 35,290 
Ger.-Amer.. 69,212 Queen ..... 35,199 
Natl., Conn: 65,742 Cos. Mut’l 34,892 
Hartford 56.872 -Sun .....- 4,001 
Home Und. 54,506 State, Pa... 33,097 
Boston 3’ > i, leer 2,597 
Springfield. . 48,993 Westchester. 32,006 
No. British. 41,386 Com’nwlth.. 31,306 
Com’l Union 40,527 Firemen’s... 30,544 
Palatine ... 8,528 Niagara 30,238 
Ins.Co.N.A. 38,0 Se 30,716 


GENERAL WESTERN NOTES 


R. D. Thatcher has opened a local 
agency at Rexburg, Idaho. 

J. J. Rice and brother have sold their 
local agency at Coeur d’Alene, Ida., to 
A. J. Atwood and A. L. Griffith, both 
former members of the firm. 
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WANTS INVESTIGATION MADE 


THE NatIonAL Boarp has filed a peti- 
tion before the INTERSTATE COMMERCE 
Commission for investigation of the fire 
and explosion on Black Tom Island, in 
New York harbor, July 30. The Na- 
TIONAL Boarp deserves credit for thus 
bringing to the attention of the com- 
mission a subject that needs thorough 
and exhaustive investigation. 

The disaster at Black Tom Island 
caused much damage and the point is 
made that the amount of property now 
subjected to similar hazard, through its 
proximity to terminal lines and prop- 
erty of interstate common carriers in 
the various ports and in the cities of 
the United States, is infinitely greater 
than the amount of property destroyed 
on this occasion. The NationaL Boarp 
says that it is presumed that the trans- 
portation of similar commodities in im- 
mense quantities is at this time 
continuing and will continue for a con- 
siderable period. 

The Nationa Boarp realizes the dan- 
ger not only to property, but to life, 
an account of the transportation of 
munitions and the storage of explo- 
sives here and there throughout the 
country. The munitions business, on 
account of the war abroad, has grown 


to monumental proportions, and it has: 


brought with it a great hazard. The 
Black Tom Island disaster showed 
what may be expected at any point 
where munitions are being handied in 
transportation or storage. 

There should be some regulation for 
the handling and storage of such ar- 
ticles, so that disasters of this kind can 
be greatly minimized or prevented en- 
tirely. The Nationat Boarp asks for a 
public investigation to ascertain how 
the explosive substances on Black Tom 
Island were handled and stored, for 
what period of time detained, what 
laws, federal, state and municipal, cover 


the transportation, handling and stor-' 


age of such high explosives, and in 
what manner are state and municipal 
governments restricted in their regula- 
tions on account of the priority of the 
regulations of the INTERSTATE COMMERCE 
ComMIssion; the contributing and di- 
rect causes of the explosion and fire, 
attending circumstances, the effect on 
fire department operations of the 
known proximity of large quantities of 
high explosives, the method of han- 
dling and storage, and the cause of 
the explosion and fire, which would be 
of inestimable value to those concerned 
with prevention of such casualties, es- 
pecially the federal, state or municipal 
officials charged with the preparation 





and enforcement of laws dealing with 
this subject. 

The NationaL Board says that it is 
desirable to ascertain the primary and 
contributing causes of such casualties, 
including, among others, the following 
leading clauses: 


1. By fire on a barge moored at the 
pier terminal of a common carrier; 

2. By intentional or sinister act; 

3. By collision of cars of explosiv es in 
connection with the operations of rail- 
roads; 

. ‘As the result of a fire which is re- 
ported to have been in progress for a 
period exceeding one hour before the first 
serious explosion; 

5. By neglect to make proper effort to 
extinguish the fire either through private 
fire departments or by calling upon pub- 
lic fire departments for that purpose; 

By failure of any duty on the part 
of persons or corporations in properly 
handling, storing, protecting and trans- 
porting such explosives or munitions so 
being transported in interstate and for- 
eign commerce. 





HONORED INSTITUTION 


THE PHILADELPHIA UNDERWRITERS is 
this year celebrating its twenty-first 
anniversary. No institution has more 
friends in the field than this. It was 
formerly under the same management 
as the western department of the 
NortH AMERICA, at Erie, Pa., but when 
the NorrH AMERICA moved its western 
office to Chicago, the PHILADELPHIA 
UNDERWRITERS continued at Erie. The 
veteran J. F. Downrnc was for many 
years the general agent of the Puma- 
DELPHIA UNDERWRITERS, having estab- 
lished. the institution. W. B. Frickx1n- 
GER is now general agent, with W. S. 
Foster assistant general agent.. Both 
Mr. FLicKINGER and Mr. Foster are well 
known to the agents and they have a 
host of friends throughout the terri- 
tory over which they have supervision. 
It is an old established department that 
has rendered real service to the agents 
and assured. Many friends of the 
PILADELPHIA UNDERWRITERS are taking 
the opportunity to congratulate the 
management on the success attained 
during the twenty-one years. 

There is a peculiar atmosphere of 
cordiality about the Puiapetru1a Un- 
DERWRITERS folks that draws people to 
them. 





CLOSED SPRINKLER VALUES 


Fire underwriters have read with in- 
terest the report on the fire in the 
plant of the VaLtey City CHair Com- 
PANY at Grand Rapids, Mich., which in- 
dicates that the valve in the sprinkler 
system had been closed. Of course, 
it will now be a question to decide 
whether the valve was closed by de- 
sign or accident. 

In this connection President J. G. 
Gray of the Boston MANUFACTURERS 
MutTwaAt in speaking of closed sprinkler 
valves, says that the question will al- 
ways be with the companies. During 
the first five months of 1916 the reports 
of the inspectors of this company show 
that 141 valves were found completely 
closed and forty-four partially closed. 
President Gray says that the majority 
of these cases showed that the trouble 
was due to carelessness or neglect on 
the part of people having charge of 
the apparatus. 

This shows that the human element 
is always present in even the most 
perfect devices to prevent loss. Rates 
are being made very low on sprinklered 
properties these days and are being 
based on the presumption that the sys- 
tem will always be in working order. 





Personal Side of the 
Insurance Business 


Ambrose G. Dorger of Cincinnati, 
who was recently appointed Ohio state 
agent for the Humboldt Fire of Pitts- 
burgh, is one of the best known men in 
the local ranks of his city. After grad- 
uating from St. Xavier’s college he en- 
tered the agency of Frederick Rauh & 
Co. of Cincinnati, remaining at that 
agency for seven years. He built up 
a nice personal business and later be- 
came a member of the firm of Berning- 
Dorger Insurance Agency Company. 
Mr. Dorger is well qualified for field 
duties, as he has had a splendid train- 
ing in the local agency ranks. 





Elmer Thorson of Chicago, who has 
been appointed inspector for the im- 
proved risk department of the Phoenix 
of England in the west, under Super- 
intendent R. R. Stone, is a young man 
who is rapidly coming to the front. He 
began his career with the North British 
& Mercantile and for some time past 
has been the chief lieutenant of Charles 
E. Varley, superintendent of the im- 
proved risk department of the Spring- 
field in the west. Mr. Thorson will do 
the inspecting in the fourteen western 
states for the Phoenix. This depart- 
ment handles improved risks, gas and 
power plants for the company. It is 
one of the most important features of 
the Phoenix, and the department is 
ably handled by Mr. Stone. 

Granville Richardson of the printing 
end of the “Insurance Field” in Chi- 
cago spent an anxious half hour or so 
one day this week when he thought 
that his automobile was stolen. Mr. 
Richardson drove down to the loop dis- 
trict in Chicago, parking his car in 
front of the Royal building. Elwin 
Law of the Royal noticed the car, ar- 
ranged with the crossing policeman so 
that it was moved down to the Sher- 
man street entrance of the Insurance 
Exchange. Then Chief Clerk W. A. 
Jack~of the Royal called Richardson 
over to his office for a printing order. 
Naturally Richardson’ in crossing the 
street glanced toward his car and 
found that it was gone. He hurried up 
to the Royal office to see whether his 
policy was still in force, told the men 
there that his car had been stolen and 
that he would go to the police de- 
partment at once to see what could be 
done to locate it. The Royal people 
told him that his automobile policy was 
in force, but he would have to wait at 
least sixty days before the claim could 
be paid. 

In the er en Elwin Law sug- 
gested that they go down, get in Mr. 
Law’s car and drive around the district 
to see whether Richardson’s car could 
be located. After traveling four or 
five squares they drove up Sherman 
street, and Richardson saw his car. 
He immediately invited his friends in 
the Royal building to the Coca-Cola 
shop in the Insurance Exchange, and 
set them up. 

Anthony Matre, president of the 
Marquette National Fire of Chicago, 
is prominent this week in the annual 








Probably insurance companies will 


have to be hit pretty hard on some big 
sprinkler losses before they realize the 
fact that there is still some hazard in 
writing this class. There is a vast 
amount of equipping being done with 
sprinklers these days and it is a ques- 
tion whether the installation and work- 
manship in many cases are not sub- 
standard. The competitive system of 
writing this business no doubt has led 
to material being used and workman- 
ship being employed that do not come 
up to the standards that have been re- 
quired. It seems that there is great 
need for frequent and expert inspection 
of these risks. 





convention of the American Federation 
of Catholic Societies, which is being 
held in New York City. Mr. Matre is 
secretary of the organization, and has 
served in that position for a number 
of years. He has taken a conspicuous 
part in the councils of this association. 
Mr. Matre’s report at the annual meet- 
ing was one of its features, inasmuch 
as he analyzed the United States’ rela- 
tions to Mexico as regard the recog- 
nition of Carranza and its effect on 
both countries. 


William H. Crum of Springfield, Ill., 
who is a candidate on the Republican 
ticket before the coming primaries, 
Sept. 13, for state auditor, was for- 
merly conected with the state insurance 
department, being chief deputy. Judge 
Crum is a man of ability and strict 
probity. He deserves the office and all 
insurance men are supporting him. 
Judge Crum has rendered the insur- 
ance interests valuable service in the 
state department. He is especially well 
fitted for the position of state auditor. 


J. B. Tallman of Chicago, special 
agent of the Royal Exchange, met with 
an accident while on an automobile 
trip near Morris, Ill., a few days ago. 
He was thrown against the wind shield, 
the glass cutting a gash in his eye. He 
had a very narrow escape from losing 
the sight of the eye entirely. He is 
now confined to his home in Chicago 
and will not be able to get about for 
a week or ten days. 


Harry Morgan, the Springfield, IIl., 
local agent, placed about $280,000 of in- 
surance on members of the First IIli- 
nois Cavalry in the Mutual Life, when 
the national guard was encamped near 
Springfield. He had to do quick work 
and took a doctor with him and also 
an assistant to write up the applica- 
tions. He solicited the officers and 
some of the leading privates. As soon 
as he got a man’s consent he turned 
him over to his assistant to write up 
the application. The doctor followed, 
making the examination. Mr. Morgan 
worked fast and furious while the fun 
lasted. The applications were for 
$1,000, $2.000 or $3,000. Finally the 
Mutual Life concluded it had enough 
of this “war” business and shut down 
on it. ‘ 


R. R. Chapman, formerly special 
agent of the Glens Falls in Minnesota 
and Wisconsin, is now in his new posi- 
tion as manager of the Challoner Com- 
pany and the Giant Grip Horseshoe 
Company of Oshkosh, Wis. Mr. Chap- 
man made a good record in the field 
and his friends hope that he will meet 
with great success in his new work. 

The Western Sprinker Leakage Con- 
ference presented Thomas Z. Franklin, 
of Chicago, a jeweled Masonic watch 
fob last week, as he is resigning as 
chairman of the conference. Mr. 
Franklin has been special agent of the 
improved risk department of the New 
York Underwriters in the west and is 
now leaving that company’s service. 
Wm. E. McCullough of the Queen 
made the presentation speech. R. R. 
Stone of the Phoenix of England, who 
has been vice-chairman of the confer- 
ence, becomes chairman to succeed Mr. 
Franklin, and Charles E. Varley of the 
Springfield becomes _ vice-chairman. 
The Milwaukee Mechanics has been 
elected to membership. 


Major George E. Leach, of Minne- 
apolis, second battalion First Minne- 
sota field artillery, stationed at Llano 
Grande, on the Texas border, has been 
promoted to the rank of colonel. 
Colonet Leach was elected by the men 
of the command. He is state agent in 
Minnesota for the Norwich Union. He 
joined the militia in 1901. His father 
was captain of a Minnesota company 
in the civil war. He is 37 years of 
age. 

———_» oe 


That ae never die” has 
come a hoary-headed le: 
insurance business. 
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Casualty and Surety Comment 








FINE SPORTS, INDEED 


An Austin, Tex., correspondent of 
an eastern paper telling how the indus- 
trial accident board has virtually an- 
nulled the ruling of the state insurance 
board prohibiting the operation of re- 
ciprocals in the state, says: 


“In the opinion of authorities the 
reciprocal form of insurance is much 
more hazardous in compensation insur- 
ance than in any other form. The in- 
dustrial accident board is, however, 
satisfied to take a chance.” 


A brave lot of sports they must be, 
taking chances on the future payment 
of compensation to disabled men and 
to widows and orphans. 


HOW SURPLUS SHRINKS 

Tue last circular of the TREASURY 
DEPARTMENT giving the ratings of surety 
companies is an interesting commen- 
tary on the financial conditions of com- 
panies. While a surety company is a 
going concern the constant income and 
outgo hides to some extent its actual 
condition unless its accounting depart- 
ment is gifted with unusual foresight 
in determining uncertain assets and 
liabilities. Agency balances have a 
value they would not have if the com- 
pany ceased to do business; the more 
or less uncertain amounts that will 
have to be paid as claims become cer- 
tainties, with no uncertainties to offset 
them, when the company ceases writ- 
ing. 

On Dec. 31 the New ENGLAND Egut- 
TABLE reported to the government a 
surplus of $183,291. Shortly afterward 
it reinsured most of its business and 
ceased writing. On March 31 its sur- 
plus had changed to an impairment of 
$184,628, and on June 30 this had grown 
to an impairment of $551,955. The 
EguiITABLe Surety showed a surplus of 
$209,023 on March 31 and only $73,- 
033 on June 20. Since the reinsur- 
ance of the TirLE Guaranty & Surety, 
its surplus has not been given in the 
government circulars, but the latest one 
shows that its $250,000 capital was im- 
paired $24,742 on June 30. 


BEER TICKETS 

“It IS BELIEVED, as in the case of work- 
men’s compensation laws, that health 
insurance legislation will act as a pow- 
erful force for the development of 
measures for the prevention of disease,” 
according to the RussELL Sace Founpa- 
TION, as quoted in a recent circular of 
the AMERICAN ASSOCIATION FoR LABOR 
LecIsLaTiIon of New York City. 

The Sage foundation is undoubtedly 
right, but neither that institution nor 
the association of labor legislation out- 
lines the measures that are likely to 
be developed. Workmen’s compensa- 
tion laws have their effect in the fac- 
tories and workshops, while the health 
insurance laws will probably lead to 
regulation of living conditions of work- 
men. In its $5 a day minimum wage 
plan the Forp Motor Company of De- 
troit has found it practicable to super- 
vise the home surroundings of its em- 
ployes and similar supervision may be 
expected under the compulsory health 








insurance system. If employers and 
the states contribute the major part of 
the cost it will not be unnatural or un- 
reasonable for them to insist that losses 
from sickness be reduced to the mini- 
mum. 

Just how far this supervision will 
go cannot be foretold, but eager re- 
formers who draw salaries for their 
beneficent endeavors will not be at 
a loss for methods to improve the con- 
dition of the wageearners. Unhy- 
gienic dwellings, improper food, lack of 
warm clothing, excessive use of intoxi- 
cants, all are known to be injurious to 
health and a fatherly supervision over 
the expenditures of wage-earners prob- 
ably would not be considered beyond 
the proper jurisdiction of an enthu- 
siastic reformer. The German plan of 
bread tickets may be adapted to the 
new conditions, and beer tickets may 
be doled out to the American workman 
with his receipts for state health in- 
surance. 








State Monopoly Is 
Hammered Again 

















The “Labor World” of Pittsburgh, 
which a short time ago came out 
strongly against state monopoly of 
workmen’s compensation insurance, has 
spoken again, this time even more em- 
phatically. Under the caption “A 
Vicious Monopoly,” nearly three col- 
umns of the editorial page is given to 
this subject. Asserting that the masses 
have come “out of leading strings” and 
do not need laws to do for them what 
they can better do for themselves, the 
“Labor World” says in part: 

There is no class of people who de- 
nounce monopolies more than do the wage 
workers; the representatives of the latter 
justly proclaim, in the most violent man- 
ner, against monopolies and trusts; and 
a state monopoly of the production of a 
useful thing, or control of a useful and 


everyday business, is one of the most 
injurious monopolies of all. Let wage 
workers bear this in mind. * * * 


Recently a “Voluntary Investigating 
Committee” was organized in Kentucky to 
inquire into the general question of 
workmen’s compensation laws, and their 
operation. The report of that commis- 
sion has just been printed. It contains 
some valuable information on the ques- 
tion we are now discussing. Miners, 
operators, the State Federation of Labor, 
mill owners, the state law department an 
others were all represented. Regarding 
the cost of administering these state 
compensation laws the report states that 
the cost falls heavily on the state. The 
report says: “The cost of administra- 
tion runs all the way from $40,000 to 
$50,000 in the less industrial states up 
to about a half million dollars in Ohio 
and one million dollars in New York. 
* * * In New York, for example, there 
are an enormous number of politically- 
appointed inspectors, adjusters’ assistants 
and so on, many of whom are employed 
in work which is more or less a duplica- 
tion of that which is being privately done 
by the more skilled and highly organized 
employes of the insurance companies, and 
the results of whose inspections, investi- 
gations and procuring statistics can easily 
be made available to the state.” 

A close monopoly would, and is doing 
so just now, prevent a com on of 
the defects of the state methods as laid 
bare in the foregoing, with the excellent 
methods of the private and experienced 
companies. A close monopoly, such as 
is wanted in Pennsylvania by certain par- 
ties, would exclude the private companies 
entirely. es me lk 

We cannot avoid the conviction that 
every wage worker who can understand 
anything will easily see that it is to his 
aGventene that there be no state mono 
oly in the casualty insurance business in 
Pennsylvania. We are not pleading the 
cause of any particular faction or ele- 
ment of the community in our preach- 
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ments against a state monopoly of cas-: 
ualty insurance; we are simply pursuing 
a policy that “The Labor World” has 
followed for a quarter of a century. It 
is a true policy, and is directly and 
earnestly in the direction of the welfare 
of the wage worker. Organized labor is 
of this opinion and we have the authority 
of a direct representative for this con- 
clusion. 
* * co 

During the investigation in Kentucky, 
just referred to, Mr. Frederick W. Mans- 
field, counsel for the American Federation 
of Labor, testified and said: “During the 
life time of the commission which was 
appointed by the governor of Massachu- 
setts to study the subject and during the 
hearing which led up to the enactment 
of our present law, I expresed myself as 
favorable to a system which would in- 
clude a competitive method of insurance 
under the act. I am at the present time 
counsel for the American Federation of 
Labor and in that connection come in 
touch very closely with the laboring men 
generally, and have means of knowing 
their views. I am satisfied that the act 
has proved a benefit to working men. 
From my acquaintance with the entire 
subject, I am satisfied that the present 
system of competitive insurance in which 
liability companies are permitted to en- 
gage is the best possible insurance * 
* * and I am very strongly of the 
opinion that anything in the nature of 
state insurance is opposed to the inter- 
ests of organized labor and against the 
better interests of the working classes 
generally.” 

s * 

Now, there could not be a more em- 
phatic, nor representative declaration 
against the exclusion of private insurance 
companies from the casualty insurance 
business of the state because of a state 
monopoly than the foregoing. It is a 
pronouncement not from a pandering poli- 
tician; nor from an economist; nor from 
an employer; nor from a general agitator 
who preaches nostrums; but, it is from 
a learned man appointed to plead the 
cause of the wage worker. There is no 
false ring about his announcement, nor 
can there be any hypocrisy about his 
definite and strong opposition to state 
monopoly of any portion of the insurance 
business. 

We are firmly of the opinion that if this 
important question had been generally 
discussed, and clearly underst , by the 





masses of the state of Ohio the present 
law relating to workmen’s compensation 





in its bearing on casualty insurance com- 
panies would never have been passed in 
that state. The definite statement of 


Mr. Mansfield goes to prove this conclu- 
sively. 


. ” *« 

Wage workers should at once begin to 
discuss and think about this question for 
themselves. The general principle of 
compensation has advanced to a stage 
whereat the wage workers need not con- 
cern themselves much about this or that 
form of compensation; or from what par- 
ticular source that compensation has to 
issue. The law decrees it to them. The 
ready and efficient manner in which the 
compensation will be paid is the vital 
element in the question for the wage 
workers now. This is really the vital 
essential of the entire problem. This 
being so, it will be easy for the wage 
workers to determine for themselves 
which method is best. As we have stated, 
and as we most earnestly believe, solid 
and honest private stock insurance com- 
panies are the most efficient, having 
proved themselves the readiest in paying 
the compensation when accidents have 
occurred. This is the Alpha and Omega 
of the matter to the wage workers. The 
wage worker wants his compensation right 
away; he needs it, and the fact is that 
private companies are quicker in this 
direction than is the state. 

* * * 


This difference is entirely because of 
the monopolistic privilege granted the 
state. There can be no dispute on this 
point, and it is because of this fact that 
we urge that the law permit private com- 
panies the same conditions as are granted 
the state; let them both be placed on 
equality in every respect so far as the 
provisions of the law are concerned. Then 
and only then will the wage workers and 
the employers have a fair and an honest 
chance to choose for themselves as to 
which is the better system to patronize. 
This does not urge any objection to state 
insurance funds; although it is an open 
question whether the state as such should 
engage even in that form of competition; 
it only means that if private enterprise 
ean provide better service than the state 
it should be eneouraged and the masses 
will be the gainers. 


_——— Oe 

“A lot of men are always waiting for 
fortune to come to them, while as a 
matter of fact fortune is waiting for 
men to do the sarhe thing.” 
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CASUALTY AND SURETY NEWS 








FAVOR UNIFORM RULES 





BOILER INSPECTORS CONVENE 





Want Approval of a Boiler in One 
State to Make It Acceptable 
In All 





A uniform national standard of boiler 
inspections is expected to be the ‘gut- 
growth of the “First Ohio Boiler In- 
spectors’ Convention,” held at Colum- 
bus, Aug. 17-18. There were 183 
inspectors present at the Columbus 
meeting, eight being regular state in- 
spectors and the remainder being 
employed by insurance companies all 
over the country. As the various state 
boiler rules stand now, a boiler passed 
in Ohio might not be acceptable in 
Massachusetts, New York or Pennsyl- 
vania. The delegates were unanimous 
in the opinion that there should be 
reciprocity between the states, and the 
Ohio industrial commission will send 
out a call for a meeting of delegates 
from every state having boiler inspec- 
tion, the session to be held in some 
“neutral” city, say Pittsburgh. 


Purpose of Called Meeting 


At*this meeting an effort would be 
made to draft a standard set of inspec- 
tion rules, under which a boiler. passing 
inspection in one state could be in- 
stalled in another. ‘The call for this 
meeting will go out:at once. Another 
purpose of the Columbus meeting was 
to have all inspectors qualified under 
the Ohio law thoroughly understand 


and agree upon the rules as they stand | polity. 


in that state. 

The convention was held under the 
auspices of the Ohio board of boiler 
rules, which consists of J. C. Callery, 
chief deputy of the division of boiler 
inspection, chairman; H. A. Baumhart, 
Cleveland, representing boiler insur- 
ance interests, vice-chairman; George 
A. Kittoe, Canton, representing boiler 
manufacturing interests; Frank H. 
Yeager, Cincinnati, representing oper- 
ating engineers, and Joseph P. Owens, 
Lebanon, representing boiler using 
interests. 


Some Speakers 


_On Thursday, H. A.*Baumhart, of 
Cleveland, manager of the Hartford 
Steam Boiler, gave an interesting his- 
tory of boiler inspection from the first 
“look-over” of river passenger boats by 
the government to the present time. 
On Thursday afternoon J. F. Whiteley 
of the Fidelity & Casualty, spoke on 
the “Duties of a Boiler Inspector.” 
Other addresses were: “Necessity of 
Boiler Inspection,” Fred R. Low, 
editor of “Power,” New York; “Ad- 
vantages of a Uniform Boiler Inspec- 
tion Code,” Thomas E. Durban, 
chairman of the American Uniform 
Boiler Law Society, Erie, Pa.; “Why 
Not Preparedness Against Accident?” 
Victor T. Noonan, director of safety 
of the Ohio industrial commission. 

A dinner and vaudeville formed the 
social features of the convention, and a 
question box resulted in threshing out 
sixty-eight vexatious problems. 

—————_2 2 oe 
NEW CHICAGO HAND BOOK 

The new “Underwriters Hand Book of 
Chicago” has just come from the press 
of The Western Underwriter. It contains 
a complete directory of casualty insur- 
ance, including companies, agents, general 
agents, branch offices and brokers, as 
well as similar directories of the fire and 
the life business. Statistics on all lines 
of business transacted in Illinois by vari- 
ous companies during the past five years 
are also included. Bound in red leather, 
the book selis at $2. 


——__—-¢ ae 


The Central Business Men’s Associa- 
tion of Chicago and the Business Men’s 


Accident of Kansas City, Mo., have been 


admitted to Minnesota. 





LONDON & LANCASHIRE PLANS 





Official Says Department Offices Will 
Not Be Discontinued—Changes in 
Sight, However 





Official denial has been made of a 
story which was given currency last 
week to the effect that the London & 
Lancashire Indemnity is arranging to 
discontinue its department branch 
offices and transact its business directly 
through the home office in New York. 

There is little doubt, however, that 
material changes are under way. It is 
intimated by an officer of the company 
that the plan of having each of the 
three departments do its own account- 
ing as if it were a separate com- 
pany will be discontinued. It will be 
recalled that the last time the com- 
pany was examined the examiners made 
a report on each department and then 
combined these reports to get that for 
the whole company. This plan is 
found expensive. 

One of the home office men who has 
been in Chicago stated that it would 
be necessary always to have a depart- 
ment on the Pacific Coast and that a 
department would be continued in Chi- 
cago, although he stated that he was 
making a study of the situation. in Chi- 
cago and would report to the officers 
in New York. There is reason to be- 
lieve that while the company will con- 
tinue to have a large office in Chicago, 
through which it will handle agency 
work, underwriting and claims for a 
number of western states, the general 
policy will be made to conform to that 
of the home office, whereas in the past 
each department has followed its own 





| COMPENSATION RULINGS | 


School Employes Not Covered—aAssist- 
ant Attorney-General Cureton of Texas 
has rendered an opinion to the effect that 
employes of public schools, such as jan- 
itors and teachers, are municipal em- 
ployes. Some months ago he ruled that 
municipal employes could not be cov- 
ered under the compensation law, inas- 
much as the act does not authorize munic- 
ipalities to become subscribers. 

* 


No Waiting Period in Death Cases—In 
case of death, compensation under the 
Pennsylvania law begins at the date of 
death is the ruling by James W. Leech, 
a member of the state compensation 
board. In the case of a Schuylkill county 
miner’s widow, the employing company 
cited the fact that compensation was not 
to begin until fourteen days after dis- 
ability. The opinion in closing says: 

“One of the principal objects of post- 
poning the payment of money compensa- 
tion to disabled workmen until the ex- 
piration of fourteen days was to prevent 
that petty and most annoying of malinger- 
ing, the exaggerated effects of a trifling 
injury so as to obtain a few days’ holiday 
at half pay. Obviously death cannot be 
simulated nor exaggerated and prompt and 
immediate relief to the bereaved family 
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SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death } Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 


No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN'L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


comatne, PRICE & WEBB -_ Gen. Agts. Illinois, 1. Ind., 1423 Insurance Exc e, Chi 
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RAYMOND & RAYM - —_ ents, Southern Michi rc ‘ou: Bldg. Dexroit 
is of peculiar importance.” FRED P x & SON =, ‘Gene era ral Agents, West Vig ai Boar F r{ ey: oe 
; ARK eat, Northeastern Ohio. uperior venue +y Cleve 
J. E. Vaile has purchased the interest bi¢csreenis INS, AGENCY, en. Agts., Southern Ohio, 1310 ist National Bank Bidg., Cincinnati 
of his partner, Mr. Heinze, in the Heinze- cKE: ents, N. W. Ohio, 309 eee te 
Vaile Agency at Dixon, Il. THE MERE S DODGE & JACKSON CO., “Gen ‘Agents, Lucas Co., Produce Exch. Bldg., To cao 0. 
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Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL ... 


Fidelity and Surety Bonds, barry Workmen's Compensation, Property Damage, Personal Accident 


THE 


HOME OFFICE: BOSTON, MASS. 


$1,500,000.00 


ealth, Burglary, Theft and Plate Glass Insurance 
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IN THE ACCIDENT FIELD 


SHORTS REMAINS IN CHARGE 





No Change in Accident Department of 
Massachusetts Bonding Because 
He Goes East 





‘Vice-President R. Perry Shorts in 
announcing his coming transfer from 
the Saginaw to the Boston office of the 
Massachusetts Bonding, following his 
election as first vice-president and 
chairman of the executive committee, 
says as to future plans: 


My moving to Boston to take up this 
new work will in no way affect the acci- 
dent and health department of the com- 
pany or its large force of efficient agents. 
I will continue in direct personal charge 
of all the company’s accident and health 
business in exactly the same manner as 
heretofore and the company’s general of- 
fices for the accident and health depart- 
ment will be continued at Saginaw, 
Michigan, without change. The only dif- 
ference will be that I will direct my work, 
in so far as the accident and health 
department is concerned, from the home 
office at Boston, instead of from the gen- 
eral offices at ‘Saginaw. 

wo Ww. Howland, superintend- 
ent; G. A. Robertson, assistant secretary; 
Cc. E. Saunders, superintendent claim 
department; R. S. Hills, superintendent 
underwriting department; R. H. Ferguson, 
superintendent railroad department; 
George S. Forbes, superintendent com- 
mercial department, and F. A. Gardner, 
superintendent. printing department, will 
continue at Saginaw in charge of their 
respective departments, and as these men 
are all experienced in~their respective 
lines of work, each the product of many 
years of successful experience, the 
continued growth, development and pros- 
perity of the accident and health depart- 
ment of the company is ~ absolutely 
assured. e 


CONVENTION PROVED HUMMER 
Ohio State Life Accident and Health 


Agents Prepare for Drive 
for Business 











The three days’ convention of the 
health and accident department of the 
State Life, held at Buckeye Lake, Aug. 
‘17-19, proved a pleasant and profitable 
affair. Over $1,000 was. subscribed 
toward wiping out the indebtedness on 
the Os-Li-Co cottage at the beach and 

a “One-Two Club” of seventeen mem- 
bers was started. The members prom- 
ise to write one commercial and two 
industrial policies each week. If two 
of the former are written, it is not nec- 
essary to write the two industrial. If 
.no commercial policy is written in a 
given week, then two must be written 
the next week in addition to the one 
pledged. The company is going to 
make a drive for commercial insur- 
ance. 

Sixty agents, representing Ohio, In- 
diana, West Virginia and Kentucky, 
were present at the convention. E. H. 
Easter of Indianapolis read a splen- 
did paper on “How I Get Them,” and 
“Success—How Attained,” was ably 
handled by E. Shinkle of Huntington, 
W. Va. 

The convention was the most prof- 
itable, from an agent’s eeducational 
standpoint, ever held by the company. 
On Saturday the health and accident 
np entertained the home office 

orce. 





Insuring Theatre Patrons 
Efforts are being made at Bluefield, 
W. Va., to organize a company that 


American 
Indemnity Company 


GALVESTON, TEXAS 
1443 Insurance Exchange, Chicago 
Telephone Wabash 520 
Specializing on Automobile Pleasure Vehicles 


Best Service Also on Other Casualty Lines 
We Write Surety and Fidelity Bonds 


Lampert, Hutchinson & Keller 


General Agents 








will write blanket personal accident 
policies on attendants at theaters, cov- 
ering each person for $1,000 against 
loss of life through fire, lightning, 
cyclone, tornado, collapse of buildings 
or panic resulting from any cause. The 
American Play-Goers Protective Asso- 
ciation has been organized to act as 
general agents. B. C. Banks is presi- 
dent of the agency; H. Jolliffe, a 
showman, vice-president, and E. L 
Bowman, an insurance man, secretary. 





SUES UNDER ACCIDENT POLICIES 


Suit has been brought at Jacksonville, 
Ill., against the Aetna Life under two 
accident policies held by the late J. 
McCan Davis, for $10,000 and $12,000 re- 
spectively. This case promises some in- 
teresting developments. Some time before 
his death Mr. Davis made claim under 
these and several other accident policies 
for an alleged injury to one of his eyes 
while on a railroad train. The sight of 
the.eye was destroyed. Some, at least, 
of the companies interested investigated 
the claim, denied liability and canceled. 
The Jacksonville “Journal” says: “It is 
understood to be the contention of the 
administrator that the accident had some 
relation to his death.” 


DENIES DRAFTING BILL 


San Francisco, Aug. 22—(Special)—The 
California social insurance commission de- 
nies the truth of the story published in 
a number of interior California papers 
to the effect that a bill has been prepared 
for compulsory health insurance, with 
the state, employers and employes con- 
tributing to pay the insurance and ex- 
penses of administration. It says its time 
is entirely devoted to compiling health 
insurance data, and no thought has been 
given to drafting any sort of measure. 


INCREASING ITS FIELD 


The Central Business Men's Association 
of Chicago has been admitted to Nebraska 
and South Dakota. It is now licensed in 
nine states and expects to have a field of 
twelve within a short time. Licenses are 
pending in three states. 





Compared with July of last year, the 
premium income of the accident and 
health department of the Massachusetts 
Bonding showed an increase of $15,000 in 
premium collections and nearly 1,000 in 
number of applications in July this year. 
At this rate, the premium income for 
the year will be approximately $200, 000 
over that of last year. 


LOOKS FOR A LARGE MEETING 





President J. J. Dorn of International 
Claim Association Expects 200 
at Old Point Comfort 





J. J. Dorn, executive superintendent 
of the United States Casualty and pres- 
ident of the International Claim’ Asso- 
ciation, was in Chicago this week on 
business for his company. 

The claim association will hold its 
annual meeting at the Chamberlain 
Hotel, Old Point Comfort, Va., Sept. 
7-9. Mr. Dorn says eighty-six compa- 
nies are now members of the associa- 
tion and he looks for an attendance of 
about 200 individuals at the meeting. 

One of the questions to be taken up 
is that of making Old Point Comfort 
the permanent meeting place of the or- 
ganization. This is favored by some, 
as there are no distractions, such as 
cities and most pleasure resorts offer. 
As the claim association is purely a 
business organization and its meetings 


have almost no social features, the con- |- 


stant attendance of members at the ses- 
sions is desired. 

This year, as usual, there will be a 
dozen or fourteen papers on various 
claim subjects, several of them by 
members who never before have pre- 
sented papers. These and the discus- 
sions of them take up the main part of 
the sessions. 


————_» eo —_____ 
ORMOND NOW IN HARNESS 


R. F. Ormond has taken up active work 
as special agent of the United States 
Fidelity & Guaranty in Wisconsin, suc- 
ceeding . Roche, who resigned to 
enter other business. Mr. Ormond makes 
his headquarters at the Chicago branch 
office of the company. He is an experi- 
enced casualty man, having represented 
the Travelers in New Orleans. 

—____—> © 


Charles A. Wikoff, formerly of Colum- 
bus, Ohio, and then of Detroit, has pur- 
chased the interest of his bag = 
late James E. Wikoff, in the Wikoff In- 
surance - Agency, Columbus, and will be- 
come the active head September 1. 
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Producing Agents 
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) Chicago Bonding & Surety Co. 
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What’s in There's a whole lot at times. There are some men 
who will not receive an insurance solicitor. The 
a N ame ? representative of the Central Business Men's Asso- 
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i plications to persons called upon. he words “ insurance, " accident’ or 
ealth” are not in the name and do not appear on the business cards of the 
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NEWS OF COMPENSATION 
WAITING FOR NEW SCHEDULE 


Rating System to Be Changed, With 
Less Play for Discretionary 
Credits 


The Illinois Branch of the Work- 
men’s Compensation Service Bureau 
expects within a few days to receive 
from the National bureau at New 
York copies of the new system for 
rating workmen’s compensation risks. 
This is to be made effective in Illinois 
on Sept. 1 on new business and Oct. 1 
on renewals, 

Definite information concerning the 
character of the new rating system is 
meager, but the general understanding 
is that it differs from the present sys- 
tem principally in reducing very mate- 
rially the power of the rater to grant 
discretionary credits and also places the 
charges and credits upon a specific basis 
of dollars and cents instead of on a per- 
centage basis, as the Hansen sched- 
ules do. 

It is generally admitted among lia- 
bility men that the discretionary credit 
system has been seriously abused by 
companies in their desire to get busi- 
ness. Under the schedules that have 
been in use, the credits from the man- 
ual rates were material, but the charges 
above the manual rates usually 
amounted to little. It is believed that 
the effect of the new schedules will be 
to increase rates to some extent by 
reason of the reduction in credits. The 
substitution of specific for percentage 
charges and credits will simplify rat- 
ing operations. 


NEW SCHEDULE IN KENTUCKY 


The workmen’s compensation rating 
schedule just perfected by the National 
Workmen's Compensation Service Bureau, 
of New York, has been approved by the 
Kentucky branch for use in that state. 
The new schedule, which, it is stated, will 
be put into effect in the seventeen states 
in which the Workmen’s Compensation 
Service Bureau is handling rating work, 
supersedes the Hansen schedule, which 
was adopted in Kentucky, but the appli- 
cation of which was not generally begun 
in anticipation of the early application of 
the new schedule. The state compensa- 
tion board approved the application of the 
schedule as of Aug. 1, so that all risks 
rated since that time will get the rates 
developed under the new schedule. * 


Gets More Raters 


Manager Jamieson, of the Kentucky 
branch, who has had two inspectors work- 
ing under him, has been advised that two 
additional men will be sent out from 
New York this week to assist in the ap- 
plication of the new schedule. 

Mr. Jamieson reports that practically 
all of the companies authorized to write 
compensation in Kentucky are now cooper- 
ating with the bureau, having either ap- 
plied for membership or service, the 
result being that the bureau is very busy 
at present arranging to supply rate in- 
formation to its subscribers. 

The reciprocals operating in Kentucky 
have secured a ruling from the work- 
men’s compensation board vhereby no list 
of the employers using their services is to 
be required. This is for the purpose of pro- 
tecting their business from competition. 

B. . Avery & Sons, Louisville, who 
operate one of the largest plow factories 
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in the country, have accepted the com- 
pensation act, but have decided to carry 
their own risk. 


WANT OLD SYSTEM RESTORED 


Reports are current in New York of a 
move on the part of labor unions to secure 
a restoration of the old system of hav- 
ing workmen’s compensation paid through 
a state commission instead of directly by 
employers. Labor leaders claim that un- 
der the present system employers are 
taking advantage of uninformed work- 
men and they object to it also on the 
ground that the men are likely to con- 
sider the employers in the light of bene- 
factors, while the labor leaders do not 
desire these close relations to exist be- 
tween the men and the employers. The 
system which the labor leaders desire 
restored was that in effect for a year or 
more after the workmen’s compensation 
law of New York became effective and 

was very ene agg mgd to. casualty com- 
panion, besides beihg slow. Under that 
system the commission had to pass upon 
every claim before it was paid, while 
under the present system the insurance 
carriers or the employers pay the claims 
at once, and agreed or disputed claims 
go to the commission for approval or set- 
tlement. It is maintained by the labor 
leaders, however, that many of the claims 
come under neither of these classes, the 
employer simply paying compensation as 
long as he considers it due and then filing 
receipts with the commission. There is 
talk ‘to the effect that this will be made 
a political issue between the two leading 
parties. 


PAYS FIRST TUNNEL CLAIM 


The Ohio industrial commission has 
awarded the maximum compensation— 
$3,744—to the 3-year-old child and widow 
of Charles M. Schwind, one of the victims 
of the Cleveland tunnel explosion July 
24. This is the first of nineteen claims 
to be awarded. All of the nineteen bodies 
have been recovered. The Ohio commis- 
sion holds that the fact that Cleveland 
was delinquent in payment of premiums 
at the time the accident occurred should 
not hold against the men rightly entitled 
to compensation. In addition to the above 
award, $150 was granted for funeral ex- 
penses. 


RULES ON TEMPORARY EMPLOYES 


Chautauqua performers (bell ringers, 
etc.) employed by a corporation of another 
state who appear in Ohio with a Chau- 
tauqua company of Ohio, are not to be 
taken into consideration in computing the 
amount of premium to be paid into the 
state insurance fund, under the work- 
man’s compensation law. Such is the 
opinion of Attorney-General Turner of 
Ohio. If any of the “talent” (bell ring- 
ers, etc.) are continuously in the employ 
of an Ohio company, they must be in- 
cluded in the payroll of workmen’s com- 
pensation benefits in Ohio. 


QUESTION PUT UP TO COURT 


The appellate division of the supreme 
court of New York has been asked to 
pass upon the question whether a travel- 
ing salesman killed on the Lusitania was 
under the protection of the compensation 
law of New York. The state industrial 
commission and the attorney-general have 
been wrestling with the question for some 
time. Thomas Boyce King, a wool buyer 
for Brokaw Brothers, of New York City, 
went abroad on his employers’ business 
on the Lusitania and lost ghis life. At 
that time the compensation law of New 
York did not cover traveling salesmen, 
they having been included within its scope 
in an amendment which became effective 
more recently. Brokaw Brothers. con- 
tended that the death was not an accident, 
but a premeditated attack, the passengers 
having been warned before sailing that 
passage upon the liner would be hazard- 
ous. 


RECOMMENDS STATE INSURANCE 


Oklahoma City, Aug. 23—(Special)— 
Recommendation that the Oklahoma State 
Federation of Labor, in session at Tulsa 
this week, go on record for state insur- 
ance and that the legislative committee be 
instructed to present an amendment em- 
bodying this feature in the workmen’s 
compensation act to the next legislature, 
was made in the annual report of Edgar 
Fenton, president of the Federation, at the 
opening of the convention Monday. Pres- 
ident Fenton’s report also urged other 
amendments to the workmen’s compensa- 
tion law that will make compensation 
more certain and increase the basis from 
50 to 66% percent of the workmen’s wages. 


IDAHO MAY HAVE LAW 


It is expected that another workmen's 
compensation bill will be introduced in 
the Idaho eas next year. The leg- 
islature of 1915 passed a compensation 
measure, which was vetoed by Governor 
Alexander for political reasons, but it is 
believed that the next bill will be al- 
lowed to become a law. 


PLAN IN CALIFORNIA 


The Utah workmen’s compensation com- 
mission plans to get around the provision 
in the state constitution forbidding the 
abrogation of the right to sue for damages 
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for death and limitation on the amount 
recoverable, by making the death benefit 
in the proposed compensation act op- 
tional. It is believed that with - few 
exceptions the beneficiaries in death cases 
will take compensation rather than the 
chance of action under the common law 
with the usual long delays. The tenta- 
tive Utah bill tl completed and will be 
published about Nov. 1, to permit of dis- 
cussion before the legislature meets in 
January. 


COMPENSATION NOTES 


The federal workmen’s compensation 
bill, which passed the house several weeks 
280, was passed by the senate last Satur- 

ay. 

There will be a hearing before the full 
a industrial accident board Sept. 

6 and 7 at Lansing. The full board will 
be together for the first time since the 
appointment of Thomas W. Gloster as 
chairman. 


The Compensation Inspection Rating 
Board of New York has issued a pamphlet 
explaining the new experience rating plan 
for workmen’s compensation insurance 
which has been approved by the New York 
insurance department. 

Notwithstanding the fact that Insurance 
Commissioner Patterson of Texas suc- 
ceeded in getting the state insurance board 
of Texas to prohibit the operation of 
reciprocals in the state, Mr. Patterson 
reports that the workmen’s compensation 
reciprocals are able to continue in busi- 
ness, as the industrial accident board 
recognizes the indemnity they offer as 
complying with the requirements of the 
ccmpensation act. 
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UNION LIFE REORGANIZED 


The Union Life of Hammond, Ind., or- 
ganized under the mutual laws of the 
state, has been reorganized, with D. Adna 
Brown, president; L. V. Cravens, of Ham- 
mond, vice-president; C. B. Gaylord, secre- 
tary, and Ira G. Vaughan, treasurer. The 
president, secretary and treasurer are all 
Chicagoans, connected with the Continent- 
al Beneficial Association and the Union 
Life executive offices have been moved 
from Hammond to Chicago. Quarters 
have been established in the Karpen build- 
ing. The company will confine itself to 
monthly premium disability business with 
funeral benefits. 


SOUTHERN SURETY’S CONTEST 


Beginning Aug. 21 and ending Sept. 20, 
the monthly-payment department of the 
Southern Surety announces a_ contest. 
Each agent is given a quota. When he 
has made that he becomes eligible to 
compete. Points are given for new busi- 
ness written, on which one monthly re- 
newal is collected in October, on annual 
premiums collected and on reinstatement 
of lapsed policies. The agent getting the 
largest number of points will be given 
a leather traveling bag; the second 
largest, a Gillette razor, and to each who 
makes his quota but does not win a 
prize, a Paul E. 
be given. 


NEW FLORIDA COMPANY 


The Columbia Sick Benefit Insurance 
Company has been orl emer at Water- 
town, Fla., with 0,000 capital. Guy 
Tritle is president, 12 D. Guerry, vice- 
president, and T. L. Guerry, secretary- 
treasurer. 


COMPLAINT AGAINST AGENTS 


The Nebraska state insurance board 
gave a hearing last week in the complaint 
filed against Perry and Ted Anthony, of 
Lincoln, Neb., agents for the Union Acci- 
dent of Lincoln. The charge is that these 
agents misrepresented the terms of the 
policies; the complaint alleging that they 
represented to policyholders that in case 
of death from sickness or natural causes, 
the assured would receive $1,000, whereas 
the policy was purely a combination sick- 
ness and accident policy. There were nine 
witnesses present from Sargent, Custer 
county, who complained that these agents 
had sold them policies representing that 
$1,000 would be paid in case of death by 
natural causes, 

The complaint was presented by N. Z. 
Snell, president of the Mid-West Life of 
Lincoln. One of the witnesses was Harry 
Sherman of Sargent, a banker and insur- 
ance man, who represents the Mid-West 
Life. The attorney for the two agents 


claims that the whole scheme has. been 
worked i by John H. Perkins, a field man 
of the Mid-West Life, who formerly 
worked for the Union Accident. 

The state insurance board has ordered 
the license of Perry Anthony as agent of 
the Union Accident revoked. The board 
withheld its judgment as to Ted Anthony 
in order to make a more thorough investi- 
gation. It is likely that the decision of 
the board will be appealed to the district 
court. 


NEW COMPANY STARTS 


The Farmers & Merchants Mutual Life 
& Casualty, of Topeka, has been licensed 
by the Kansas department. It was or- 
ganized under the mutual laws of the 
state and the company is empowered to 
write life, accident and health insurance 
on the assessment plan. For the time 
being it proposes to write only accident 
and health business. H. W. Lockard is 
president and J. O. Sewell is secretary. 
The company starts out with considerable 
local backing. 


TAKES NORTHERN CALIFORNIA RISK 


The Great Eastern Casualty has rein- 
sured the monthly-payment accident and 
health business of the Casualty Company 
of America in northern California. The 
deal involves a monthly debit of about 


MOVING DEPARTMENT OFFICE 


The Protective department of the North 
American Accident is to be moved from 
Covington, Ky., to Chicago. Much of the 
detail work is now being dvnplicated in 
the department and in the home office at 
Chicago. This waste will be eliminated 
and the executives of the department will 
be able to devote all of their time to the 
producing end, leaving the underwriting 
and claim work to company departments. 
W. G. Critchlow, manager of the depart- 
ment, will be located in Chicago. The 
department is collecting between $12,600 
and $15,000 monthly. 


The Union Health & Accident of Denver 
has applied for admittance to Texas. The 
company has a paid-up capital stock of 
$100,000 and $47,000 surplus. License 
will issue at once. 
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Live stock insurance men are agreed 
regarding the necessity of a standard 
policy form, especially in view of the 
rapid expansion of the business. Many 
companies which have been confining 
their operations to a few states are 
preparing to enter new territory, and 
invariably they are finding the attitude 
of insurance departments to be such as 
to make changes in their policies de- 
sirable. 

In this connection a live stock under- 
writer recently told of plans having 
been made by his company for a 
change in its form, and typewritten 
copies were sent to all of the insurance 
departments_in the states in which the 
company is operating. Criticisms of 
the proposed new form were requested. 
In every instance a suggestion for a 
change was made, but all of the sugges- 
tions were different. This demon- 
strated rather clearly that the ideas of 
insurance departments vary so widely 
on the subject that a standard form 
universally approved is the only solu- 
tion of what otherwise might become a 
serious problem. 

The conferences which have been 
held by the special committee of the 
National Live Stock Underwriters’ 
Association and a committee of the 
National Association of Insurance 
Commissioners have resulted in a bet- 
ter understanding being reached, and it 
is believed that the new standard policy 
form will be agreed to at the next 
meeting of the committees. 





W. H. White, general agent for the 
Fidelity & Deposit at St. Joseph, Mo., 
has just returned from the home office 
of the company. 
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Live Agents Will Be Interested 


in our new 


Commercial Policy 


Consolidated Casualty Company 
J. W. Scherr, Pres. _ 


Louisville, Kentucky 





The Continental Has More 


Policy Forms 


N selecting a company to represent, choose one 
which has a large variety of up-to-date policy forms. 


‘THE Continental has more than 150 modern 
policy forms. These policies are written in simple, un- 


opportunity for dispute as to coverage. 


There is a Continental policy to fit every need of every prospect. And furthermore 


Continental Policies are Dividend Producers 
Continental Casualty Company 


H. G. B. Alexander, President 
General Office 
Accident, Health, Automobile, Workmen’s Compensation and Liability Insurance 


Chicago, Illinois 
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YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 
are making sales every day. 


Agents wanted in Ohio. Write today. 


T. H. DILLON, Secy-Treas. 





Company 
Springfield, IIlinois 


W. A. NORTHCOTT 


PRESIDENT 


Inter-Ocean Casualty 


Good Territory and Liberal 
Contracts for Accident Agents 
who are Producers. Address 








JAYNE & CO. 
GENERAL AGENTS 


ALL KINDS 
OF 


LIABILITY INSURANCE 
and BONDS 


Attractive Commissions 
AGENTS WANTED 
IN MINNESOTA 


703 Hennepin Ave. Minneapolis 

















NEW ORLEANS, LA. 
Canal Bank Bldg. 
J.J. Geeveatbata, Mer. 


ST. LOUIS, MO. 
Pierce Bldg. 


Sealy Hutchings, Pres. 





O. P. Rutledge, Mgr. 
George Sealy, Sec’y 


UNDER FEDERAL GOVERNMENT LICENSE 


American Indemnity Comp any Galveston, Texas 


Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 


Home Office 


Alabama Arkansas Delaware District of Columbia Illinois Indiana 
Kansas Kentucky Louisiana Maryland Massachusetts 
Michigan Missouri Nevada New Hampshire New Jersey Oklahoma 
Pennsylvania Texas Utah pega W. Virginia 


BRANCH OFFICES A 


WASHINGTON, D.C. 
Real Estate Trust Bldg. 
G. M. Bettis, Mgr. 


DETROIT, MICH. 
Farwell Bi dg. 

W. M. Brown and R. L. 

Gueydan, Joint Mgrs. 

J. F. Seinsheimer, Gen. Mgr. 











The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 





EE. M. TREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


We can always use a few high-class solicitors. 


: OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agént, 


80 Maiden Lane, NEW YORE 


1140 Marquette Bldg., CHICAGO 
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AMONG THE SURETY MEN 


COMPANIES’ RATING’ GIVEN | 





Marked Changes in Surplus From | 
March 31 to June 30 Shown in 
Government Circular 





Marked changes in surplus of surety | 
companies characterized the second | 
quarter of the year, as shown by the | 
Treasury Department circular of Aug. | 
15, based on the companies’ statements 
of June 30. Twenty-six companies are 
listed, the Pacific Coast Casualty hav- 
ing been dropped, though the Illinois 
Surety is continued on the list. The 
foregoing figures do not include the 
three authorized reinsurance compa- 
nies, 

The aggregate capital of the com- 
panies was $27,630,000 on June 30, a 
decrease of $200,000, due to dropping 
the Pacific Coast Casualty. The $500,- 
000 increase in capital of the Mary- 
land Casualty and a similar decrease in 
the capital of the Massachusetts Bond- 
ing offset each other. ' 


Surplus Paid In 


The combined surplus of the direct- 
writing companies on June 30 was 
$20,158,061, an increase in three months 
of $3,302,865. This is accounted for 
mainly by the addition of $2,000,000 to 
the surplus of the Aetna Accident & 
Liability, agreed upon about the first 
of the year, but not shown in the 
March 31 statement; $700,000 paid in 
by stockholders of the Maryland Cas- 
ualty. as premium on the $500,000 new 
capital, and $500,000 surplus created by 
reduction in the capital of the Massa- 
chusetts Bonding. Companies actually 
gained, in round numbers, the follow- 
ing amounts of surplus: Aetna Acci- 
dent & Liability, $285,000; Hartford 
Accident & Indemnity, $176,000; 
United States Fidelity & Guaranty, 
$155,000; American Surety, $128,000; Fi- 


Western Indemnity Company 
Capital $500,060 Assets $1,128,000 
A Non-Conference Company 
Strong Financially—Excellent in Service 
Agents wanted in indiana for all casualty lines 
Mercantile Insurance Corp., Gen. Agts. 

W.E. LANDERS, 








Manager 
208 American Central Life Building - Indianapolis, Ind. 


delity & Casualty, $191,000; and Na- 
tional Surety, $186,000. On the other 
hand the New England Equitable lost 
$367,000 surplus, the impairment of its 
capital increasing to $551,955; the Equi- 
table Surety lost $136,000; the Casualty 


| Company of America, $122,000 and the 
| London 


& Lancashire Indemnity, 
$225,000. o Ly al 
Ratings Given 
The capital, net surplus and net writ- 
ing capacity on one bond under the 10 
percent rule are as follows: 


Cap. Sur. Limit 
Aet. A. & L..$1,000,000 $3,188,807 $418,880 
Amer. Bond.. 75,000 2,184 37,718 
Amer. Fid... 305,500 68,493 37,399 
Amer. Indem. 500,000 259,229 75,922 
Amer. Sur... 5,000,000 1,559,172 655,917 
+Cas. Co. Am. 750,000 —81,864 66,813 
Chgo. B. & S. 250,000 10,839 26,083 
*Equit. Sur.. 500,000 73,033 57,303 


Fid. & Cas... 1,000,000 2,982,991 398,299 
Fid. & Dep... 3,000,000 er gs 492,442 


Globe Indem. 750,000 97,379 4,737 
Hfd.A.& Ind. 800,000 520,758 132,075 
Inter, Fid.... 300,000 455,656 75,565 
L. & L. Ind.. 750,000 210,421 96,042 
Md, Cas...... 1,500,000 1,484,156 298,415 
Mass. Bond.. 1,500,000 465,200 196,520 


Nat. Str..... 3,000,000 3,642,356 664,235 
N. Ams. Cas. 1,000,000 
*+N. Eng. Eq. 1,000,000 —551,955 44,804 
Penna, Sur... 
Royal Ind... 1,000,000 
South. Sur... 600,000 . 
*7TitleG.&S. 250,000 . —24,742 22,525 
U.S. KF. G. 


. & 
U. S. Guar... 250,000 600,326 85,032 
The following companies will be ac- 
cepted for reinsurance on any one bond 
up to the limits named: Guarantee Com- 
pany of North America, $50,000; European 
iso noe” $60,000; Preferred Accident, 





*This company has ceased to write 
fidelity and surety insurance. 
+ Capital impaired. 





WRITE $5,000,000 BOND 


The $5,000,000 bond of Philip C. Lind- 
gren, ancillary administrator in Illinois 
of the estate of the late John K. Stewart, 
was signed this week. This is said to 
be the largest probate bond ever filed in 
Cook county. The premium on the bond 
was $5,475. 

The business was handled by Colin McK. 
Tennant, a Chicago broker, who has han- 
dled the Stewart insurance for some years. 
He placed the line with W. A. Alexander 
& Co., general agents of the Fidelity & 
Casualty. Mr. Tenant and George Gan- 
non, of the Alexander agency, went to 
New York and arranged to handle the 
line. It was written as a cosurety propo- 
sition, the following companies taking 
approximately the amounts _ specified: 
Fidelity & Casualty, American. Surety, 
Fidelity & Deposit, National Surety and 
United States Fidelity & Guaranty, each 
$500,000; Maryland Casualty, Aetna Acci- 





SURETY MANAGER WANTED 
Multiple line company of strong financial standing desires 
experienced man as manager of its Surety Department at 
the home office. References required. Correspondence con- 


fidential. Address 84-O, care The Western Underwriter. 





THE HOOD AGENCY , Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, Fire and Tornado and Surety Bonds 
GENERAL AGENTS 
THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
ROYAL INDEMNITY COMPANY 


Phoenix Building 


Bonding Department 


MINNEAPOLIS, MINN. 































eneral Accident 


FIRE AND LIFE 


7, ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 4T! & WALNUT STS. 
PHILADELPHIA 




















dent & Liability and Hartford Accident 
& Indemnity, each $400,000; Massachu- 
setts Bonding, $300,000; London & Lan- 
cashire Indemnity, $250,000; Globe In- 
demnity, $200,000; New Amsterdam Cas- 
ualty, $200,000; United States Guarantee, 
$100,000. The First Reinsurance of Hart- 
ford will take $250,000 of the line as re- 
insurance, and some of the companies 
will increase their lines and then ‘rein- 
sure to this extent in the First Reinsur- 
ance. 





HOLDS 1 PERCENT NECESSARY 





A. J. Schunk Says Careful Investiga- 
tion Is Impossible on Lower Con- 
tract Bond Rate 





That the 1 percent rate on contract 
bonds is necessary to enable the surety 
company to make the investigation re- 
quired for the proper underwriting of 
this class of bonds, is the contention of 
A. J. Schunk, of Minneapolis, north- 
western manager of the Lion Bonding 
& Surety. 

Mr. Schunk was in Chicago last week 
getting the bond on a drainage contract 
in Minnesota amounting to $122,000. 
This is the line of business on which he 
specializes. For some companies it has 
proved very unprofitable in Minnesota, 
but the Lion’s experience has been 
highly satisfactory. Last year, with 
over $47,000 fidelity and surety pre- 
mium income in Minnesota, the losses 
paid amounted to only $706, and that 
was paid on losses previously incurred. 


Doing Business as a Specialist 


Three or four years ago Mr. Schunk 
retired from the presidency of the 
Northern Casualty of Aberdeen -and 
took his present position. During his 
first year he wrote about $18,000 in 
premiums and turned down offerings 
amounting to $10,000 in premiums. 
This proved to brokers and others that 
he was not seeking “cats and dogs,” 
and since then the business offered him 
has been of much better quality. 

In order to handle drainage contract 
bonds profitably to the company it was 
necessary for the manager to acquire 
an intimate knowledge of the condi- 
tions surrounding this class of business. 
Accordingly, Mr. Schunk studied the 
contractors, the equipment required 
and the hazards to be looked for; he 
gained the acquaintance of county engi- 
neers and other officials and investi- 
gated methods of reducing the surety’s 
hazard under these bonds. 


Some Things He Learned 


He found drainage projects in Min- 
nesota differ materially. Some are tile 
drain projects, and certain excavating 
machinery is best adapted to this work, 
but not to the excavation of broad open 
ditches, and the contractor who has 
only equipment for the narrow ditches 
may not be in a good position to deal 
successfully with the open ones. 

Minnesota has a law giving material 
men direct right of action against the 
surety. The most important item of 
material is tile. By getting contracts 
so drawn that the material men secure 
payment for the tile directly from the 
county and not from the contractor, the 
danger of suit against the surety is re- 
duced to a minimum. 


Investigation Costs Money 


All this investigation of the business 
generally and of each individual con- 
tract, these visits to county officials to 
go over with them the details of the 
work to be done and secure their coop- 
eration in having contracts so drawn 
that the bonds may be safely under- 
written and insure avoidance of delays 
and reletting of contracts, costs the 
surety company money. Mr. Schunk 
holds that at a rate of less than 1 per- 
cent either the expense ratio is bound- 


MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 

INDIANA, OHIO W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconp NATL BANK BLDG., CINCINNATI, O. 
KENTUCKY $100,000.00 INSURANCE DEPT, DEPOSIT 




















IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, Iowa 








PATHFINDER to 


Western Insurance Stability 








@Earning over six per 
cent on its investments. 


gq Low Rate of Mortal- 
ity. 


q Liberal Dividends. 


q Policies that have a 
Selling Force. 


Agency Contrad¢ts 
that are Modern and 
Just. 


q Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


Writes both Annual 


and Deferred Policies. 








ROYAL UNION 


MUTUAL LIFE. 


Insurance Company 
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to be excessive. or the investigation 
,must be neglected and the loss ratio in- 
creased, either of which alternatives 
means that the business must be un- 
profitable to the surety company. 


TURNER DEFINES “CAPITAL” 





Holds That Company with $215,000 
Paid-Up Capital Cannot Write 
County Depository Bonds 





Attorney-General Edward C. Turner 
of Ohio has given an opinion to the 
effect that the word “capital” as applied 
tc a surety company means the paid-up 
capital stock. The bureau of inspection 
and supervision of public offices of Ohio 
asked him the following question: 

Can a fidelity or indemnity insurance 
company which has a paid-in capital stock 
of $215,000, a reserve of $35,000 and sur- 
plus amounting to $44,000 legally act as 
surety for a county depository under pro- 
visions of section 2723, general code? 

The attorney-general answers in ef- 
fect, “No.” Section 2723, general code, 
referred to in the inquiry, reads as 
follows: 

Such undertaking shall be signed by at 
least six resident freeholders as sureties 
or by a fidelity or indemnity insurance 
company authorized to do business within 
the state and having not less than $250,000 
capital. 

Mr. Turner says that the answer of 
the inquiry depends upon the meaning 
of the word “capital.” ~He says repre- 
sentatives of the company involved 
(which is not named in the opinion) 
have ably contended that “capital” as 
used in the section mentioned “means 
the actual estate of the corporation, or, 
in other words, its assets of every de- 
scription, including not only the sum 
described and paid in for its capital 
stock, but all gains and profits, invest- 
ments and reserves and all money and 
property of every kind and description 
owned by the corporation.” He admits 
that in administering the common law, 
courts have made a broad distinction 
between the capital of a corporation and 
the paid-up capital stock, but he quotes 
several sections of the insurance law to 
show that the legislature has used the 
term “capital” as the equivalent of 
“paid-up capital stock.” 


WANTS BUSINESS REWRITTEN 


Inasmuch as the Aetna Accident & Lia- 
bility did not reinsure the continuous 
bonds of the New England Equitable at 
the time it took over the bulk of that 
company’s business, the New England 
Equitable is requesting its liquidating 
agents to replace its bonds with those of 
other companies on anniversary dates. This 
request applies also to bonds written for 
an indefinite period where it is believed 
they would continue in force for more 
than two years longer. Walter J. Neu- 
bauer, formerly in charge of the Chicago 
_ branch office of the New England Equita- 
ble, is now visiting the company’s former 
agents in the west with a view to facili- 
tating this transfer of business to other 
companies. 





Now REPORTING DIRECT 


Geisler & Neckerman of Madison, hav- 
ing resigned as Wisconsin state agents of 
the Chicago Bonding & Surety and taken 
the agency for Madison and Dane county, 
the other agents in the state are now 
reporting directly to the home office. It 
has not yet been decided whether a 
branch office will be established in Mil- 
waukee or not. - 


WILL FALL ON SURETIES 


From information secured at the meet- 
ing of creditors of the Hanley-Casey 
Mechanical Equipment Company of Chi- 
cago, the plumbing and heating concern 
which recently went to a receivership, it 
looks as if sureties would have to com- 
plete most of the work the corporation 
had under way. The National Surety had 
bonds on a number of small contracts and 





hopes to get out with little loss. The 
receiver is going to complete the work 
on the Schenley high school at Pittsburgh, 
the one large job on which it had the 
bond. The Equitable Surety had the 
bonds on the Missouri capitol at Jefferson 
City and the Washington, D. C., high 
school contracts. The Southern Surety 
and Southwestern Surety were on the 
bond on the Detroit municipal building 
contract. The American Fidelity had 
some small bonds. 





ECHO OF FAILURE 


The “News” of Norfolk, Neb., publishes 
the following echo of the Illinois Surety 
failure: “Nels Christensen of Lynch, a 
former saloonist, was here consulting with 
Attorneys Barnhart and Stewart in regard 
to a claim against the defunct Illinois 
Surety, for indemnity money. The IIlli- 
nois concern went into the hands of 
receivers about when saloon men in this 
state were making applications for new 
licenses and the downfall of the bond 
company caused a number of saloon men 
to go out of business and caused hard- 
ship to others. The Norfolk lawyers are 
associated with a Chicago law firm in 
another important case against the re- 
ceiver of the defunct concern for the 
recovery of money paid on indemnity un- 
certaken in numerous saloon cases over 
the country. This case is to come up 
for hearing in superior court at Chicago 
next month.” 


SURETY NOTES 
The Illinois department has completed 


its examination of the Chicago Bonding & 
Surety 


The United States Pidelity & Guaranty 
through its Chicago ‘branch office has 
executed the $500,000 bond of Mrs. Jean- 
ette C. Murphy, administratrix of the 
estate of her husband, Dr. John 
Murphy, the famous Chicago surgeon. 


—_————» +e —___ 
T. E. BRANIFF IN NEW DEAL 





Buys Control of the Oklahoma General 
Agency of the Maryland 
Casualty 





Oklahoma City, Aug. 22—(Special)— 
The general agency of the Maryland 
Casualty for Oklahoma, formerly con- 
ducted by Elbow, Jones & Furrey, 
general agents at Oklahoma City, was 
transferred Tuesday and will be oper- 
ated, beginning Sept. 1, by T. E. Braniff, 
under the firm name of the T. E. 
Braniff Company. 

Some time ago Gus A. Elbow re- 
signed from the firm of Elbow, Jones & 
Furrey to accept the presidency of the 
American Bonding & Casualty of Sioux 
City, Ia. This made necessary the reor- 
ganization of the partnership and Mr. 
Braniff purchased the controlling inter- 
est in the business. D. Neville Jones 
and E. H. Furrey will be associated 
with Mr. Braniff. 

The report of the state insurance de- 
partment shows that the Maryland Cas- 
ualty received a premium income of 
over $160,000 in 1915. 

The general agency of Merrill & 
Braniff will not be affected by the new 
arrangement. Mr. Braniff will continue 
his work with the Merrill & Braniff 
general agency. He is one of the best 
known insurance men in the state, being 
prominent in the fire, casualty and 
surety lines and in insurance federa- 
tion work. 

©». e—___ 


Pension and Compensation 


Des Moines, Ia., Aug. 23—In strik- 
ing the name of ex-Policeman George 
W. Dickey from the pension roll be- 
cause he had previously secured re- 
muneration under the workmen’s com- 
pensation act, trustees of the Police- 
men’s Pension fund acted illegally and 
exceeded their jurisdiction, District 
Judge Hubert Utterback ruled today. 
Judge Utterback’s opinion virtually es- 
tablishes an Iowa precedent. The court 




































































































25 
Extra Inches 
Garfield is credited with 
having said: “It is not the six 
feet that make a man tall, but 
the extra two or three inches 
above the average.” 

The “extra inches’’ above the aver- 
age likewise determine the measure 
of the success of any institution. 

It is the extra 12% interest realized, 
over and above the average rate of the 
combined earnings of all the 
great Life Insurance Compan- 
ies that gives the Union 
Central its high standing. 
The extra interest above 
the average earned by 
the Union Central Life 
during the single year 
of 1915, amounted to 
$1,586,417.51. 
It is the “extra millions” 
w Of interest earned that 
| enables the Company 
to continually increase 
its service and main- 
tain its low net cost 
record. 
For concrete illustration, 
any Union Central 
policy holder or agent, or 
~ address Allan Waters, 
99193; Sup’t of Agents. 
08] The Union Central 
a0t) Life Insurance Co, 
_ Cincinnati, 0. 
Jesse R. Clark, Pres. 
Fiftieth Year 
1867-1916 
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Build Your Own Business 
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ORGANIZED 
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under our direct general agency contract. 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


The Manhattan Life 


Insurance Co. 
66 Broadway - NEW YORK 
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pectientns and 
explanation of 


THE UNION UNDERWRITERS COMPANY, 


WANTED for OHIO TERRITOR Y— 
One of the Largest LIFE INSURANCE Companies in the Middle West 


% HIGH -CLASS__Tife Insurance 


One Agent has sold $400,000.00 since January Ist. 
Others have placed more than $150,000.00 since February Ist. 


A NEW AND UNIQUE CONTRAC1—waie 


Toledo, Ohio 








10th Floor Nicholas Building, 
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holds that a policeman injured while 
in active service is entitled not only to 
workmen’s compensation, but his pen- 
sion as well... 

—_—_—__- 3 ¢ @-_ —___ 

Not Quitting Liability 

Vice-President William H. Harris of 

the Fidelity & Deposit states that a re- 
port that the company had given notice 
of its intention to discontinue writing 
liability lines at the end of this year 
is entirely erroneous. For some time 
the company has been restricting its 
writings of workmen’s compensation 
and employers’ liability insurance and 
has ceased to write these lines in sev- 
eral states, but it has continued to make 
a drive for automobile liability, of 
which it has a large volume. 


—__—_-< o - —_____ 
Cotton Gin Rate Reduced 
Oklahoma City, Okla, Aug. 23— 
(Special)—The state insurance board 
of Oklahoma, Wednesday morning, re- 
duced the compensation rate on cotton 
gins from $5.77 to $4.32 per $100. 





News About Companies 











Commercial Casualty, Newark, N. J.— 
The company had on June 30 assets of 
$2,284,595, an increase of $688,433 as com- 
pared with the same date last year; total 
reserves $1,343,218, gain $344,457; net sur- 
plus $441,378, gain 977 Business 
written in various lines for the first sia 
months of this year, with gain over that 
for the same period of last year was as 
follows: Liability, $594,752, increase 
$146,840; property damage, $139,871, in- 
crease $43,051; compensation, $135,272, in- 
crease $30,869; accident and health, $123,- 
230, increase $52,603; plate glass $18,394, 
increase $7,51 

* - - 

Zurich—The financial statement of the 
home office of the company at Zurich, 
Switzerland, as of Dec. 31, 1915, shows 
total premiums for the year, $6,918,988: 
total income, $7,945,784; en ge 
$7,018,007; total assets, $22,815,990; net 
surplus, $9,153,995; paid-in capital, $1, 300,- 
000. The gain from underwriting last year 
was $1,356,401 and the loss from invest- 
ments was $214,203. 








About People 


J. G. Frazier, auditor of the Massachu- 
setts Bonding, fell from the sceond story 
gallery of the Crowley Hotel at Crowley, 
La., last week, striking the pavement with 
his head. He was taken to the Crowley 
Sanitarium. 




















* * * 

W. W. Powell, superintendent of the 
accident and health department, is editor 
of the “Monday Mailgram,” which the 
Southern Surety has just begun issuing 
to the agents in this department. Mr. 
Powell has done hard, honest work in his 
department of the company and at the 
same time has served the accident and 
health business generally by his activ- 
ities in connection with the manual com- 
mittee of the Health and Accident Under- 
writers’ Conference. ; 


William J. Gardner, United States man- 
ager of the Ocean Accident & Guarantee, 
has arrived home from England, where he 
has been on a visit to the home office. 

* 7” * ‘ 

The welfare of its employes has an im- 
portant place in the plans of the Commer- 
cial Casualty of Newark. The company 
has about two hundred employes in its 
home office and the branch offices near at 
hand, including those at New York and 
Philadel phia. In 1915 the company estab- 
lished a savings fund through which the 
employes saved over $8,000 that year and 
apparently will save about $13,000 this 


year. When the last increase in capital 
was made, the directors set aside 500 
shares of stock and offered it to employes 
at the same price as to stockholders. A 
number of employes purchased stock out 
of their savings. 

Recognizing the advanced cost of hotel 
accommodations the company this season 
made arrangements with a hotel at As- 
bury Park at which its employes receive 
good rooms and good meals at~ nominal 
charge, the company paying the difference. 
Bath houses are furnished free of charge. 
Since the middle of June an average of 
twelve employes from the home office or 
branch offices have been at this hotel all 
the time and this average will. continue 
until Labor day. 

* * * 

Mark I. Williams, manager of the 
surety and fidelity department of the 
August Rebhan Company of Milwaukee, 
is one of the prime movers in the organi- 
zation of the Kiwanis Club of Milwaukee, 
a society of business men laid along the 
lines of Rotary and based on the prin- 
ciple of good business ethics. Clubs have 
been organized in seventy cities of the 
United States in twenty months. 

a 


TAKE LARGER QUARTERS 


is lighted from three sides. 


—————2 ee 
OPENS OWN HOSPITAL 


insurance company in the United States. 


a 
JONES GOES TO SPOKANE , 
Helena, Mont., Aug. 283—(Special)—C. P. 
Jones has resigned as secretary and un- 
derwriting manager of the Western Acci- 
dent & Indemnity of Helena and joins 
M. Oppenheimer & Co., of Spokane, general 
agents for the London & Lancashire In- 
demnity. 


been announced. 
a 
CASUALTY NOTES 
merly adjuster for the 


demnity. 


Youngstown, O. 


been licensed by the Ca 


southern California. 


other agencies. 


ing of the agents. 





ever, to write its other lines in the state. 


The Hooper-Holmes Bureau and the 
United Service Bureau, which have occu- 
pied quarters on the seventh floor of the 
Monadnock block in Chicago, have secured 
larger and most satisfactory space at suite 
746, which will be ready for their occu- 
pancy Oct. 1. The new space extends clear 
across the south end of the building and 


The Michigan Workmen’s Compensation 
Mutual has formally opened its emer- 
gency hospital at 484 East Jefferson 
avenue, Detroit. This hospital, which is 
completely equipped to care for indus- 
trial cases, is said to be the only hospital 
owned and operated by a compensation 


The hospital contains twenty-four rooms. 


a as 
REORGANIZES CLAIM DEPARTMENT 


J. J. Dorn, executive superintendent of 
the United States Casualty, has been in 
Chicago this week reorganizing the claim 
department at the branch office. Charles 
H. Pansing retires as superintendent and 
will be succeeded on Sept. 1 by another 
Chicago man, whose name has not yet 


James McKenna of San Francisco, for- 
New England 
Equitable, has been appointed manager of 
the claims department of the Globe in- 


Martin F. Dillon, who has been con- 
nected with “The Safety First Magazine,” 
has purchased the casualty and surety 
business of his brother, John P. Dillon, at 


The American ahem of Texas has 

ifornia depart- 
ment. Burck, Selby & Co. of Los Angeles 
are general ‘agents of the company in 


Emerson J. Schofield, superintendent of 
agencies of the Standard Accident, visited 
the Stewart, Kerdolf & Snyder agency at 
Kansas City, Mo., new agents. Mr. Scho- 
field was on his way to the west visiting 


W. V. Bennett, district superintendent 
of the Kentucky Central Life & Acci- 
dent at Winchester, Ky., gave his agents 
a picnic on the Kentucky river on Aug. 


‘sued by several policemen. 
17, following the annual business meet- 


The London & Lancashire Indemnity 
has ordered the cancellation of its work- 
men’s compensation business in Oklahoma, 
effective Sept. 1. The bulk of this is oil 


business, which has proved very unprofit- 
able. The company will continue, how- 





SSERVICE”’—tThat's the Slogan of 


Neare, Gibbs & Lent 


Union Trust Building, CINCINNATI, OHIO. 
Automobile, Inland and Ocean Marine, Tourist and Trans- - 


portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


Companies in fourteen states. 


A Fully Equipped General Agency Office 
Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 





MOTOR INSURANCE NEWS 
SERVICE BUREAU PROPOSED 


Matter Thoroughly Discussed at Meet- 
ing of National Automobile Under- 
writers Conference in New York 


New York, Aug. 23—(Special)—Re- 
ports of subcommittees were received 
on Tuesday and today at a special 
meeting of the National Automobile 
Underwriters Conference. On Thurs- 
day the reports will be discussed and 
finally disposed of. Matters up for dis- 
cussion will be taken care of so that 
everything will be in readiness for the 
1917 season. Reports were listened. to 
on policy forms, underwriting statistics, 
the commissions rule and agency re- 
lations. 

Considerable discussion was given to 
the idea of establishing a service and 
information bureau in New York City 
and «it seems to be the sentiment of 
those in attendance at the meeting that 
considerable good would result from 
such a bureau and its establishment is 
very likely after the details have been 
worked out. 

All five territorial conferences are 
expected to have full attendances of 
five delegates each at the meeting 
Thursday of this week. The western 
organization will be represented by 
John Marshall, Jr., president; Fred J. 
Sauter, secretary; Thomas E. Galla- 
gher, John C. Harding and Harold W. 
Letton. 


FIVE ARRESTED FOR THEFTS 


Men Taken in Chicago, St. Paul and 
St. Bonifacius, Minn., Through 
Insurance Investigator 


Following investigations by V. L. 
Quinn, a private detective employed 
by insurance companies, five impor- 
tant arrests were made Tuesday. John 
Miller was caught at St. Paul, .Minn., 
after accepting marked bills in pay- 
ment for a car from Quinn. He be- 
came suspicious after receiving the 
money and fled down the street pur- 
He was 
caught and the bills were found on him. 

At St. Bonifacius, Minn., Edgar 
Stevens, John Rohn and Martin Peter- 
son met Quinn earlier in the day and 
turned over to him a Buick car that 
had been driven from Chicago. Ste- 
vens surrendered when he found him- 





self in a trap, but the others fled. Rohn 
stopped when shots were fired, but it 
was necessary to chase Peterson a 
mile and a half along the Great North- 
ern Railway right of way before cap- 
turing him. They commandeered a 
gasoline velocipede for the pursuit. 

In Chicago Ira Bond was arrested 
but almost immediately released on a 
writ of habeas corpus, which had been 
secured in record time and before the 
states attorney’s office had time to 
question him. Bond is a Minneapolis 
broker, reputed to be worth half a mil- 
lion. He was recently arrested in Da- 
venport, Ia, on a charge of selling 
stolen cars, but was released on a tech- 
nicality. 


Ratings on New Models 
Ratings on newly announced models 

of various manufacturers follow: 
Type of List Ins. Col. 


Model Body Price H.P. Class 
Reo Motor Car Co., ers Mich.: 


1917, 6-Cyl. Sedan 30 Cc 

Packard Motor Car Co., Betrott: 

1917 (small) 5-P. Tour. $2.865 F 
-P. Tour. 2,865 43 F 
2-P. Run. 2,865 43 F 
4-P. Run. 2,865 43 F 
5-P. Salon Phae. 2,865 43 ¥F 
3-P. Coupe »965 43 L 
6-P. Lim. 4,265 43 N 
6-P. Lan 4,315 43 N 
4-P. Brough 4,315 43 N 

1917 (large) 7-P. Tour. 3,265 43 J 
7-P. Calon Phae. 3,265 43 J 
7-P. Phae. 3,265 43 J 
5-P. Salon Phae. 3,265 43 J 
6-P. Lim 4,665 43 Oo 
7-P. Lim 4,715 43 Oo 
7-P. Lim 4,765 43 Pp 
7-P. Lim 4,915 43 Pp 
7-P. Lan. 4,765 43 Pp 
7-P. Lan. 4,815 43 Pp 
6-P. Lan. 4,715 43 Oo 
-P. Brough 4 0) 


A gh. »715 43 
The Ross eight, made by the Ross Auto- 
mobile Company, Detroit, has been in- 
creased in price from $1, 350 to $1,550. 
MOTOR NOTES 


The Indiana Automobile Mutual of La 
Porte, Ind., is planning to enter several 
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western states. It has already been 
licensed in Illinois. 

The Belt Automobile Indemnity of El 
Paso, Ill., has been admitted to Michigan 
to write automobile insurance. 


Members of the jitney association of 
New Orleans are organizing a mutual to 
supply bonds required by a new ordinance. 


The Cleveland Automobile Club has of- 
fered financial aid to the police depart- 
ment in running down automobile thieves. 


The record to date of cars stolen in 
Chicago and reported to the Automobile 
Protective & Information Bureau, is 2,600. 
‘The records of the police department show 
‘but 1,300 stolen in the city. 


Cc. H. Verschoyle of the Verschoyle- 
Cunningham Company of Dallas, dis- 
cussed the difference between reciprocal 
and stock company insurance before the 
Automobile Club of Dallas recently. 


The affairs of the Oregon Automobile 
Mutual Fire of Eugene, Ore., have been 
wound up by the insurance department. 
“When the company was taken over, fire 
claims amounting to $4,575 were unpaid. 
The department collected $4,060 and dis- 
tributed it among claimants. 


| POINTERS of 


FOR LOCAL AGENTS. 














FULL COINSURANCE USED 
FOR USE AND OCCUPANCY 


Question—There is a manufacturing 
risk in our city which turns out three 
different kinds of products. Each prod- 
uct is made in a portion of plant cut 
off by fire walls and fire doors from 
the other two sections. The owners 
and the fire chief say that not more 
than one section could burn out at a 
time and fire underwriters apparently 
feel the same, as they insist on the 
use of either a 100 percent coinsurance 
clause or an average clause. 

The owners are about converted to 
use and occupancy insurance and when 
we sought rates with and without the 
coinsurance clause we were advised 
that there were no differentials in rates. 

The establishment would lose about 
$100 a day if it were put out of com- 
mission, and underwriters say that the 
company should carry $30,000 of use 
and occupancy insurance to fully pro- 
tect itself. 

But the possible loss by the burning 
out of any one section would not be 
in excess of $45 a day. In fact, the 
possible loss in one section is $45, in 
another $30, and in another $25. 

It would seem to us that the owners 
would be fully protected if they car- 
ried 300 times $45, or $13,500 of use 
and occupancy insurance. Would they 
be, or is there some phrase or clause 
in the usual use and occupancy form 
that would prevent them from collect- 
ing up to $45 on the total impairment 
of any one section of the plant? 

Answer—Every printed form that we 
have ever seen and every typewritten 
form that the knowing underwriter 
would pass would contain what is the 
equivalent of a full or 100 percent co- 
insurance clause. The so-called “stand- 





G. F. Ferrier Adjusting Bureau 


Successor to J. A. Hawkins Company 
Established 1905 


Adjusters of Automobile Losses 


Survey estimates are the result of our experience 
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316 So. Pacific Ave. 
PITTSBURGH, PA. 
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JOHN E. HOGAN 
Adjuster of Automobile Losses 
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Rees Wilkin: Manager 


son, Secretary and General 
‘Wilkinson Bide, .» Lincoln, Nebraska 
































HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 




















ard” form in the west uses the follow- 
ing language: 

“During the time of partial suspen- 
sion of manufacturing liability under 
this policy shall not exceed that pro- 
portion of the per diem liability for 
total suspension of manufacturing 
which the daily average decrease in the 
production of goods bears to the daily 
average production for a period of three 
hundred (300) days’ time immediately 
prior to such suspension.” 

Consequently, the $13,500 of insur- 
ance would pay your assured but 45/100 
of any loss that would impair the sec- 
tion where 45 percent of the profit is 
made, and 307100 and 25/100 of any 
loss in the other sections. 


WHEN MERGER REDUCES 
COMMISSION TO 15 FLAT 


I would like to know if there has 
been any new ruling in regard to a 
Union agent buying a Bureau agency, 
since 1914. Do I understand that if 
I bought a Bureau agency I would 
only get Union commissions? 

Answer—Under present rules, where 
a strictly Union agency purchases a 
strictly Bureau agency, commissions to 
the agents are reduced to 15 percent 
by both Union and Bureau companies. 
The companies are using every effort 
to discourage the further mixing of 
agencies and mergers that will bring 
about additional commission compli- 
cations, and this rule is probably the 
result of the efforts of many Union 
agents to get on a mixed basis. 


CONTRIBUTION FEATURE 
OF HAIL CLAUSE 


A building worth $5,000 is covered by 
a $4,000 tornado insurance policy with- 
out a hail clause. The owner takes an 
additional policy of $500 tornado with 
hail clause attached. If the building is 
damaged by hail to the extent of $200 
what amount would the assured collect? 

Answer—If the hail clause follows 
the usual form your assured would col- 
lect but $22.22 under his $200 claim. The 
ordinary hail clause provides that “if 
there shall be any other tornado insur- 
ance on said property, the company 








shall be liable only pro rata with such 
other tornado insurance, whether such 
other tornado insurance covers direct 
loss by hail or not.” 

Under the circumstances you cite 
there is $4,500 tornado insurance and 
but $500 of this has the hail clause. 
That is just one-ninth of the total in- 
surance and consequently the insured is 
entitled to but one-ninth of the loss. 


CLAUSES DIFFER IN 
NAME ONL 


ies, is the difference if 
any between the average and coinsur- 
ance clause? Are they not practically 
alike? I am not now referring to the 
average or prorata clause used to make 
policies specific where covering blanket 
in different divisions of a building. 

Answer—The difference between the 
average clause you refer to and the co- 
insurance clause is largely in name. 
The clause was originally known as 
the coinsurance clause and is still com- 
monly so called. Then the companies 
began printing the form with the title 
of reduced rate average clause and now 
we believe a great many call it the re- 
duced rate contribution clause. 


TRANSFERRING INSURANCE 
ON HOUSEHOLD FURNITURE 


Question—Smith had a policy cover- 
ing $2,000 on dwelling and $500 on 
household furniture. He sells the 
dwelling to Jones. Smith moves his 
household furniture from the building 
and Jones moves his household furni- 
ture in. The policy covering the build- 
ing is transferred from Smith to Jones. 
The question is, “Does the policy cover 
Jones’ household furniture?” 

Answer—tTechnically the insurance 
does not cover the household furniture 
of Jones. The best way to handle 
changes of this sort is to cancel the 
policy and rewrite. If Jones takes 
$2,000 on the dwelling and Smith $500 
on his furniture it would be permissible 
to make the entire cancellation pro 
rata. If only insurance on the dwell- 
ing is taken, it will be necessary to 
cancel the $500 on household furniture 
short rate. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS 
$862,447.34 
920,961.16 
935,693.93 200,120.21 
1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


SURPLUS 
$156,321.92 
181,374.66 


january 1, 1913 
January 1, 1914 
January 1, 1915 
January 1, 1916 











THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


EDGAR J. HAYNES, President 


Assets - 
Capital - - + «© -« 
Surplus to Policyholders 


MuiQe et TE ENTS 
weg seece Union Trust Building, Detroit 
Leo = een Wisconsin, 2119 Insurance  Exehange, 
, Lowa, Minnesota and Missouri 


$2,153,778.62 
500,000.00 
932,012.08 


W. E. COLLINS, 
ope ate 4.8. 3400 JACOBS, Hina 

















Assets $1,099,381.19 ORGANIZED 1853 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 
ident ad sada pegs tm Sec’y & T: 


DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 
1200 Federal Life Bldg. CHICAGO 
Organized 1852 Capital $1,000,000 


HANOWV E R 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT JANUARY 1, 1916 
Assets, $4,642,457.28 Liabilities, $3,740,176.62 Surplus to Policyholders, $1,802,280.86 
Western Department, 1105 Insurance Exchange, Chicago 
C. Ww. HIGLEY, General Agent MONTGOMERY CLARK, Asst. General Agent 


INCORPORATED 1720 


Surplus $496,079.49 











ROYAL EXCHANGE ASSURANCE 


LONDON, 


United States Branch 
92 William Street, New York 


ENGLAND 


RICHARD D. HARVEY - 
United States Manager 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 
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The 1.s. mackNaney, Managing Underwriter 


Columbian Insurance Co. 


of.Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
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719 Linn Street, PEORIA . 
Agent, 220-21 Hammond Bidg., DETROIT . 
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INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


Illinois, Wisconsin and Minnesota 
Ohio and Michigan 











London P Lancashire 
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LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 
39S. La Salle St. Chicago, Illinois 


A. G. McILWAINE, JR., Manager 
Hartford, Conn. 
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San Francisco 





The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS, 


Cash Capital ~ - $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
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STATE AGENTS o 


MILO B. MARIK, Chicago, IIl., for Ill. 

L. W. SNIDER, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 

H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 








PITTSBURG UNDERWRITERS 


EO. R. DAVIE Ith Bid Pittsb P. 
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Co. Humboldt Fire Insurance Co. 


Allemannia Fire Insurance 
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National-Ben 
Capital, $1,700,000. Assets, $7,732,467.27. * Surplus to Policyholders, $3,449,769.69 


F. H. Fotonrer. Toledo, Ohio, Special Agent for Indiana and 
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$1,000,000.00 
963,250.00 
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Rhode Island, Louisiana, Texas, California 
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Detroit National Fire Jusurance Co. 


M.O. ROWLAND, President DETROIT J.EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


MANAGED BY en WHO ARE IN CLOSE TOUCH WITH THE FIELD 
UL TURNER, Vice-President and Managing Underwriter 

















The success of the small company is the guarantee of 
the continued existence of the Local Agent 


THE METROPOLITAN FIRE INSURANCE COMPANY 


OF CHICAGO 


(Incorporated 1902) 





is a non-affiliating company and is free to make whatever commission arrangements 
it thinks proper with agents. We believe that the ‘‘Laborer is Worthy of His 
Hire.” It operates in Illinois only and would welcome correspondence with 
live agents who want a good company conducted along safe and conservative 
lines. Address all communications to 


JOHN NAGHTEN & CO., General Managers . 
175 West Jackson Boulevard (Established 1863) CHICAGO, ILLINOIS 
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NATIONAL LIFE U. S. A. 
MEN ARE MEETING 


Annual Gathering of $100,000 Club 
Is Now Being Held 
in Chicago 


MANY HELPFUL ADDRESSES 


President A. M. Johnson Reviews 
Growth of the Company and Tells 
of Its Progress 


The $100,000 Club of the National 
Life, U. S. A., opened its annual meet- 
ing in Chicago on Tuesday morning at 
the Hotel La Salle, with the largest at- 
tendance since its organization. There 
are thirty-nine agents who have quali- 
fied for the club this year, but the at- 
tendance was about fifty, the remaining 
having paid their own expenses. Of 
these, ten have been members of the 
club every year since its organization. 
. The meeting was opened with an in- 
formal reception in the Red Room of 
the hotel, followed by an address of 
welcome by A. M. Johnson, president 
of the company. After a hearty wel- 
come Mr. Johnson went on to tell of 
the company’s growth during the past 
year. More new business has been writ- 
ten during the past year than during 
any similar period of the company’s ex- 
istence. The increase for the first seven 
months of 1916 was 40 percent greater 
than for the same period last year. In 
spite of this increase in business, there 
has been a large decrease in the mor- 
tality sustained by the company. It 
has been the policy of the company 
during the last few years to make in- 
vestments in farm mortgages and now 
over 30 percent of its investments are 
in this form. : 

Alfred MacArthur, of Chicago, gen- 
eral agent and president of the club, re- 
plied to Mr. Johnson in his character- 
istic manner. He is a whirlwind. 


W. T. McClintick’s Talk 


The real business of the meeting 
started by an address by W. T. McClin- 
tick of Peoria, on “Mortgage or Indebt- 
edness Insurance.” He outlined a plan 
which he has used during the past year 
by which he has greatly increased his 
business. He had the home office send 
out cards with all expiration notices 
which were to be filled in by the pros- 
pects. These cards showed the indebt- 
edness of each one and gave a basis to 

(CONTINUED ON PAGE 14) 
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AMICABLE LIFE BUILDING—22 STORIES HIGH 
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Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 


- Growth During the First Sixty-Nine Months 
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Net Net 
Capital | Stock- | Policy- | Admitted 
DATE holders’| holders’ | Assets 
Surplus | Surplus 
$215,837 
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2,285,214 
25449,773 
Cash Dividends Declared to Stockholders During Last Two 


Years, $147,600.00 
Cash Dividend Declared to Stockholders January 6, 1916, 
$65,600.00 


Per Cent Dividend Declared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
’ Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen ‘states. Will 
enter others. General agents wanted in most 
all states. 


Dec. 3i, 191 774,96 
Dec. $1, 1915 000 | 760,547 




















FIVE YEARS OLD 
MAY ist, 1916 


The books closed on the night 
of April 30th with paid-for 
insurance in force amountin 
$ 12,266,115.00 
and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
seeking successful connections. 


THE FARMERS @ BANKERS 
LIFE INSURANCE COMPANY 
WICHITA, KANSAS 








PRESIDENT WILSON 
TO ATTEND MEETING 


Chief Executive Will Address Na- 
tional Association of Life 
Underwriters Convention 


COLISEUM BEEN ENGAGED 


He Will Speak Later at a Luncheon— 
Mrs. Wilson Will Be Specially 
Entertained 


St. Louis, Mo., Aug. 23—(Special)— 
It is now definitely settled that Presi- 
dent Wilson will attend the National 
Life Underwriters Association conven- 
tion in St. Louis on September 20. He 
will be accompanied by Mrs. Wilson. 

The St. Louis Life Underwriters As- 
sociation has engaged the Coliseum for 
the morning of Sept. 20. Mr. Wilson 
was nominated in this edifice. It has a 
seating capacity of about 14,000. Part 
of the building will be reserved for the 
convention delegates and their friends, 
and the rest will, in all probability, be 
thrown open to the public. 

W. E. Bilheimer, president of the St. 
Louis association, has been advised that 
the Wilson address will be non-political. 
This implies that it doubtless will deal 
with life insurance. 

Will Be at a Luncheon 


The insurance officials will have a 
chance to hear Mr. Wilson in a short 
and informal speech at noon. His prin- 
cipal address in the Coliseum will be 
delivered at 10 o’clock. The brief talk 
will be the feature of a luncheon in the 
magnificent banquet hall of the Mis- 
souri Athletic Association, under the 
auspices of the National Life Under- 

(CONTINUED ON PAGE 14) 














The Forest City: 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 











LIFE INSURANCE SECTION 
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ANNUAL AGENCY MEET 
AT THE HOME OFFICE 


Massachusetts Mutual Agents As- 
sociation Rally Was Full 
of Interest 


McFEELEY IS PRESIDENT 


President McClench of the Company 
Showed Advance It Had Made 
in 25 Years 


The twenty-fifth annual meeting of 
the agents association of the Massa- 
chusetts Mutual Life was held at the 
home office in Springfield, Mass., last 
Friday and Saturday. It was the largest 
gathering ever held and probably the 
most’ successful. Some very excellent 
addresses were given and the social 
features were unusually elaborate. The 
customary Saturday afternoon clam- 
bake was omitted this year and in its 
place was a banquet, held on Friday 
evening, at the Kimball hall. There 
forty-seven agents and employes who 
have been with the company continu- 
ously for twenty-five years were award- 
ed silver medals. The presentations 
were made by William H. Sargeant, 
vice-president of the company. Joseph 
C. Behan, superintendent of agencies, 
was toastmaster, and Rev. Dr. Willard 
Scott of Brookline delivered the ad- 
dress. William W. McClench, presi- 
dent of the company, spoke a few 
words, 


Progress of Twenty-Five Years 


The business session opened at nine 
o’clock Friday morning with E. W. 
Snyder of Cleveland, president of the 
association, in the chair. President Mc- 
Clench made some very interesting com- 
parisons with the size of the company 
today and twenty-five years ago, when 
the first agents’ meeting was held. The 
assets were then $12,239,529, less than 
the annual income has been for several 
years. The insurance in force at that 
time was $69,527,665, or -but little more 
than the amount of business paid for 
each year now. By Sept. 1 of this year 
the insurance in force will reach the 
$400,000,000 mark. 

Warren C. Flynn, manager at St. 
Louis, spoke on “Preparedness,” and 
John L. McFeeley, manager at Pitts- 
burgh, on his experiences during a quar- 
ter century’s service with the company. 


Managers Deliver Addresses 


The afternoon session opened at 2 
o’claek. E. J. Meyer, general agent at 
Montgomery, Ala., spoke on “Ivory.” 
Alexander Cowen of the New York City 
agency presented an exhaustive discus- 
sion on “Selling Life Insurance.” Law- 
rence C. Witten, manager at Cincinnati, 
described the relation of the life under- 
writer to society under the caption, 
“The Melting Pot.” A. C. Smith, gen- 
eral agent at Mattoon, IIl., under the 
title, “Country Soliciting,” showed the 
conditions that the life insurance man 
meets with in his work in rural dis- 
tricts. 

Shortly after lunch the feminine vis- 
itors were taken in automobiles to the 
Country Club for bridge and tea. About 
twenty were in the party. 

The closing session opened at 9 
o'clock Saturday morning with an ad- 
dress on “Loyalty” by H. K. Hill, man- 
ager at Louisville, Ky. His talk was 
illustrated by examples of results 
gained by agents in different parts of 
the country. Stewart Anderson, editor 
of the company publication, the “Radia- 
tor,” spoke on service, saying that the 
work of the life insurance agent ranked 
with that of the clergyman and doctor. 

John L. McFeeley, manager at. Pitts- 
burgh, was elected president of the as- 
sociation for the coming year; W. F. 


ager at St. Louis, second vice-president; 
J. Putnam Stevens, general agent at 
Portland, Me., secretary-treasurer, a 
position he has ‘held ever since the or- 
ganization was formed. He is one of 
the oldest agents in the service of the 
company. The executive committee 
consists of Frank H. Louis, manager 
for New Jersey; Harry I. Davis, man- 
ager at Atlanta, Ga.; Harvey W. 
Bowles, general agent at Bangor, Me.; 

Carl LeBuhn, manager at Davenport, 
Ta., and Georgia Emery, superintendent 
of the women’s department at the De- 
troit office. 

——__ -— @ 


ISSUE AS TO SOLDIERS’ PAY 





Question as to Whether a Mutual Com- 
pany in New York Can 
Pay Salaries 





Can a mutual life company, operat- 

ing under the laws of New York, le- 
gally use the funds of policyholders to 
continue the salaries of employes who 
have answered the call to the colors and 
are now doing service along the Mex- 
ican border? This question has never 
been answered satisfactorily, but at 
the request of President Charles A. 
Peabody of the Mutual Life it is prob- 
able that Major-General O’ Ryan will at 
once secure an official opinion from the 
attorney-general of New York through 
the insurance department. 
The question has come up through 
the action of the Mutual Life in dis- 
continuing, as of Aug. 31, the payment 
of salaries of those of its employes who 
are at the front. One reason for this 
action was the issuance of the order 
from the war department permitting 
those who have dependents to obtain 
their discharge. In view of this, it 
seemed that further payments to those 
who had no dependents or who re- 
mained on the border of their own free 
will, were unjustified. 

Doubt as to the legality of the pay- 
ments was, however, another and very 
important reason. On June 29, follow- 
ing the action of the trustees in con- 
tinuing the salaries “for the present,” 
a copy of the resolution was filed with 
the insurance department of New York, 
with the hope expressed that said ac- 
tion would be legal. Owing to the 
absence of Counsel “Lincoln the insur- 
ance commissioner delayed his answer 
until July 31. In his reply he said: “I 
have reached the conclusion that there 
is no legal objection for the company 
to continue the salaries of its employes 
who are absent for military duty. How- 
ever, if such absence should continue 
for a long period of time some question 
might be raised. For the present, at 
least, there is no objection.” 

Replying to Major-General O’Ryan’s 
telegram requesting the company to re- 
consider its-action, President Peabody 
wired in part as follows: “Payment of 
salaries by company in such cases is 
of doubtful legality under insurance 
laws of this state as drawn and inter- 
preted by ex-Governor Hughes at the 
time of the insurance investigation. 
Am willing to submit matter to board 
of trustees, but in view of the past do 
not feel that: trustees should be ex- 
pected to make use of policyholders’ 
funds in any manner as to which there 
may be doubt as to lawfulness.” 

In a later telegram President Pea- 
body expressed his willingness to sub- 
mit the matter to the board at its next 
meeting on Aug. 30, and asked that the 
opinion of the attorney-general be ob- 
tained. 

> © «= 


Saltzstein’s Force Has Outing 


The annual outing of the Wisconsin 
agency forces of the New England 
Mutual Life was held last Saturday at 
Donges Bay, near Milwaukee. The fea- 
ture of the day was a water baseball 
game between teams representing the 
Wisconsin and Chicago agencies. A. 
L. Saltzstein, general agent for Wiscon- 
sin and Northern Michigan, was toast- 





Wallace, manager at Utica, N. Y., first 
vice-president; Warren C. Flynn, man- 


master at a chicken dinner served on 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


W. D. WYMAN, President 


Ambitious, productive and Trustworthy Life Agents 





may be BENEFITED by corresponding with the 





Tnescgaeatiod 1851 


New Policies with modern provisions 


Attractive literature 


W. S. WELD, Supt. of Agencies 











The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 





THE AGENTS’ WINNING COMBINATION 
LIFE — ACCIDENT AND HEALTH—.INSURANCE 


Covering Permanent and Total Disability, and Weekly Indemnity for loss of time. 
THE POLICYHOLDERS’ WINNING COMBINATION 
Guaranteed Cost and Good Service 

FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 

















The Right Agent aces 
| The Right Policy for 
The Right Prospect 


So. West Cor, State and Third Streets 
COLUMBUS, OHIO 


All the Time 





INSURANCE 
OF BOSTON 


J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 














Busy! Busy! BUSY! 


Great days, these, for life insurance. The public is buying with unprece- 
dented freedom. Our representatives are getting a most liberal share. Delivered 
business far ahead of last year to date. Prosperous Field!—Satisfied Home Office! 

Contributing causes: Unexcelled policy contracts, enviable low cost, high 
reputation of Company, strong backing of Field by Home Office, excellent Field 
magazine, and fraternal relations between Home Office and Field. 


a Occasionally we have a General Agency opportunity. 

JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


Incorporated 1851 











The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 


ALFRED D. FOSTER 
PRESIDENT 


and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


exceptional conditions. 


GLOVER S. HASTINGS ? 


SUPT. OF AGENCIES 




















the lake shore in the evening. 


‘ 


In written business. 


Ga 1 ns In paid-for business. 


In amount of insurance in force. 
Material gains for the first six months of 1916 over the same period in any previous year. 


Its record of 72 years. 
hy Its unexcelled contracts. 


Perfect co-operation between Home Office and Agency force 


wile service to Agents and policy holders. 


A corps of agents content, knowing that there is none better than theirs. 
General agency opportunities for energetic men. 


STATE MUTUAL LIFE ASSURANCE CO. % WORCESTER 


BURTON H. WRIGHT, President 


Incorporated 1844 
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LAPSE PROBLEM IS 
MOST IMPORTANT ONE 


Company Officials Express Their 
Views as to Various 
Methods 


SEEK TO SAVE BUSINESS 


Big Question Is the Best Plan to 
Keep People on the 
Books 


Some of the company officials were 
asked about methods to reduce lapses. 
One officer says: 


“You ask an opinion or suggestion as 
to the best method of bringing about a 
reduction of lapses, and in reply wish to 
say that it is my firm belief that very 
few companies put sufficient stress upon 
the maintenance of the business which 
is already upon the books. 

“If business is written right originally 
there is not so much danger of it laps- 
ing, but so many cases are put on 
through more or less high pressure 
methods, which leaves the prospect in 
a frame of mind that is calculated to 
bring about a ‘cooling off’ or a ‘waning 
enthusiasm’ condition of mind upon his 
part. This will naturally result in his 
failure to renew even if he had a bar- 
rel of money out of which to make his 
premium deposit. 


Should Have Renewal Department 


“Such cases can be renewed by send- 
ing a good renewal man to see him 
personally, and I am convinced that 
every company should have a renewal 
department for this purpose. A com- 
pany with a properly managed renewal 
department can save 85 percent of its 
lapses, and the cases thus maintained 
are better than new business, provided 
you have your renewal department oper- 
ating upon the right basis. I would 
rather pay 15 percent to renew a thou- 
sand-dollar policy, even though it is 
the second renewal, than to pay 50 
percent to put a thousand dollars of 
new business on the books, considering 
the expense necessary to get the new 
policy issued and maintained. 


Policy Saved Is Policy Gained 


“There are a number of young com- 
panies operating now which should be 
writing very little new business and put- 
ting forth every effort to renew what 
they already have on their books, and 
this does not apply to the young com- 
panies alone, but to the older ones, a 
large number of which are writing more 
business than they should be writing 
and renewing a much smaller percent 
than they should be renewing. I would 
add to the old adage that ‘a policy 
saved is a policy gained,’ and say that 
a policy saved is as good in many re- 
spects as two policies gained. That is, 
two policies of a like amount. My con- 
tention has been that we should estab- 
lish a good renewal department and 
endeavor to save all the business we 
have now, rather than be writing new 
business. This gives a company which 
is in a weakened condition a chance to 
recuperate without the incident expense 
of writing new business.” 

x ok * 
Depends on Agents 


Another office says: “The best time 
to prevent a lapse is when the policy 
is originally written. In other words, 
outside of the normal lapse which évery 
company must experience through 
change in the financial condition of its 
policyholders, due to failure in business, 
loss of position, poor crops, etc., the 
problem really revolves around. the 
question of agency representation. If 
a company is fortunate enough to se- 
cure clean, honorable and permanent 


right in the beginning; will be intelli- 
gently cared for and will give a good 
account of itself in its persistency. 


Should Have Good Agents 


“The way to hold the business is to 
employ upright and honorable agents, 
who will sell the insurance on its own 
merits, rather than upon misrepresenta- 
tion or optimism, and then have the 
company give such service to its agency 
force that the individual agents will be- 
come permanent representatives of the 
company and be found year after year 
looking after their old business and 
building up additional new business. 
With the right type of agency organiza- 
tion, the lapse rate can be reduced to 
the lowest possible point, though, as 
previously indicated, there will always 
be a normal lapse so long as the for- 
tunes of man change from year to year.” 


* 





ok 
Work Is One of Service 


An actuary of a company writes: 
“My experience in lapse work seems to 
show that the problem is one of service. 
in advance; not twenty or forty days, 
but thirty days. We remind them again 
ten days before due date; we offer to 
accept a note fifteen days after due date; 
we ask why they failed to sign this 
note twenty days after due date; we 
send them a health certificate and invite 
them to renew again thirty-five days 
after due date; some agent of ours then 
calls on them and makes a personal ef- 
fort to renew the policy. By the time 
the premium falls due the case is in a 
special correspondence file, which we 
follow through at ten-day intervals for 
many months. 

“Since we began this system of per- 
sonal attention and cut out long-winded 
arguments on paper we have revived in 
six months nearly $2,000,000 of busi- 
ness, while our previous six months’ 
record was about $200,000, and that was 
about the best we had ever done. Our 
own experience is all against special 
methods and special arguments and 
personal appeals, and all in favor of 
constant, courteous short business re- 
minders of the unpaid premium and 
our willingness to serve.” 


* 


* * * 


Begins at Writing of Policy 


An agency superintendent says: 

“The work of reinstating lapsed busi- 
ness, or better, perhaps, the work of 
conserving current business apd pre- 
venting lapses, properly begins with the 
very writing of the business; it begins 
with the selection and training of 
agents, or, in the case of an old agency 
organization, with the elimination of 
unsatisfactory agents. 

“Men usually buy insurance because 
they are practically forced to do so by 
the solicitor, but they will keep it up, 
if it has been properly sold. Ifa policy 
has been selected with due regard to 
the financial condition and needs of the 
insured, and the provisions of the policy 
contract have been thoroughly ex- 
plained to and fully understood by him, 
and the insured has paid his first pre- 
mium in full, there is little danger that 
he will lapse his policy when the sec- 
ond premium is due. 


Should Be Placed Right 


“On the other hand, if a rebate has 
been given, or if the insured has been 
induced to drop another policy to take 
the last one, if he has been written 
a policy that does not suit his needs, 
if his policy has not been explained to 
him, or if he has been deceived or im- 
posed upon by the agent, it will take 
harder work to collect the second pre- 
mium than it did to get the first, and 
it is a waste of time to undertake to 
resell the policy by correspondence. 

“We are trying to eliminate the prob- 
lem of lapses by educating our agents 
to sell instirance for protection and not 
for investment; to regard insurance as 
a compensation for a lost earning 
power instead of a legacy—as an earn- 
ing power made perpetual by the wise 
provision of the insured. I don’t intend 





agents, then the business will be sold 





for you to understand that we have 


reached any such ideal condition, 
that we are striving for it. 


Competitive Literature 
“Until life insurance companies cease 


but 


to issue competitive literature, cease 
drawing unfair and unfavorable com- 
parisons, cease publishing ratios that 
prove nothing, cease trying to build up 
their own business by tearing down that 
of other companies, cease building up 
their own agencies by luring away the 
agents of other companies, and until the 
agents of life insurance companies cease 
misrepresentation of the policy con- 
tracts of other companies and intimat- 
ing that the officials, agents and em- 
ployes of all other companies are 
incompetent and unworthy of confi- 
dence; in other words, until the life 
insurance business begins to be self-re- 
specting and to demand for the busi- 
ness itself the confidence to which it is 
entitled, no company can be sure of its 
current business. 


Should Stand for the System 


“It should be assumed by every man 
in the business that any company that 
has passed beyond the stage of experi- 
ment and is properly authorized to do 
business is a safe company to patronize. 
Then, and not until then, will the aver- 
age business man begin to be impressed 
with the stability and dignity of. the 
life insurance business, with the im- 
portance of protection as it applies to 
his own dependents, and buy insurance 
of the agent who has spent time and 
money educating him without being 
haunted by the fear that he may be 
getting into the wrong company.” 
+ * 2 
Insured Needs Interviewing 


says: 


have lapsed their policies, with a set of 
letters urging them to submit to the 
required medical examination for rein- 
statement. We formerly used a digni- 
fied and stereotyped form, but have 
recently changed to something a little 
out of the ordinary, but have never 
found that great results in securing 
restorations could be gained by corre- 
spondence. We are strongly of the 








;ness turned over amounted to $: 





opinion that about the only effective 
means of securing restoration is to have 
the soliciting agent personally inter- 
view the insured.” 

> a 


PEOPLE’S GETS ROYAL AGENTS 





All Report Monday Morning to Handle 
$3,000,000 of Business That Was 
Turned Over 





The People’s Life of Chicago, which 
was last week awarded the business of 
the Royal Life of the same city, has 
purchased the furniture of the Peoria, 
Ill., and South Chicago branch offices 
of the Royal, and also some of the 
home office furniture. 

Practically all of the old agents of 
the Royal who have been looking after 
collections and renewals on the busi- 
ness reported to the office of the Peo- 
ple’s Life on Monday morning and are 
expected to remain. The total busi- 
3,130,- 
000. But a very small part of this ex- 
ceeds the People’s Life limit of $3,000 


on individual lives, and it has been 
necessary for it to reinsure but a 
small portion of it. It made arrange- 
ments for such reinsurance before it 
took over the Royal business. 
President Nelson of the People’s 


states that the medical selection of the 
Royal was very carefully investigated 
before a bid was made, and it was 
found to be excellent. Outside advice 
was sought on this and the business 
very favorably recommended. That 


| the business is persistent is shown by 
ithe fact that it has remained with the 


| Royal 
An actuary of an eastern company | 
“It has been our practice to fol- | 
low up delinquent policyholders who | 


Life 
covering a 
months. 


through two receiverships 
period of practically five 


Commissioners Program 


In Part 1 of this paper can be found 
the 


program for the annual meeting 
of the National Convention of Insur- 
ance Commissioners to be held in 
Richmond, Va., Sept. 26-29. There are 


some papers and discussions to be de- 
voted especially to life insurance and 
| hence life men will be interested in 
turning to Part 1 to read the program. 





Some fine openinys in Ohio. Write teday. 





The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. Home Office, DAYTON, O. 


MR. LIF. INSURANCE AGENT—You can double your income selling our low priced, liberal Health 
and Accident Policies. Issued separately or as combination. 
Standard Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


No time wasted in making collections, 


J. R. JONES, Secretary 





good stock salesmen. 


Going Life Company increasing its capital 
stock, to take on casualty lines and to enter 
more states, desires the services of a few 


The Western Underwriter. 


Addresss 79-J, care 
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Security Begets Confidence 


The Old Line Insurance Laws of Illinois 
Founded on This Principle 


THE COMPANY 
THE POLICY 


WE HELP AGENTS SUCCEED 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? ANSWER: 








UNITED LIFE AND ACCIDENT INSURANCE CO.,*32is sistas 




















MONTHLY INCOME PLAN 
HIGHLY COMMENDED 


Regular Sum Is Guaranteed to a 
Family or Beneficiary Under 
This Policy 


BEAUTIES POINTED OUT 


System Works to Perfection in Pro- 
tecting Dependents Against Danger 
of Poor Investments 


BY J. J. TYNDALL, 
Cincinnati Manager Travelers Insurance 
Company 

A monthly income policy represents 
the present value which a healthy man 
may place on his future earning power; 
that earning power which will be lost 
if he dies—and saved if he lives. At 
a moderate cost, monthly income insur- 
ance enables a man to anticipate his 
future earnings for ten, fifteen, twenty, 
or more years, thus continuing to his 
family that which they would have re- 
ceived had he lived, and making him, 
even after death, the administrator of 
his own estate! 

Our friends in the fire insurance busi- 
ness have a form of coverage they call 
“Use and occupancy.” It is specifically 
intended to pay the owner of a building 
for the loss of the income in the event 
of fire. The amount of the rent is 
collected from the fire insurance com- 
pany until the destroyed structure is 
rebuilt and restored to its original con- 
dition. It is often carried by property 
owners in addition to the usual amount 
of fire insurance. 


Use and Occupancy Insurance 


Monthly income insurance is, to the 
life insurance world—what “use and oc- 
cupancy” insurance is to the fire insur- 
ance world; except that we, as life 
insurance men, have a much better rea- 
son for selling it. Thus, a building de- 
stroyed by fire may be rebuilt again 
as substantially as ever; while the earn- 


Bankers Mutual 
Life Company 


Freeport, Illinois 


PURE PROTECTION 














Annual Premium per $1,000 
WHOLE LIFE 
Reems . . « sw RID 


- « 15.40 
AgeSO0 ..'. . . 28.44 


Other Ages in Same Proportion 


Michigan Now Open 
AGENTS, WRITE 











* 
ing power of a man—once destroyed by 
death—is gone forever. 

Almost every wife is accustomed to 
receive from her husband a monthly 
sum for the payment of current house- 
hold bills and other expenses. A 
monthly income policy guarantees to 
her and the children an income more 
regular and certain than that which she 
received during the life of her husband. 
Your wife or daughter may not know 
how to safely invest $20,000 derived 
from life insurance, but they do know 
what to do with $100 every month! 


Enocks Out Get-Rich-Quick Man 


Then the monthly income policy is 
a solar plexus blow to the “get rich 
quick” operator—and a “black eye” to 
that type of confidence man who fat- 
tens his own purse at the expense of 
widows and orphans. If all life in- 
surance bought for family protection 
were sold on the monthly income plan 
--with possibly a limited amount in a 
lump sum (sufficient to cover outstand- 
ing debts and funeral expenses)—there 
—s be little need for a “Blue Sky 
aw. 

When you sell a man a monthly in- 
€ome policy—you enable him to pro- 
vide expert investment service for his 
family which begins, rather than ceases, 
after he is gone. The safe investment 
of money requires experience, knowl- 
edge, and forethought in a rare degree; 
and few women possess it. Their train- 
ing is seldom along these lines. A 
large portion of the money left to 
women and children in the form of life 
insurance, in a lump sum, is lost every 
year through bad investments. Women 
are naturally trustful, prone to follow 
the advice of unwise friends, and often 
are the chosen victims of swindling 
promoters. Leave them a monthly in- 
come policy and you also leave them 
expert investment service which can- 
not be obtained in any other way! 


Insurance Is Insured 


Selling monthly income insurance 
opens the door for the thoughtful life 
underwriter to hundreds of first class 
prospects, many of whom think they 
already have enough life insurance, but 
are willing to listen thoughtfully to this 
plan of insuring insurance. Not one 
prosperous man in a thousand has his 
financial affairs in sych a satisfaetory 
condition but that he can be made to 
see the advantage of a guaranteed 
monthly income of fifty or a hundred 
dollars to some member of his family. 


| Income on a Budget Basis 


To successfully sell monthly income 
insurance, however, you must make 
your prospect see himself as he is, and 
look at the facts as they are. Get him 
to consider his present income on a 
budget basis, so much for food, carfare, 
clothing, medical attention, vacations, 
light, heat, fuel and incidentals. Ask 
him to put down figures showing the 
income from the property he owns free 
and clear, and add to it his own income. 
Show him that, while his property 
would go on earning the same rate of 
interest, his principal asset, life, would 
be completely wiped off the slate in 
the event of his death. Lead, him to 
think in terms of a monthly income. 
When your prospect admits that it 
costs him and his family $200 a month 
to live, he can’t consistently be satisfied 
with a contract which will provide them 
with only $20 a month after he has 











THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 
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gone. 
journey, to be gone six months or a 


Picture him starting on a long 


year, and ask what preparation he 
would make for his family’s living ex- 
penses in such an event. Then apply 
the facts to that other long journey, 
from which no traveler ever returns. 

One of the largest personal producers 
in the world, a man who sells more 
monthly income insurance than any 
other form, always uses a chart to show 
the fixed family expense; and in a 
parallel column the family expenses 
and income as they might be after the 
earning power of the prospect has been 
stopped by death or total disability. 
He arouses the interest of the prospect, 
in this way, in an imaginary budget, 
and the prospect usually expresses an 
opinion that his is either higher or 
lower than the one shown on the chart. 
bar he makes him think along definite 
ines. 

Economics of the Home 


Most business men have very definite 
ideas of applying economics to their 
business, clubs, or the city administra- 
tion. They can discuss overhead ex- 
pense along these lines, but they seldom 
apply any kind of schedule to their 
homes or private affairs. Therefore, 
to successfully sell monthly income 
policies, we must be prepared to discuss 
intelligently the economics of the home; 
and to do this we must gain the con- 
fidence of the prospect. An analysis 
of expenses, delicately handled, will 
do much to show youf prospect that 
you have his interest at heart. Until 
you gain his confidence and make him 
think, the average man will always 
say he has all the insurance he can 
carry. You all get accustomed to hear- 
ing that story. Make the man who 
carries $5,000 insurance see, that, in- 
vested at 5 percent, it would only earn 
about $20 a month, and you have him 
thinking. 

Should Lay Out Plan 

You get an application from a pros- 
pect because of what he thinks. And 
signing an application for a monthly 
income policy must be a voluntary act, 
your prospect must be willing. To be 
willing, he must think certain thoughts, 
and you must lead him to think those 
thoughts. So the first vital point in 
selling a monthly income policy (as- 
suming that you know your contract 
thoroughly) is to settle on what your 
prospect must think before he will buy, 
and how you can lead him to think it! 
Lay out a plan of the things you are 
going to say and do when you call, so 
that your every thought and action 
keeps the prospect’s mind working to- 
ward the point where he will be both 
willing and anxious to buy. 


Prospect Must Be Persuaded . 


Not one man in twenty wants to buy 
a monthly income policy, any more 
than he wants to buy any other kind of 
life insurance; unless he happens to 
be uninsurable, in which event he gen- 
erally wants it badly. Your healthy 
prospect has to have some good logical 
reasons for buying, and it’s your busi- 
ness to show him the reasons. Work 
out a definite canvass or brief—along 
the lines of always leading the prospect 
to think the thoughts that will make 
him want to buy a monthly income pol- 
icy, rather than any other kind, and 
you will sell a greater amount of in- 
surance, regardless of how good a 
salesman you are today. Thus, that 
which is best for the prospect is also 
the best for you. 

However, in order to lead your pros- 
pect logically to want a monthly in- 
come policy, it is necessary for you to 


know his circumstances, mode of life, 
approximate income, value of real 
estate or other securities, number of 
dependents, and other similar facts. 
You can’t know too much. You should 
assemble your facts just as a lawyer 
briefs his cases. Try to know your 
man thoroughly, know your business. 


Facts Are Assembled 


Suppose you have a specific prospect 
on: whom you expect to call, or with 
whom you have an appointment. You 
have all the information about him you 
can secure, sO you prepare a canvass 
for him, and assemble your facts some- 
what as follows: 

John Jones, general manager, * Blank 


Iron Works. Salary about $6,000. 
Born January 15, 1873. Age 43. ‘Age 
changes July 15. Has wife, daughter 
about 17, and son about 20. Daughter 


just graduated from high school, going 
to university, son expects to go in busi- 
ness next year. Member two clubs. 
Plays golf. Has property worth $10,- 
000. and $5,000 life insurance. Said to 
save from $1,200 to $1,500 per year.” 


Deductions From the Data 


Here is a man who probably has 
enough insurance to settle up his af- 
fairs and leave not more than $15,000 
to his wife and family. The son could 
probably take care of himself, but the 
wife and daughter have always been 
accustomed to the comforts of life, and 
they have lived on a basis of at least 
$4,000 a year for the family. Eliminate 
the cost of your prospect’s living ex- 
pense, allow $100 a month for that, and 
$50 a month for the son. You still have 
about $200 a month as the expense of 
the wife and daughter. Safely invested, 
$15,000 would bring in an income of 
only $750 a year (at 5 percent) or $62.50 
per month, unless they lived on the 
principal, in which event they would 
soon have nothing left. Undoubtedly 
this man ought to have a monthly in- 
come policy, payable equally to wife 
and daughter, for $100. Prepare to 
show him that his present salary equals 
an investment of $100,000 at 6 percent, 
that it would be good. business sense 
to use a portion of his savings, at least, 
for that purpose. 


Daughters: Birthday Present 


Add life to your canvass, when you 
go to see him, by relating a human in- 
terest story of what another has done 
along this line. Not long ago I heard 
one which is very much to the point, 
and which will bear repeating: 

The man said: 


“Yesterday was my daughter’s birthday. 
She got a lot of nice presents—but I gaye 
her one she doesn’t know about yet. 
hope that she won’t for a long time. I’m 
keeping it from her; but it makes me feel 
better than anything I ever gave her. She 
thinks I’m the best man _in the whole 
world.” 

His friend asked: 


“What is this mysterious present?” 

“It provides $50 every month for her as 
long as she hives—the first payment to be- 
gin when I am gone. While it isn’t much, 
it may save her a lot of worry in the 
years to come. She'll get $50 every month 
—and nothing can ever take it away from 
her.” The plan is backed by a company 
with ample assets, and I pay a very mod- 
erate amount each year, with the under- 
standing that if anything should happen 
to me, HER payments begin at once on 
the same date as her birthday each month. 
I have the papers in my safe deposit box, 
along with my will. 


Letter to the Daughter 


There’s a big envelope addressed to her; 
and with it a letter marked “Private.” 
Here’s what the letter says: 

My Dear Daughter: 

When you read this—your father will 
have gone to that bourne from which no 
traveler returns! You have always been 





a great comfort to me—and I am leaving 











If you are the man we want for a General Agent at St. Louis or Kansas City, 
we have an extraordinary contract awaiting you. Tell us all about your- 
self in your first letter and address, J. Frank Montgomery, Agency Manager, 


American National Insurance Company 
GALVESTON, TEXAS 


We have other good openings in Missouri and Kansas and invite inquiries. 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day i in payments to Policy-holders and ‘addition 
to Reserve. $146,602.49 per day in Increase of Assets. 





























OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their own insurance, 














6 LIFE 


THE WESTERN 


UNDERWRITER. 





August 24, 1916 




















you a present which you will always get— 
every month, on the same date as your 


birthday. Each time you get the check, 
remember—even though my place at the 
table is vacant—that my love comes with 
it just as surely as if I handed it to you 
myself. This present will be $50 a month 
as long as you live. It will be mailed to 
you regularly. All you'll have to do is to 
go to the bank and cash the check; that’s 
all! Lovingly, Your Father. 


Provides for All Contingencies 
You can continue: Wouldn’t. you, 
Mr. Jones, like to consider such a con- 
tract for your wife and daughter? The 
cost is very moderate, and you can 
provide any amount from $10 a month 


Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 


on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


(JUST OUT) 
Covers Everything 


Abstracts from Annual Statements (57 items) 

General Information as to each Company 

Analysis of Policy Contracts (82 items) 

Premium Rates (13 policies) 

Dividends (20 and 30 years) 

Cash Values (20 iky 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE | The Company 
BOOKS | The Policy 
IN ONE | The Cost 


1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Company 


Cincinnati Chicago New York 


ARE YOU A LIVE AGENT? 
Can You Produce Business? 


WE want a man who can show a good clean 
record —large or small producer, for large 
or small territory—to write our Guaranteed 
Premium Reducing Policy. Pays Double the 
Face on Accidental Death. Total Disability. 

20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres. 
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OF CES MOINES, IOWA. 

















Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 








up. In addition to the monthly income 
which your wife and daughter would 
get, if the unexpected happened to you, 
the contract provides very attractive 
values to you, if you live. It also has 
a provision that, if you become totally 
disabled, my company will continue rhe 
contract in force without any ‘further 
payments on your part, and begin pay- 
ing the monthly income to you. It also 
has loan values which are available if 
a real necessity exists as the years pass. 
Thus, yon see, it provides for every 
contingency! 


Fine Features of the Contract 


Emphasize the fact that his loved 
ones are absolutely assured a definite 
income every month for life; that the 
contract creates a trust fund with one 
of the strong financial institutions of 
the country. Show him that these 
trust funds will never need to be re- 
invested; and can’t possibly be lost or 
misappropriated. That there will be 
no taxes—no uncertainty of income. 
Executors may die—and sometimes 
prove false to their trusts. Life insur- 
ance trust funds are most carefully 

guarded by the government itself. 

To provide a monthly income of $100 
ordinarily—it would be necessary to 
invest $30,000 at 4 percent—and keep it 
continuously invested—so the first an- 
nual premium payment you make im- 
mediately creates an estate of that 
amount, and you may only have to 
make one payment! 


Boiling Down Facts 


Get the habit of “boiling down” facts 
of this sort, as applied to your specific 
prospects. Jot down everything of 
value of which you can think, until you 
are so full of the subject that you be- 
come thoroughly enthused, and know 
your logical arguments thoroughly. 
When you have facts of this kind, and 
similar ones which your insurance 
knowledge will suggest, you'll have 
something which is really worth while, 
and which will undoubtedly be of real 
value in commissions when you close 
your cases. 


Advantages Summed Up 
The advantage to the beneficiary of 
a monthly income policy in comparison 


with any other form may be summed 
up as follows: 





1. The check comes as regular as 
time and the postman. 

2. It is as safe as a government pen- 
sion. 

3. It is not affected by hard times, 
mistakes, or breaches of trust. 

4. It eliminates the possibility of 
mistakes, impairment of capital or in- 
come. 

5. It imposes no consultation with 
attorneys, bankers, or agents. 

6. It entails no expense for care or 
collection. 

7. It absolutely carries out the pur- 
pose for which you insure. 


Careful Thought and Investigation 


Just as a reasonable amount of exer- 
cise is good for the body, so is careful 
thought and investigation good for the 
mind in developing your initiative and 
intuition; thus making you a better life 
underwriter. If you want to sell big- 
ger policies, study the monthly income 
policy thoroughly, and you will develop 
ability to teach others to see the value 
of time as represented by their earning 
power. Get so full of this subject that 
your prospect will be carried away by 
your enthusiasm. Begin it by fully 
realizing the value of your own time. 
Life is the greatest asset you possess, 
and life is made up of time, in the form 
of minutes, hours, days and weeks. 
Make every one of them count. First 
plan your work, then work your plan. 





CONSERVATION OF HEALTH 





WANTS MEDICAL EXAMINATION 





C. A. Timblin of the Western Union 
Life Proposes Big Program for 
the Federal Government 





Charles A. Timblin, assistant man- 
ager of agencies of the Western Union 
Life of Spokane, hit the front page of 
the Spokane “Chronicle” last Saturday 
when he came out in favor of a na- 
tional legislative provision for the 
annual medical examination of every 
person in the United ‘States. He de- 
clares that he will present the project 
before the meeting of the American 
Life Convention in St. Louis Sept. 14- 
16. Mr. Timblin is an educator and 
also a member of the state legislature. 
He has the backing of President R. L. 
Rutter of the Western Union Life, who 
is also president of the Spokane & 
Eastern Trust Company. Dr. C. S. 
Kalb, medical director of the Western 
Union Life, and August Wolf, pub- 
licity manager, are working out the 
general plan for conservation of life 
and health, which is to be presented 
to the American Life Convention, and 
the Western Union Life hopes that this 
organization will back it and have it 
introduced as a bill in Congress. 

Mr. Timblin has figured out that 
medical examination can be conducted 
by the government at a cost of fifty 
cents for each person and the expendi- 
ture of $50,000,000 annually by the gov- 
ernment would be in accord with its 
general plan of conservation and pre- 
paredness. He believes that the mor- 
tality rate could be greatly reduced by 
such a program. Mr, Timblin, in an 
interview in the “Chronicle,” speaks as 
follows: 

No Insurance Plan 

“This is not simply an insurance com- 
pany plan,” said Mr. Timblin. “It is one 
which the government should supervise 
for the conservation of life and health. 
Legislative provisions have been made for 
the conservation of natural resources, for- 
ests, streams and mineral beds. The gov- 
ernment will now examine cattle with the 
idea of conservation. Why not extend 
this function to humanity for the same 
purpose? 

“Dr. Kalb, our medical examiner, in- 
forms me that these examinations, which 
under the plan would be free to the peo- 
ple, but not compulsory, can be made at 
a cost of 50 cents for each person, entail- 
ing an annual expense to the government 
of approximately, $50,000,000, if every one 
of 190,000,000 inhabitants of this country 
take advantage of the opportunity. 

“We shall tell the insurance men at the 
convention that it is our belief that life 
can be prolonged and the gages rate 
materially reduced by such legislation. 
There are many diseases which, if cared 
for in their infancy, can be checked. 
Surgical operations can be-avoided and 
death postponed. 

“T am reliably informed that the gov- 
ernment is not making any provisions for 
conservation of life and health, further 
than its work along sanitation lines and 
the handling of epidemics. This new plan 
is an extension of that function that be- 
longs to every well-goyerned country.” 


—_____- 2» + e-______ 
New Chicago Hand-Book 


The new Underwriters Hand-Book 
of Chicago, containing a complete di- 
rectory of life insurance, as well as di- 
rectories of fire and casualty insurance, 
has just come from the press of THE 
WESTERN UNDERWRITER. It shows all 
companies licensed in the state, their 
general agents in Chicago, and also 
their agents in Cook county. Statistics 
on life business for the last five years 
in Illinois are also included. In addi- 
tion, there are complete directories of 
fire and casualty men which will be 
very useful to life agents. The book is 
bound in red leather and costs $2. 





IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President 





COLUMBUS, OHIO 


D. E. BALL, Secretary 




















ILLINOIS—MISSOURI— 
INDIANA 


Good men wanted to earn good 
incomes writing good insurance. 
All policies registered. 


OFFICES 


Springfield, Ill.... Ridgely Bank Bldg. 
St. Louis, Mo.. International Life Bldg. 
Kansas City, Mo.....Commerce Bldg. 
Chicago, Ill. 


Chicago, Ill...........245 North Ave. 














NATIONAE LIFE 
ASSOCIATION, Des Moines, Ia. 








Agency Openings 
in 
Pennsylvania, Michigan, 
Eastern Indiana and 

other states. 


PROTECTION INSURANCE 
at LOW COST 


























Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA: 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Manager 
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FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 


has just issued a very interesting booklet 


























‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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GOOD DOCTRINE IS GIVEN 


LIVE SALESMANSHIP COMMENT 





Qualities That Are Found Necessary 
to Bring Success in Soliciting 
Life Insurance 


BY WILLIAM A. FRICKE 

Vice-President and General Manager 
Great Northern Life of Wausau, Wis. 

At the recent World’s Salesmanship 
Congress the president of the United 
States delivered an address in which 
he said: Xs 

“You cannot force yourself upon any- 
body who is not obliged to take you. 
The only way in which you can. be 
sure of being accepted is by being sure 
that you have got something to offer 
that is worth taking. And the only 
way you can be sure of that, is by be- 
ing sure that you wish to adapt it to 
the use and the service of the people 
to whom you are trying to sell.” 

That is good doctrine for the life 
insurance salesman, worth remember- 
ing and following. It does not give a 
new formula for success, it merely tells 
in different words and conveys by dif- 
ferent thought what I have been trying 
to impress: Know your business. Be- 
lieve in your business. Be prepared. 
Don’t trust to luck. It means that you 
should first have the right thought 
about your business and the goods you 
have to sell. 


Must Know What Premium Will Do 


It is not necessary that an agent 
know how to compute a premium, but 
he should know all that the payment 
of that premium will do for the insured 
and his family. It is not necessary to 
attempt to make “a sob-fest” of every 
interview granted. With a proper ap- 
preciation of life insurance and of the 
real value it will be to the man, an 
earnest convincing presentation of its 
need can be made without painting a 
word picture of harrowing details of 
the poverty and distress of the widow 
and the orphan, and mussing up the 
floor with your tears. 


Two Worries of Life 


There are just two uncertain worry- 
ing things in this life—death, and old 
age. Personally there may be neither 
fear nor dread of the Grim Reaper, as 
a matter of fact, with most men, the 
thought of death creates less of a feel- 
ing of uneasiness than the thought of 
old age without adequate provision to 
save from dependency or charity. The 
man who has $5,000 or $10,000 invested 
in a business that gives to him a suffi- 
cient return to cover his needs, knows 
that the difference between 3 percent or 
4+ percent on his invested capital, and 
what the business returns him as an 
income, is represented by his brains 
and his own efforts. It is not difficult to 
convince him that those brains and those 
efforts which become lost to the busi- 
ness and to the family by death repre- 
sent a money value and are as worthy 
and necessary of being protected by 
insurance as is the stock of goods or 
the building that houses them. The 





.the business man the more readily can 





NCREASE 


Your Income 


Sell your assured low- 
priced disability policies, 
furnishing an income 
when they are sick or 
injured. 

None better on the market than 
the new line we are offering. 


Why not do a better day’s work? 


Federal Casualty Co. 


DETROIT MICHIGAN 





























more clearsighted and right-thinking 


he be convinced of life insurance as a 
clean-cut business proposition, and of 
its need as a duty to his dependents. 


Should Have Had Protection 


Only today, I read in the paper of 
an old man, who died as a charity pa- 
tient in a Chicago hospital. He was an 
educated gentleman, at one time 
wealthy and prominent in business cir- 
cles, the son_of one of the pioneer 
founders of Chicago. He was as in- 
telligent, and in his day considered 
more careful and farsighted than the 
majority of business men. He had no 
misgivings or dread of the future. Mis- 
fortune overtook him in his old age 
and left him dependent. He died as a 
charity patient in a public hospital. His 
fate was no different than may be 
yours or mine, without the certain pro- 
tection life insurance affords. 


Should Work With Gladness 


“You have got something to offer 
that is worth taking.” It is worth tak- 
ing so much, that if you believe in it 
as thoroughly and whole-heartedly as 
you should, and you feel so strongly 
that your mission is one of service to 
others, you can go out boldly, without 
fear, and with gladness in your heart 
carry your message to the highest and 
biggest men in your community—and 
they will thank you for it. 

But you must not only know your 
business and believe in it; you must 
systematically and persistently devote 
your time to the business. For after 
all, the use you make of your time 
is what will determine what you make 
in the life insurance business. 

If you had a certain amount of work 
you wished done and you were looking 
for the best man to do it—knowing 
what you do—would you hire yourself 
to do it? 


—_—_——_- <> 9 es -—________- 
Two Clubs on the Coast 


San Francisco, Cal., Aug. 23—(Spe- 
cial)—The annual meeting of the $100,- 
000 Club of the western division of the 
New York Life meets at Del Monte 
Thursday for a_ three-day session. 
About 100 agents of the company in 
the territory west of the Rockies will 
attend the meeting. Hamilton Cooke 
of St. Louis and A. S. Elford of Seattle, 
inspectors of agencies for the com- 
pany, will conduct the meeting. 

Agency managers of the Western 
States Life leave for Santa Barbara, 
Cal., Friday, and will hold a meeting 
to discuss agency questions Saturday 
before convening of the annual meet- 
ing of the company’s $100,000 Club 
Monday. Over a score of agents have 
qualified for the club this year and an 
unusually interesting meeting is planned. 


——____- <6» —-____- 
Pleased With the Results 


Seattle, Wash., Aug. 23—-(Special)— 
The campaign for new members in the 
National Association of 
writers, in which it was sought to in- 
crease the membership to 10,000 by the 
date of the annual convention, which 
meets in St. Louis September 19-21, 
the contest ending the 15th inst., had 
‘a whirlwind finish. W. Dwight Mead 
of this city, chairman of the national 
campaign committee, feels highly grati- 
fied over the result of the work of the 
supervisors of the seven districts into 
which the country was divided, and is 
of the opinion that wher all of the re- 
ports are received at his office that the 
10,000 mark will have been made. 

———————s20e-___ 


Blackburn Made Secretary 


Merritt ‘L. Blackburn, who has been 
auditor of the Bankers Life of Lincoln, 
Neb., has been elected secretary, suc- 
ceeding the late J. H. Harley. 


Frederick A. Brown 
Insurance Law 














JANUARY TO JUNE WERE THE SIX BEST SUCCES- 
SIVE MONTHS IN COMPANY'S HISTORY. IN 
THAT TIME WE GAINED 2% MILLION IN FORCE 





AGENTS WANTED IN INDIANA, MICHIGAN, OHIO, 
PENNSYLVANIA. 











MEN HAVING NO PREVIOUS INSURANCE EXPER- | 
IENCE WILL BE INSTRUCTED AND PREPARED | 





Life Under- ; 


FOR SUCCESS. 


NON-FORFEITABLE AGENCY CONTRACTS WITH 
CONTINUOUS RENEWALS TO EXPERIENCED MEN. | 




















SEE POCKET INDEX FOR OUR GREAT RECORD AND WRITE, IN 
CONFIDENCE. 
LINCOLN NATIONAL 
L INSURANCE COMPANY 
[FE FORT WAYNE, INDIANA 
C . Insurance in Force 
onservative ~ ~ $21,000,000.00 
Assets 
Secure ~ ~ ~ ~ $1,800,000.00 


Licensed in Mo., Ill., Neb., Kas., Okla., Celo., 
Wyo., Mont., Idaho, Utah, New Mex., S. Dak. 


Liberal 


Central States Lite 


Insurance Company, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 











The Gem City Life Insurance Company 


DAYTON, OHIO 
Cal Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 











First Life and Trust Company 
of Illinois 


9th floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
sion basis only. Good territory and leads furnished. 














The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ves you something absolutely new and different to talk to your prospects. 
Bives you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *fuign;"" Pittssurgh, Pa. 





Pensions for Individuals. 


Pensions for Superannuated Em> 
ployees of Business Institutions, 


Pensions instead of Legacies under 


Z Wills and Trust Agreements. 


Z 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFé& 
INSURANCE CoO. 


PITTSBURGH, PA. 
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10 So. La Salle St. Chicago 
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SOME CHANGES ARE MADE 


COMPLETE NATIONAL PLANS 
St. Louis Meeting Will Be Devoted 
Largely to Sales Subjects on Life 
Insurance 








The tentative program for the twen- 
ty-seventh annual convention of the 
National Association of Life Under- 
writers to be held in St. Louis Sept. 
19-21, was printed in THE WEsTERN UN- 
DERWRITER last week. There have been 
some minor changes since then, but 
the following is given out as the pro- 
gram for the meeting completed with 
probably a few exceptions: 

Monday, Sept. 18 

9:30 A. M.—Meeting Executive Council. 

2:00 P. M.—Meeting Executive Com- 
mittee. ’ 

FIRST DAY—MOERNING SESSION 

Tuesday, Sept. 19—10 o’clock 

Invocation. 

Address of Welcome—W. E. Bilheimer, 
president St. Louis Life Underwriters’ 
Association. 

Response—President N. A. L. U. 

Reading of Signatures to Special Com- 
munications, Telegrams, Letters of Regret 
—By Secretary. 

President’s Address—Edward A. Woods, 
Reviewing Activities of Association Year. 

Report of Secretary; of Treasurer; of 
Chairman of Executive Committee; Chair- 
man Committee on Taxation; Chairman 
Committee on Education and Conserva- 
tion; Chairman Committee on Salesman- 
ship; Chairman Committee on Law and 
Legislation; Chairman Committee on Life 
Insurance and Credit; Chairman Commit- 
tee on Membership; Chairman Committee 
on Publications. 


Selection of next place of meeting. 
Announcements. 


FPIEST DAY—AFTERNOON SESSION 
Tuesday, Sept. 19—2 o’clock 

Discussion—“Putting Life Into the Life 
Insurance Salesman.” Led by Norval A. 
Hawkins, sales manager, Ford Motor Co. 
Detroit. 

Discussion—“Unusual Methods of Ap- 
proach. Led by W. E. Bilheimer, presi- 
dent, St. Louis Life Underwriters’ Asso- 

ciation. 

(All talks limited to three minutes.) 

“Ideals and Enthusiasm,” John G. Jones, 
os manager, Alexander Hamilton Insti- 

e. 

“Salesmanship,” A. C. MacMahon, Na- 
tional Cash Register Co., Chicago. : 

Action on Executive Committee’s Rec- 
ommendations. 

Appointment Nominating Committee. 

New Business. 

Presentation of Resolutions to be re- 
ferred under the rules to the Executive 
Committee. 

Evening Session—Reception 
SECOND DAY—MORNING SESSION 
President’s Day 
Wednesday, Sept. 20—9:30 o’clock 
The President of the United States. 

Reception by President and Mrs. Wilson. 

Luncheon to the President and Mrs. 
Wilson. 

SECOND DAY—AFTERNOON SESSION 
Wednesday, Sept. 20—2 o’clock 

Discussion—“Selling Methods.” Led by 
J. Stanley Edwards, Denver, Colo. 

(All talks limited to three minutes.) 

“Cooperation Between Life Insurance 
and Savings Banks,” J. Lionberger Davis, 
director, St. Louis Union Trust Co., St. 
Louis. 

_New Business—Presentation of resolu- 
tions or other business to be referred 
under the rules to the Executive Com- 
mittee. 

SECOND DAY—EVENING SESSION 

Wednesday, Sept. 20—7 o’clock 

Annual Banquet. 

Address by Raymond Robins, social 
Service expert, Chicago. Mr. Robins will 
be the only speaker of the evening. 

THIRD DAY—MORNING SESSION 

Thursday, Sept. 21—9 o’clock 

Sectional meeting in Room B. 

Discussion—‘Selecting Salesmen.” 

(a) Where found. 

(b) Requisite qualifications. 

(c) How developed. 

Led by Winslow Russell, Hartford, 
Conn. , 

(All talks limited to five minutes.) 

Sectional meeting in Room C. 

Discussion—“How to Organize a State.” 
Led by W. A. R. Bruehl, Cincinnati, Ohio. 

9:20 o’clock 

“Salesmanship Training Courses for 
Getting Life Insurance Salesmen,” Wm. 
King, St. Louis, Mo. 

9:40 o’clock 

_ “How to Best Use the Association’s Pub- 
licity Material,” J. W. Bishop, Chatta- 


nooga, Tenn. 
10:00 o’clock 





FOLDER DESCRIBING THIS 
POLICY FOR THE ASKING 


RESERVE LOAN LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


“THE 24-HOUR COMPANY” 


WE HAVE A NEW POLICY! 
NO OTHER COMPANY HAS IT! 

















THE LEADING HOME COMPANY OF MICHIGAN 


DETROIT LIFE INSURANCE COMPANY 


Stood first among Michigan Companies in paid-for new business issued in Michigan in 1915. 
Over $3,000,000 new business paid for last year. 
We want a LIVE WIRE to open a General Agency at Saginaw. 


HOME OFFICE, - 
M. E. O’BRIEN, President 


DETROIT, MICH. 








}and applied for a charter for the Pub- 


Led by Lawrence C. Woods. Pittsburgh, 
i 


a. 

Discussion—“Effective Closing Sugges- 
tions.” Led by Lawrence Priddy, New 
York City. a 

(All talks limited to three minutes.) 
(President Woods’ prize of $25 in gold.) 
“Can Salesmanship Be Taught?’ Dr. 
Arthur A. Hammerschlag, Director Car- 
negie Institute of Technology, Pittsburgh, 


2. 
Speaker and Topic to be announced: 


THIRD DAY—AFTERNOON SESSION 

Thursday, Sept. 21—2 o’clock 
Report of Executive Committee. 
Presentation—Membership Contest Cups. 
Presentation—Ben Calef Cup and Medal. 
Presentation—Ben Williams’ Vase. | 
Awards—The Edwards Membership 
Trophy. 
Award—The Waite Attendance Trophy. 
Subscriptions to official proceedings. 
Report of Nominating Committee. 
Election and Installation of officers. 
Unfinished business. 

4:30 o’clock 


Adjournment. 
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CLOVER PLANS NEW COMPANY 








Head of Royal Life Organizing Public 
Life at Chicago Through Royal 
Investment Company 





Alfred Clover, formerly president’ of 
the defunct Royal Life of Chicago, and 
organizer of the company, has organ- 
ized the Royal Investment Company 


lic Life Insurance Company. The lat- 
ter is to be on the assessment basis, 
but will later be capitalized. The pro- 
posed rates of the Public Insurance 
Company are virtually the same as 
those of old line companies and Mr. 
Clover states that when it is put on a 
stock basis the reserves will be on 
hand to comply with the law. Mr. 
Clover says that the Royal Investment 
Company and the Public Life have ex- 
actly the same officers and directors as 
the Royal Life had, after its recent re- 
organization. Offices have been opened 
at 1003 Woman’s Temple. 
—————-26e 
Say Four Will Enter Texas 


Persistent rumors prevail that at 
least four big life insurance compa- 
ies, not now operating in Texas, are 
to return, with the established knowl- 
edge that the Robertson insurance law 
will remain on the Texas statute books 
for another two years at least. 

Tt is rumored at Austin that while 
two or three may reenter by Jan. 1, 
there is a huge stumbling block in the 
shape of the gross receipts tax accumu- 
lated since the companies withdrew. 
In view of the Kentucky decision it 
is probable that the next session of 
the Texas legislature, which meets on 
the second Tuesday of the coming 





Discussion—“Business Life Insurance.” 
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Conservative Life Insurance Gempany 


We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 


\‘Gag =e" | oo 

THE COMPULSORY DEPOSIT 

\ A) LAVYS OF THE STATE 

\h mE AN A. S. BURKART, V. P., 


—= 


DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


H ORDINARY and 
of America iNpusTRiAL 


Address in strict confidence 


South Bend, Ind. 








during 1916. 


Write us today. 


le 


WANTED GOOD MEN! 


We hope to place a “live wire’? agent in every county in Indiana 


We want men who desire to become associated with a growing company 
that contracts direct with its representatives in the field. 


Permanent and profitable connections for the right men. 
Perhaps you are just the man to represent us in your county. 


Central States Life 


Insurance Company 
Home Office, CRAWFORDSVILLE, IND. 











of SGO2Z,721. 


CINCINNATI, OHIO 


The ‘Home Life’ 


fits to its policyholders during the year and a solid growth in financial strength. 
Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 


The insurance in force was increased by $4,766,740 and is now $125,660,173. 


W. A..R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kentucky 
Rooms 601-606, The Fourth National Bank Building 


99 The fifty-sixth annual statement of the Home Life 


Insurance Company, of which George E. Ide is 
President, presents a record of substantial bene- 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 














INSURANCE COMPANY 
WAUSAU. WISCONSIN 





An Honest Contract, sold by Honest Men, by Honest Methods 


RN Permanent connections for desirable agents 


WILLIAM A. FRICKE, Vice-President and General Manager 


to sell life insurance 
B. F. WILSON, President 











in their Associations. 


and Oklahoma. 


W. T. GRANT, President 





January, will either release the compa- 





PROTECTION FOR FARMERS | 


Farmers may obtain Accident and Health Insurance in this Association at t'1e 
same proportionate rates heretofore available only to Business or Traveling men 


A fine proposition for Salesmen. 


KANSAS CITY PROTECTIVE ASSOCIATION 


Open territory in Kansas, Missouri 


KANSAS CITY, MO. 
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nies from the back taxes, reduce the 
amount alleged to be due or authorize 
them to return and litigate the ques- 
tion of tax liability after reentering the 
state. This last is the probable course, 
according to the story current at Aus- 
tin. In view of the 75,000 majority to 
retain the Robertson law many of the 
legislators would be afraid to remit the 
taxes even though they knew them to 
be illegal. 


—___-» ee —____ 
MONCREIF’S SECOND COMPANY 





Organizer of Chicago & Northwestern 
Life Proposes Abstainers & 
General of Des Moines 





John G. Moncreif, who as provisional 
president is organizing the Chicago & 
Northwestern Life at Chicago, is head- 
ing another company at Des Moines, 
the Abstainers & General Life, plans 
of which are identical with those of 
the Chicago concern. 

Practically all stock of the Chicago 
& Northwestern Life has been sold in 
Illinois and the company has been 
looking over the Iowa field. The de- 
cision, apparently, was to establish an- 
other company there. 

James R. Kanna, mayor of Des 
Moines for six years, is provisional 
vice-president of the Abstainers & Gen- 
eral Life. Ex-Mayor Kanna was largely 
instrumental in making Des Moines a 
dry city. Mark H. Evans, secretary of 
the Business Men’s Temperance Asso- 
ciation of Iowa, is secretary; Clyde E. 
Brenton, official of the Citizens Na- 
tional Bank, treasurer. Among the in- 
corporators are H. H. Havner, Repub- 
lican candidate for attorney-general, a 
pronounced dry; W. J. Pilkington, 
George L. Dobson, George A. Jewett 
and H. C. Evans, all opponents of the 
liquor traffic. 

The capital stock will be $200,000 and 
offices have been opened in the Good 
block, Des Moines, temporarily. 

Under the plan of the company, the 
policyholder who is a total abstainer 
from the use of intoxicating beverages 
will pay 10 percent less for his insur- 
ance. The company will thus cater to 
the abstemious individual, going upon 
the theory that the accidents and deaths 

of “wets” are much more numerous 
than among the “drys.” 


Frederic S. Withington, satinaite actu- 
ary in the state insurance department, 
has been retained as actuarial adviser. 
Mr. Withington states that the company 
will issue nonparticipating policies ex- 
clusively at first, giving a substantial 
guaranteed reduction in premium rates to 
total abstainers and will offer some at- 
tractive and liberal policy contracts. The 
premiums and reserves will be based on 
the American Experience table of mor- 
tality and 3% percent interest, modified 
preliminary term, Illinois standard, which 
is the basis alopted by most of the Iowa 
companies. 


—_—__— <> ¢« -—_____-- 
New Company Starts Well 


The Provident of Bismarck, N. Dak., 
which started in business June 12, has 
done well the first two months of its 
existence. It has produced more than 
$250,000 of life insurance. Practically 
all this business was written in six 
weeks, inasmuch as no active work was 
done along agency lines until the first 
of July. It has made a number of ex- 
cellent agency connections among 
bankers and business men of the state. 


—————- » + oe 
In New Home Office 


The front half of the new ten-story 
home office building of the Security 
Mutual Life, of Lincoln, Neb., has been 
completed and the company has moved 
into its quarters on the top fioor. The 
rear half of the building will be com- 
pleted about the first of the year. 


—__—___- <> 9 
Equitable of Iowa Mortality 


The record of mortality for the first 
seven months of the current year for 
the Equitable Life of Iowa shows that 
the ratio remains at a low figure, the 
total being only 37.3 percent of the 
expected. ‘The record of mortality for 
June shows that out of 18 deaths the 
policies averaged slightly over 11 years 
old, on which premiums of $13,586 had 








been paid. As the death losses under 
these policies totaled $31,574.79, the 
estates of these policyholders profited 
to the extent of $17,988.79 through 
their foresight. 








Substandard Risks 














CRIES THEM INTO IT 


V. J. Tears sells insurance for the Mu- 
tual Benefit Life at Charlotte, Mich. 


TWO TOOTERS TO TOOT 


Joseph Tutuer is a life insurance man 
in Minnesota. G 


* 
What Else Will He Do? 


Will Booz returned this week from Néw 
.York City, where he attended a convention 
of the $100,000 class of agents of the Mu- 
tual Life of New York Insurance Co. 
The agents of this class enjoy a trip each 
year as guests of the company, and Mr. 
Booz has been a member for the past 
several years. ~* route home they stopped 
in Washington, D. C., and other points of 
interest. Mrs. Booz met him in Quincy 
Wednesday. —Carthage, ii, Gazette. 


SOMEWHERE IN TEXAS 


Dr. John W. Abbott, Acting Medical Di- 
rector of the Germania Life Insurance 
Company, better known at present. as 
Lieutenant Abbott of the Hospital Corps, 
12th Regiment, New York National Guard, 
stationed at McAllen, Texas, has received 
a liberal supply of cigars from the Home 
office employes of the ype nema accom- 
panied by the following verse 

TO LIEUTENANT JOHNNY ABBOTT 

“In Texas—Down by the Rio Grande.” 
While the rattlesnakes are rattling, 

In the broiling border sand, 

And the sand fiddlers are fiddling 

Down along the Rio Grande, 
Eat a peck of Army Hard-tack, 

Brush the lizards from your hair, 

Then sit back and smoke some good ones 

From the boys at Union Square. 


Lay your pipe upon the junk heap, 
Give “P. A.” a little rest, 

Cut out smoking Texas “Two-Fers,” 
Light up one of Broadway’s best. 

These are not “Sub-standard” cases 
For the “gravity” is right; 

They should give perfect “re-action” 
They’ll knock “sugar’ out of sight. 


Well Known to Young Children 


A. Sandmann has been licensed at New 
Ulm, Minn., for the New York Life. 


TOLD TO THE DOCTOR 


A Butte insurance man submits the 
following paragraphs culled from the 
answers received to queries in requests 
for insurance: 

“Mother died in infancy. 

“Father went to bed feeling well, and 
the next morning woke up dead. 

“Grandfather died suddenly at the age 
of 103. Up to this time he bade fair to 
reach a ripe old age. 

“Applicant does not know anything 
about maternal posterity, except that they 
died at an advanced age. 

“Applicant has never been fatally sick. 

“Father died suddenly; nothing serious. 

“Applicant’s brother, who was an in- 
fant, died when he was a mere child. 

“A pplicant’ s fraternal parents died when 
he was a child.” 
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ATTENTION, Battalion! Right, face, forward, March!! 


Write for sample copy of our automatic incomparable Four Option 
Policy, copyrighted. The most popular contract ever presented to the 
insuring public. Four contracts in one. Sold exclusively by 





























































The Columbia Life Insurance Company 


one of the three oldest Companies in Ohio. 
of whom are bank presidents. If you neglect this golden opportunity 
you will regret it. Good territory open in Ohio, Indiana, Kentucky, 


Georgia and Virginia. Address Dr. Felix G. Cross, Pres., Cincinnati, O. 


Directors of high type, six 

















International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. : 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
$3 L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem C. Peters, Secretary and Treasurer 








Otte Schenk, President 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








The Midland Mutual Lite Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets....................4.. $ 1,747,779.70 
Insurance in Force!..................- 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















The Puritan 





ARCADE BUILDING 
COLUMBUS, OHIO 










= 
Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 











..Now Organizing 
iil 














The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 












J. L. MITCHELL, General Agency Manager 
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JOINT LIFE POLICY 


SPEAKING of the joint life policy, one 
of the officers of a western company 
says there is no bigger nuisance around 
a home office than this policy. Agents 
send in for rates and it requires much 
time to figure them: out. Only a few 
such policies are placed. Thus con-. 
siderable time and effort are lost for 
nothing. This officer calls attention 
to the fact that the other day one of 
his company’s agents wrote an assured 
for a $10,000 ordinary life policy. Thé 
assured was well satisfied. The agent 
called at his home later, before de- 
livering the policy, and meeting the 
wife, he concluded that a joint life pol- 
icy could be written. The prospect was 
in a mood to have it written after 
hearing the arguments. The whole 
thing was arranged for, but when it 
came to the medical examination of 
the wife it was found she was an or- 
phan and had no knowledge at all of 
her family history. Hence tlfe com- 
pany could not write her, except on 
an endowment form. The agent lost 
out on both the joint life and the 
original application as the man was 
determined then to get a joint life 
policy and began shopping around 
among other companies. 








DISPOSITION OF TIME 

Tue EguitrasLte Lire of New York 
in its agency service is endeavoring to 
get its men to use their time in a sys- 
tematic way and thus bring their work 
to the highest point of efficiency. 
There has been a good deal of discus- 
sion in EguitaBLe ranks as to how an 
agent should dispose of his time. In 
one of the recent discussions obser- 
vations are made as to what portion of 
the day should be given to rest, recrea- 
tion, ordinary duties, preliminary calls 
on prospects, attention to old policy- 
holders. and journeying from place to 
place. When this has been determined, 
the agents can then see how many 
hours remaining each day are to be 
spent in going after new insurance. 

An agent, no doubt, learns from ex- 
perience that if he spends part of the 
time in preparation and the rest in 
solicitation, he will get better results 


than if he spends the whole of it in 


soliciting. This will mean fewer in- 
terviews; but more closed cases. The 
EQUITABLE says that the agent perhaps 
finds that his time will be fully occu- 
pied or at least most wisely occupied if 
he tries to close two cases each day, 
devoting the rest of the time at his dis- 
posal to gathering information about 


prospects and framing propositions. 
Then comes the conclusion of the 
EguItTaBLe that it would be more to the 
advantage of the agent to hire some 
intelligent person whose time is less 
valuable than his own to do much of 
the work of preparation so that the 
agent can have more time for one or 
more additional interviews each day. 

The point that the EguitasLe makes 
in these discussions is that an agent 
should systematically assign his time. 
He should determine how much is 
needed for preparation and then how 
many interviews, on the average, he 
can handle effectively each day in the 
remaining hours at his disposal. If 
he finds that one more interview or 
two more interviews a day would bring 
him greater returns if he had the 
proper preparation, as the EgQuiTaBLe 
says, it would pay him to employ some- 
one to do the preliminary survey 
work. Life men are beginning to see 
more and more the importance of not 
going at a man on general principles, 
but getting all the information they 
can about him before making the ap- 
proach. In other words, they see the 
necessity of having some definite, 
tangible, comprehensive plan to lay 
before a man that will appeal to him 
individually. 








IDEAS THAT PAY” 

AT THE SUGGESTION of a general agent 
THE WESTERN UNDERWRITER is establish- 
ing a new department, a small one in 
size, but one that the general agent 
argues will be big in results. He be- 
lieves that nearly every successful life 
insurance man has some original idea 
that he is using to good advantage. 
Many of these ideas could, of course, 
be used well by others. Not all will 
fit all life men and those that do not 
should never be employed. Nor will 
all ideas work well in all communities, 
nor with all prospects. However, the 
ideas, he believes, should be exchanged. 

Ideas on soliciting methods are ex- 
changed freely at meetings of $100,000 
clubs, at the Nationa ASSOCIATION OF 
Lire UNDERWRITERS and at meetings of 
local life underwriters associations. _ 

But on platforms and in places of 
public discussion the ideas that involve 
the use of advertising matter sent 
through the mails cannot be set forth 
as well as they can in printers’ ink. 

He has offered an idea that he has 
found successful in serving as an aid 
to face to face soliciting. Probably no 
advertising can successfully take the 
place of the sales talk, but it can greatly 
augment it, it can help educate pros- 
pects and it can help find prospects. 

A few such ideas have been gathered 
by THe WESTERN UNDERWRITER and one 
is set forth in this issue under the 
heading, “Idea That Pays.” THe WEst- 
ERN UNDERWRITER wants more of this 
sort and not only invites life men to 
send in their successful letters and cir- 
culars with statements of how they are 
used, but requests such contributions. 
The person sending in the material will, 
of course, be given proper credit. 

Ideas that have been used success- 
fully and that actually have brought 
returns are the sort wanted. 





It’s only the -persistent runner who 





reaches the goal—Deming. 


Personal Glimpses of 
Life Underwriters 


Managing a life insurance company 
is conceded to be a job requiring pretty 
much all the business enterprise of the 
ordinary man. On this basis it must 
be established that Vice-President 
Arthur F. Hall of the Lincoln National 
Life is a superman. In addition to his 
work as head of the activities of his 
growing company he was one of two 
captains of divisions of business men 
of Fort Wayne that raised $340,000 for 
anew Y.M.C. A. building. He is now 
serving on a committee whofe duty is 
to select a site for a proposed Y. W. 
C. A. building. Mr. Hall is a director 
of a bank just getting under way in 
Fort Wayne. This bank, known as the 
Morrison Plan, has as its purpose to 
serve the people of small means whole- 
somely by loaning money when needed 
to meet the expenses of this class at 
rates of interest lower than charged by 
the regular banking houses. The fact 
that Mr. Hall is a busy business man 
does not prevent him from being a man 
capable of thought and activity for the 
welfare of his world as he daily knows 
and touches it. 





Jay H. Emerson, the well-known New 
York Life agent in Chicago, becomes 
president of the $200,000 club of the 
company this year by virtue of having 
written the largest amount of business. 
His record for the year just closed was 
$1,750,000, of which $1,313,728 was de- 
livered and paid for during the twelve 
months. This record has only been 
equaled once before 'in the New York 
Life. Mr. Emerson is one of the big 
producers of the city. On July 1 he 
became the company’s youngest senior 
Nylic, he being forty years of age. Mr. 
Emerson carries $137,000 of life insur- 
ance himself. 


The “Insurance Herald-Argus” of At- 
lanta has purchased the “Southeastern 
Underwriter” of that city, which is op- 
erated under the management of Col. 
O. H. Hall. The “Southeastern Un- 
derwriter” is twenty-one years of age. 
The “Insurance Herald-Argus” will 
continue it as a monthly publication, 
devoted to technical and educational in- 
surance subjects. T. W. Dealy, head 
of the “Insurance Herald-Argus,” will 
direct the affairs of the “Southeastern 
Underwriter.” Colonel Hall is head of 
the Fifth regiment, Georgia infantry. 
He has been at the mobilization camp 
ever since the national guard was called 
out and it is a question how long he 
will be in the service. Hence he found 
that it was impracticable to continue 
the “Southeastern Underwriter” under 
his guidance. 


President Alfred MacArthur of the 
Chicago Life Underwriters Association 
has invited the members to attend a 
meeting at the Auditorium in Chicago 
Thursday evening of this week, where 
Frank O. Lowden, candidate for gov- 
ernor before the Republican primaries, 
will open the guns in the city and 
speak. The Chicago association re- 
cently entertained Colonel Lowden at 
dinner and he gave : a talk. 


William H. Crum of Springfield, Ill. 
who is a candidate on the Republican 
ticket for state auditor before the com- 
ing primaries, Sept. 13, was formerly 
connected with the state insurance de- 
partment, being chief deputy. Judge 
Crum is a man of ability and strict 
probity. He deserves the office, and 
all insurance men are supporting him. 
Judge Crum has rendered the insur- 
ance interests valuable service in the 
state department. He is especially well 
fitted for the position of state auditor. 

Phillip Johnson, president of the 
$100,000 Club of the North American 
Life of Chicago, has been in the serv- 
ice of the company since July 26, 1913, 
having resigned his position as cashier 





of the State Bank of Medina, N. Dak., 
which he had held for six years. He 





moved to Fargo and has been a success 
in life insurance ever since he took up 
the work. He was president of the 
$100,000 Club last year and succeeds 
himself this year, with 117 applications 
for $180,930. 

John W. Muir is president of the 
$200,000 Club of the North American. 
He is a Canadian by birth, but moved 
with his parents to Jackson county, 
Minnesota, when he was three years 
old. He opened a land office in Jack- 
son and made a great success. He then 
located in St. Paul, where he did a large 
business in selling land in Minnesota, 
North and South Dakota. He then 
started selling life insurance for the 
North American in Minnesota and has 
achieved much in that work. 


Mrs. M. T. Rodgers, district agent 
for the Kansas City Life at San Angelo, 
Tex., is again at her place of business 
after a vacation of several weeks. Mrs. 
Rodgers is a charter member of the 
company’s $100,000 Club and has been 
a qualified member each year since the 
organization of the club. 


Dr. John L. Davis, medical director 
of the Amicable Life, says as to 
“heredity”: 


What is the hereditary tendency in life 
insurance? Long ago we demonstrated 
that specific disease germs are not in- 
herited; a consumptive mother does not 
actually transmit the tubercle to the 
child. But she does transmit a bodily 
frailty or undue liability to disease of 
all kinds with perhaps a special disposi- 
tion toward consumption. 

And hence in families showing a taint 
of the so-called hereditary diseases, con- 
sumption, cancer, Bright’s, heart disease, 
etc., the examiner must constantly keep 
in mind that the individual is unusually 
vulnerable and lacking in vitality; the 
natural tendency is against his living out 
his expectancy. If applicant’s family are 
short lived, no matter from what disease 
they may die, you must assume the indi- 
vidual under ordinary conditions, is not 
going to live much beyond the family 
average, unless he early undertakes to 
offset his disadvantage by proper care and 
precaution, to husband and develop his 
vitality, and to avoid, as far as may be, 
the influences which were unfavorable in 
his family record. 

So when the thoughtful examiner notes 
this hereditary tendency he_ should 
promptly enjoin proper health rules to 
help the man to reach his three score 
years and ten. For there is hardly any 
heredity that cannot be overcome if the 
timely advice of a conscientious and wise 
physician is faithfully followed. There- 
fore, under these circumstances, we must 
always be optimistic in our prognosis in 
the case of an intelligent person; for, 
while he may inherit a tendency to dis- 
ease and a frail body, he has a much more 
positive patrimony of health and longevity, 
which can _ be developed if given half a 
chance. All men must admit that length 
of days is largely in our own hands, if 
only we are heedful of wise guidance. 


The New England Mutual “Pilot” 
says concerning “The True Sources of 
Interest Earnings”: 


How often does the man you are trying 
to lead to good life insurance tell you 
that he does not need any because ou 
can do better with his money”? He 
claim that his business is paying, right 
now, 15 percent on his capital, and that 
no insurance company can earn that much. 

But can his money earn that _ rate? 
Money by itself is worth and will earn, 
fairly and conservatively, 5 percent net, 
with very few decimal points over. The 
extra 10 percent that your  prospect’s 
money brings him—he is~earning. That 
is, his life and work and labor and skill 
and energy, the total contribution of his 
personality to his business, are the forces 
that give his money 200 percent greater 
earning power than it has normally in the 
open market. 

But your prospect’s management of that 
capital, which has such a high money 
value to his family, is exposed all the 
time to instantaneous destruction through 
death. Everything it now earns over and 
above 5 percent can be wiped out in a 
flash, and the capital thereby reduced to 
an exact equality with other moneys 
rented to the highest bidder through the 
inexorable operation of the world’s ex- 
changes. 

Your argument for insurance to pro- 
tect this exceedingly insecure property— 
his life—so that indemnification can be 
guaranteed to his estate, is frankly un- 
answerable. And in closing this argu- 
ment, all that you need to do is to make 
your prospect value this protection of 
two-thirds of his capital’s present earning 
power more greatly than the premium 
necessary to purchase the protection. This 
is easy if you have been skilful and effec- 
tive in presenting the opening argument. 


i 
Nothing rolls your way without you 
start it rolling. 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


LIMITS USE OF SHORT TERM 














Practice of Splitting Policies to Make 
Monthly Premiums Barred by 
Northwestern Mutual Life 





Agents of the Northwestern Mutual 
Life are being notified that the insur- 
ance committee of the company has 
decided that short term and fractional 
premium privileges must not be ap- 
plied to the issuance of future policies 
because there has been a growing tend- 
ency to make use of the features in 
such a way that the insured practically 
receives the benefit of monthly pre- 
miums. The notice to agents says: 

“The company does not issue policies 
with monthly premiums and has no 
intention of changing its present prac- 
tice of furnishing only annual, semi- 
annual and quarterly premium rates. 

“The short term and fractional pre- 
mium privileges were offered by the 
company to cover certain cases where 
a legitimate reason existed for defer- 
ring the renewal date of a policy of 
insurance and there is no objection to 
their use in such cases. 

“However, there has been a growing 
tendency to make use of these features 
in such a way that by applying them 
to a number of policies issued at one 
time on a single life, they give the in- 
sured in effect the benefit of monthly 
premiums on his insurance although 
paying for it at published rates. 

“We take this means of notifying the 
agents that by action of the insurance 
committee this practice will not be ap- 
plied to the issuance of future policies.” 





New Rule on Term Policy 


The Equitable Life of New York 
says that the privilege of changing a 
term policy to the convertible form and 
dating the new contract back to corre- 
spond with the registered date of the 
term policy has not heretofore been 
allowed. The company says that this 
rule has been modified and hereafter 
such a change will be permitted, pro- 
vided the new (convertible) policy is 
not to be dated prior to Jan. 1, 1915, 
the year when the present convertible 
form was first issued. Owing to special 
actuarial considerations which enter 
into changes of this character, no defi- 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5to7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 














FARM MORTGAGES 


lowa and So. Dakota 
ORGANIZED 1872 
IOWA LOAN & TRUST CO. 
DES MOINES, IA. 
| Capital and Surplus Over $1,000,000 











ELMER E. RITTENHOUSE 


[Elmer E. Rittenhouse has resigned as 
president of the Life Extension Institute 
of New York and has been appointed as 
commissioner of public service and con- 
servation of the Equitable Life of New 
York. Mr. Rittenhouse returns to the 
Equitable in a position that was created 
for him before he went with the Life 
Extension Institute. He is a resourceful 
man. He was formerly insurance com- 
missioner of Colorado and got into the 
life insurance business as president of the 
old Provident Savings Life.] 





nite rules can be laid down as to the 
requirements to be met in effecting a 
change of this kind. It will, therefore, 
be necessary to submit each case to the 
home office. 





Joint Term on Three Lives 


Taking note of the statement pub- 
lished in the Questions & Answers De- 
partment of the Aug. 17 issue of THE 
WESTERN UNDERWRITER the Connecticut 
General Life states that it is willing to 
write a joint 10-year convertible term 
policy on three lives. In the question 
the ages of 37, 41 and 52 were men- 
tioned and the company’s rate per 
$1,000 for those ages would be $44.56. 
The company does not publish rates 
for joint policies on the term plan nor 
on other forms for cases involving 
more than two lives, as the demand is 
exceedingly small. 





New Income Policy 


The Reliance Life will shortly issue 
a new form of income and disability 
policy. It will be a broadened form of 
the present income contract. The 
policy will be written on either the 
participating or nonparticipating basis 
at attractive rates. 

The Reliance claims the distinction 
of having been the second company to 
put a disability clause on its policies, 
issuing the form thirty days after the 
first company and of having originated 
the so-called distributive form of disa- 
bility provisions, previding for the 
payment of the face of the policy in 
installments to the policyholder instead 
of to the beneficiary. 





New Company at Peoria 


The Acme Life is being organized at 
Peoria, Ill., with $500,000 capital. The 
incorporators are Joseph S. Roberts, 
William C. Shriever, John C. Roberts, 
Victor Hemphill, A. F. Loehr, Theo- 
dore C. Loehr, H. C. Nargensted, E. F. 
Johnson and S. B. Roberts. 

———__- eam 


Investigating Group Plan 











At the request of several members 









BREAKING ALL 
PREVIOUS RECORDS 

















’ REASON: 
POLICIES THAT SELL EASILY AND 
A PLAN THAT HELPS 
SELL THEM 


TERRITORY OPEN IN 10 STATES 


ALL COMMUNICATIONS CONFIDENTIAL 


UNITED STATES ANNUITY 
and LIFE INSURANCE C0. 


WM. T. SMITH, Secretary 
U.S. ANNUITY AND LIFE BUILDING 


CHICAGO 











MINNESOTA 


Fine Opportunities for the Right Men 
THE W. M. HORNER AGENCY 


The Provident Life and Trust Company 


1147 McKnight Building - 
SOUTH DAKOTA 













NORTH DAKOTA 


GENERAL AGENTS FOR 


OF PHILADELPHIA, PA. 


Minneapolis, Minnesota 
IOWA 

















NOW OPEN! 


1. Prosperity of mining industry. 
2. Unusual contract for an experienced man. 


With the A. C. Larson State Agency Central Life 


TWO OTHER GENERAL AGENCIES OPEN IN WISCONSIN 
















The Northern Peninsula of Michigan 
GENERAL AGENCY 


Madison, Wis. 




















of the Illinois Bankers Association, 
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Zz) Hotel la Satte | 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager 


WHERE INSURANCE MEN MEET ‘ 





Si ment and comfortable accommodation . 
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La Salle at Madison Street, Chicago fe 


= 

an 

Hotel La Salle ranks first among Chicago fr 
hotels for its perfect service, elegant — Cs 
cated at the center of the insurance o 


1 
district it is the most convenient stop- is 
ping place for the busy man. ‘x 

RATES: a 

ONE PERSON aa 

Room with detached bath - - - $2to$3 perday i” 
m with private bath - - - $8to$Specday Le) 
TWO PERSONS ral 
Room with detached bath - - - - to $5pec day FF 
Rooms with private bath - -.-+ - $65 to $8 per day a 
Connecting rooms and suites as desired es 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 





you pay than any other hotel in Chicago 




















Ottawa, Illinois 


The Central Life Insurance Company 


ER $15,000,000 BUSINESS IN FORC 


Ov! CE 
OPERATES IN ILLINOIS, MISSOURI, IOWA AND SOUTH DAKOTA 


Write if interested in Life agency 


of Illinois 
It will pay you to investigate 
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Secretary Richard L. Crampton, 208 
South La Salle street, Chicago, is in- 
vestigating the subject of group insur- 
ance for employes of banks belonging 
to the organization. The Wisconsin 
Bankers Association recently approved 
a plan presented by the Travelers. 
<2 6 ee _____ 


FRICKE ON BANKERS’ GROUP 





Says Plan Removes Too Many Safe- 
guards That Were First Placed 
Around Blanket Business 





William A. Fricke, vice-president and 
general manager of the Great Northern 
Life of Wausau, Wis., has declined to 
compete for the group business of- 
fered by the Wisconsin Bankers’ Asso- 
ciation. In a letter to the committee, 
replying to their request that he make 
a bid, he states that the plan takes 
down too many of the bars that have 
made group insurance safe, and that it 
is only a step from this plan to gen- 
eral insuring of all persons without 
medical examination or inspection. 
He thinks it would be unwise to make 
a similar proposition to the Wiscon- 
sin Retail Grocers Association, and be- 
lieves that it is discrimination to make 
it to the Wisconsin Bankers Associa- 
tion. 

He thinks that the bank deposit in- 
surance plan, which has been worked 
out in Wausau by his company and 
the German American National Bank 
of Wausau, would be more beneficial to 
not only the members of the associa- 
tion, but to the employes who would be 
insured in any group plan, and recom- 
mends that the committee on group life 
insurance look into this matter. 

In part he says: 


It is needless here to present a disser- 
tation on the benefits of group insurance 
to the employe and the employer—to the 
bank employe many of the benefits and 
arguments would not apply even where 
such bank employes made up the single 
unit or group of one bank covered by the 
group policy.. To apply group insurance 
to mere vocation, without confining to a 
certain unit of employment, the group to 
be made up of many separate units widely 
separated as to location—and leaving it 
optional for every separate or independ- 
ent unit (bank) of such a widely distrib- 
uted vocation whether the employes shall 
become insured in such vocational group; 
leaving it optional for any such separate 
or independent unit (bank) to withdraw 
the group while the policy as to the re- 
mainder continues and not making the 
insurance—while the policy continues— 
apply to all employes who have’ reached 
a certain term or period of employment 
whose continuance in the group can ter- 
minate only with the termination of his 
employment, and permitting by the heads 
of each separate and independent unit a 
selection of the employes who shall or 
shall not become members of the voca- 
tional group other than by one fixed and 
definite rule, and issuing the policy to a 








The Consolidated 


Investment Company 
909-910 Finance Building 
PHILADELPHIA, PA. 

WILL BUY 


stock of any going insurance company. 
WILL BUY 


and pay more for deferred dividend 
policies within five years of maturity 
than the companies will. 
And at times has for sale at attractive 
prices securities suitable for insurance 
companies. 














Safe Six Per Cent 


First Mortgage Farm Loans 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 
ing Values. 


In the districts from which Security is selected, there ha 
not been half a crop failure in twenty -years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 


Mortgage Loan Company 
Salt Lake City, Utah 


corporation (Wisconsin Bankers Associa- 
tion) bearing no direct relationship and 
having no control over or obligation to 
the individuals who make up the voca- 
tional group, changes the entire original 
idea and purpose of group insurance and 
deprives it of every precautionary and 
restrictive safeguard unless every em- 
ploye of every independent and separate 
unit (bank) be required to furnish a sep- 
arate application and pass such a phys- 
ical examination as is made a standard 
for acceptance of individual applicants. 
It would not be difficult to cite many 
deviations from correct banking methods, 
any one of which might for the moment 
not be considered a dangerous innovation, 
but which, if followed with the gradual 
lowering of the anchor ¢ghain of certainty, 
and the venturesome enlargement always 
sure to follow where greed or advantage 
subordinate wise forethought and judg- 
ment, invite evil practices and serious 
dangers. On the business of life insur- 
ance this proposed deviation from the 
purposes, intent and correct application 
of group insurance, would, in my judg- 
ment, be followed by harm and injury to 
the business, and for the company follow- 
ing it to its logical conclusion invite a 
danger the Great Northern Life should 
not incur. 

a © ee 


Nine Actuaries at Work 


Nine actuaries from eight state in- 
surance departments have, for the past 
two weeks, been examining the records 
of the Union Central Life in prepara- 
tion of a report to the Insurance Com- 
missioners’ Convention on the recent 
stock increase made by the company. 
A special room has been set aside for 
the actuaries and S. H. Wolfe, of New 
York, who also represents the Con- 
necticut department, is in charge of 
the investigation. The committee is 
made up as follows: 

New York, C. T. Sanders and T. J. 
Lynch; Missouri, J. C. Harvey; Minne- 
sota, H. L. Phillips; Massachusetts, G. 
W. Smith; Ohio, J. W. Crooks; Con- 
necticut, S. H. Wolfe; North Carolina, 
J. B. Kass; Virginia, W. W. Skidmore. 





Insurance Finance 











MORTGAGE RATES DECLINE 


The net return to insurance com- 
panies on farm mortgages is gradually 
declining. Interest rates have shown 
a steady decrease during the past three 
years and it is expected that there will 
be further reductions when the new fed- 
eral reserve farm loan program is inaug- 
urated. Farm loan banks will be per- 
mitted to make about the same class of 
mortgage loans that insurance com- 
panies are making and their establish- 
ment will create further competition for 
farm mortgages. There is also a grow- 
ing class of investors who look with 
favor on this same sort of security. 

There is considerable talk about re- 
ducing the commissions paid to loan 
agents. These commissions range in 
different states from 1 percent up to 2 
percent. Where the higher commission 
is paid the cost of making loans is, of 
course, higher, but probably not in the 
same proportion as the rate of commis- 
sion. The commission rate in thirteen 
of the leading farm states approximate 
1 percent, and in three of these it is 
almost 2 percent. In Oklahoma, for 
instance, investors pay 1.8 commission 
from a total return of 8.4. This com- 
mission compares with .1 in Maine and 
.1 in New York out of an interest rate 
of 5.6. The commission in North Da- 
kota is 1.8 out of an interest rate of 
8.7 and 1.4 in North Carolina out of an 
interest rate of 7.7. ° 

These commissions compare with a 
total interest of 5.3 in New Hampshire, 
which gives the lowest return upon this 
type of investment of any state in the 
Union. The highest return is received 
in New Mexico, where the average in- 
terest and annual commission amounts 
to 10.05. Other states grouped as moun- 
tain states also pay a high rate. In 
this group of seven states three pay 
10 percent or better. The next highest 
average rate is obtained in the states 
classed as west, south central, where the 
rate ranges from 8.4 to 9.6. 

————-_-2e oe 

' Employes and policyholders of the Met- 

ropolitan Life to the number of 2,500 held 


a picnic at Natatorium Park, Spokane, 
Wash., last week. 








News About Companies 











Equitable, Iowa—Surpassing its record 
of production for June, the largest month 
of,the year until then, the Equitable Life 
of Iowa turned in a production for July 
of $2,414,283, and it is fair to assume that 
the company will have no difficulty in 
carrying out its new slogan of $2,500,000 
new business per month for the balance 
of the year. Many new agencies have 
been added ‘to the company’s -producing 
forces. The Minneapolis agency and that 
for Fort Dodge, Iowa, have come promi- 
nently to the fore during the past few 
months, while many of the older agencies 
have shown for 1916 better gains than 
ever before. July was Browne month, in 
honor of Dr. J. E. Browne, assistant 
medical director, and the increased pro- 
duction was a real compliment to him as 
the oldest active officer in point of service. 
oa * * 
Pan-American Life, New Orleans—I 
paid its first semi-annual dividend of 3 
percent to stockholders July 1. The com- 
pany is flourishing and will be a money 
maker. It has done well to pay a dividend 
this early in its corporate life. 
s * + 

American National, Texas—Its semi- an- 
nual statement shows insurance in force 
$62,893,597, assets $3,837,501; general sur- 


co 





plus $961,064. 
* * 


Provident, Bismarck, N. D.—$250,000 of 
business has been written in six weeks 
by this company. It was licensed in June, 
but did not become active in selling in- 
surance until about July 1. This record 
is excellent for a new company. 





Association Activities 











Newark, Ohio—The Bic: county as- 

sociation has been organized with head- 

quarters at Newark and has applied for 

a charter from the National association. 
* * ca 

Puget Sound—Charles C. Thompson, 
president of the Puget Sound association 
of Seattle, has announced the appoint- 
ment of the following delegates to the 
annual convention of the National associa- 
tion at St. Louis: Delegates—Thomas A. 
Garrigues, Northwestern Mutual; W. 
Dwight Mead, Pacific Mutual; Malcolm 
Hughes, Northern Life; C. B. McCormack, 
International Life; E. L. Webster, New 
York Life; W. C. Henry, Aetna Life; E 
S. Campau, Northern Life; A. D. Knapp, 
Phoenix Mutual; J. F. Grant, Penn 
Mutual; R. C. Stuart, New York Life; M. 
L. Baker, Northern Life. : 

The Puget Sound association is one of 
the strongest in the country, having a 
paid membership of over 150. The regu- 
lar monthly meetings, which were tempo- 
rarily discontinued for the summer 
months, will be resumed in September. 











Charles C. Thompson of the Metropolitan 
Life is president, and Joseph L. Green- 
well of the Equitable Life Assurance is 


secretary. oe a 


St. Joseph, Mo.—A local association was 
organized at St. Joseph last week, with 
twenty members. Officers were_ elected 
as follows: President, Everett H. Farn- 
ham; ‘vice-president, Shelley Milley; sec- 
sc Ralph Innis; treasurer, James R 

oble. 


————» + a 
Says Undertakers Get Insurance 


The Council of Sociology in Des 
Moines has started an investigation of 
the charge that the undertaker gets all 
of the poor man’s insurance under sys- 
tems that now prevail. It will be the 
object of the investigation to ascertain 
whether some means of burial insur- 
ance may be obtained at a rate such 
that additional insurance can be car- 
ried for the family. 

—_——_- Doe 


Will Give Golf Tournament 


The life insurance companies of St. 
Louis will give a golf tournament to 
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Assurance Society 


Main Office, 10 S. La Salle St. 
Chicago, IIl. 





{ The Insurance Company for the people. 


{ Writes industrial policies on weekly pay- 
ments to $500.00. 


{ Ordinary Life Insurance to $10,000.00. 


{ The only Company that provides Doctor 
and Medicine free of charge to its Policy- 
holders in time of sickness. 














Aseete 5 Ss A 6 
Surplus to Policyholders 
Insurance in force . ... 
BeteNN > o6,. es, Sots ho obese 


W. J. WILLIAMS, President 


Another Year of Progress— 


Dec. 31, 1815 
$10,279,633 
1,008,842 
89,596,833 
_, 3,888,689 


The WESTERN and SOUTHERN 


GAIN 
$1,767,764 
385,282 
9,641,898 
368,589 


Life Insurance Company 


CINCINNATI 


Attractive Opportunities 


open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 




















A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 








kt OO i et et OO OD OL 





August 24, 1916 








THE WESTERN 








UNDERWRITER. 











the delegates and visitors of the Amer- 
ican Life Convention, the tournament 
being Sept. 12-13. On Tuesday, the 
first day, there will be a handicap 
medal play, prizes given to winner and 
runner-up. On the next day there will 
be a blind bogy handicap and prizes 
will be given to winner, runner-up and 
low gross score. James A. McVoy, 
manager of the Central States Life of 
St. Louis, is chairman of the commit- 
tee. 


————({q@0©2c0.2—__ 
COUNSELORS’ CLUB ON LAKES 





Indianapolis Life’s $100,000 Men Cruise 
to Buffalo and See Niagara 
Falls—Ten Qualified 





The Counselors’ Club of the Indian- 
apolis Life, made up of the men who 
wrote $100,000 new business or more 
during the club year for 1916, composed 
of ten members, spent the week from 
Aug. 10 to Aug. 17 on board the steam- 
ship South American on its regular trip 
around the lakes, stopping at Mackinac 
Island, Detroit, Cleveland, Buffalo and 
taking in Georgian Bay on the return 
trip, after having spent one day view- 
ing the wonders of Niagara Falls. Reg- 
ular business meetings were held each 
day, and the party, greatly increased in 
numbers by the presence of some seven- 
teen or eighteen guests, wives and 
daughters of the members, had a gala 
time, entering into the usual pastimes 
with the other passengers and in every 
way making the trip count in both a 
business and restful way. 

President Frank P. Manly and Sec- 
retary Joseph R. Raub both made the 
club, while A. J. Casey, Chicago man- 
ager for the company, gained the presi- 
dency for the coming year by leading 
for the previous twelve months in new 
business written. Others having mem- 
bership for this year are W. T. Sort- 
well, C. E. Ferrell, H. H. Huston, Jack 
Miller, A. H. Kahler, C. A. Pratt and 
C. H. Pickard. 

The Counselors’ Club year just past 
marks the best year since the organi- 
zation of the company, which will soon 
complete its eleventh year of business. 
To see the president and secretary of 
the company close to the top among its 
ten leading producers speaks volumes 
as reasons for the company’s success- 
ful development to the rank it now oc- 
cupies. 





Life Agency Changes 











Goes With the Germania Life 


Paul Alexander,.who, since January, 
1909, has been supervisor of agencies 
for the Fidelity Mutual Life in New 
York, Maryland and the New England 
field, has accepted the position of man- 
ager for the Germania Life for eastern 
New York, with offices in Arkay build- 
ing at Albany, N. Y. Mr. Alexander 
entered the life insurance business in 
1899 with the Metropolitan Life. In 
1903 he became district manager for 
the Mutual Life at Schenectady and 
three years later was promoted to the 
position of field superintendent for that 
company, doing organization work in 
New York. 


Whitaker With the Conservative Life 

J. E. Whitaker, for ten years super- 
intendent of the St. Joseph, Mo., dis- 
trict for the Prudential, is now super- 
intendent of the Muncie, Ind., district 
for the Conservative Life of South 
Bend, Ind. Mr. Whitaker started in 
the work as an agent with the Pruden- 
tial at Indianapolis fifteen years ago. A 
few months later he was transferred 
to St. Joseph, Mo., and in a short time, 
on account of his splendid record, was 
promoted to an assistant superintend- 
ent. As an assistant Mr. Whitaker 
made a wonderful record, leading the 
entire western division, and in a year 
and a half was promoted to superin- 
tendent of the Oshkosh, Wis., district. 
The Oshkosh district, under the man- 












record that when a change was neces- 
sary in the St. Joseph, Mo., district Mr. 
Whitaker was selected to go back to 
his former district to take up the reins 
of government. St. Joseph was not 
only listed as leading district in indus- 
trial and ordinary increase, but car- 
ried the lowest arrears percent of any 
district in the west. Two years ago he 
was forced to take a smaller district 
on account of his health, and was lo- 
cated at Winona, Minn. Mr. Whitaker, 
having regained his health, is now in 
fine form. He goes to the Conservative 
Life rich in years of experience, right 
in the prime of life. 


Opens Oklahoma Office 


The National Fidelity Life of Sioux 
City, Ia., has opened a state agency in 
Oklahoma City, and J. Will Rice, 
brother of President Rice of the 
company, will have charge. John R. 
Dickson, formerly cashier of the Inter- 
national Life office in Oklahoma City, 
will be assistant state manager. 








AGENCY NOTES 


qu. Smith has been appointed assist- 

-_ district superintendent at Durham, 
C., for the Life Insurance Company of 
Vholeee 

Daniel Woolward of Omro, Wis., has 
been appointed district agent of the 
Central Life of Iowa, with headquarters 
at a ae 

A. Dole has been transferred from 
Milwakoe to Wausau, Wis., by the Mu- 
tual Life. He was a resident of Wausau 
about twenty years ago. 

J. T. Groff, Burlington, Wis., has been 
appointed general agent in southern Wis- 
consin for the life, accident and health 
divisions of the Aetna. 

The Atlantic Life has appointed Thomas 
B. Hutchison as general agent in Balti- 
more to succeed Clement L. Harris, re- 
signed. 
Aug. 1 

Prank A. Dole, Milwaukee, a special 
agent of the Mutual Life of New York, 
has been placed in charge of the district 
agency at Wausau, Wis., where he for- 
“a resided. 


mn The appointment was effective 


orace Gunthorp has been appointed 
district agent of the Northwestern Mutual 
Life for Genesee county, Mich., by Wil- 
liam T. Gage, general agent at Detroit. 
Mr. Gunthorp will reside at Flint. 

The Union Central Life is opening a 
general agency at Kearney, Neb., under 
F. » McCready, formerly assistant 
manager of the Rocky Mountain depart- 
ment. The company has loaned over 
$750,000 in the vicinity of Kearney. 

Cc. BRB. McPherson, who has been prin- 
cipal of schools at North Lewisburg, Ohio, 
has resigned to take a general agency of 
the Midland Mutual Life. His headquar- 
ters will either be at Urbana or Belle- 
fontaine. 


Daniel Woodward, Omro, Wis., has been’ 


appointed manager of the Oshkosh, Wis., 
district of the Central Life, which he 
has represented for several months. Mr. 
Woodward’s district office will be in Osh- 
kash and his home in Omro. The district 
comprises four counties in central Wis- 
consin. 























WANTED 


A Manager for a Cincinnati, Ohio, Agency 













































One of the old, progressive Eastern: Companies has 
an excellent opening for a Manager in an established 
Agency at-Cincinnati, Ohio. 


This is an opportunity for some man who wants to 
form a permanent, profitable connection. 


If you can furnish satisfactory evidence of ability as a 
personal producer and Agency organizer your appli- 


cation will be considered IF YOUR RECORD IS 
CLEAN. Correspondence Confidential. 


Address 85-P. 


Care The Western Underwriter 











The Intermediate .Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 




















OUR TWO 
SPECIALS 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 













20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 
fail to create a new interest in Life Insurance. 


Rookery © CHICAGO, ILLINOIS 























agement of: the new superintendent, 
came into its own with such a glowing ! 





, GeorgeWashington Life Insurance Company 


important territory. 














Resources, . ... . . . $1,018,319.71 
Reserves . . . 2 - «© « « 678,380.27 
Insurance in Force, ... . . 9,310,124.00 


Charleston, West Virginia 
FOUNDED 1906 


Correspondence invited for General Agency representing Company in 
Unusual opportunity. Liberal and helpful contract. 
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PRESIDENT WILSON 
TO ATTEND MEETING 


(CONTINUED ZROM PAGE 1) 


writers’ Association and the St. Louis 
3usiness Men’s League. This luncheon 
will be restricted to those attending the 
convention and members of the league. 
The delegates, it is expected, will have 
an opportunity of meeting the President 
personally at this function. 

The St. Louis life underwriters will 
select a committee of women to enter- 
tain Mrs. Wilson. The committee will 
be selected by President Bilheimer and 
William King, chairman of the con- 
vention committee. 


Entertainment Features 


Many entertainment features are 
being devised for the convention by 
Messrs. Bilheimer and King and their 
colleagues. There will be a big recep- 
tion in the Sunset Inn, probably the 
finest suburban resort in America, a 
picturesque country club in a large 
preserve, at the foothills of the Ozark 
mountains. There will be the annual 
banquet of the National association, 
and it will be held, if possible, in the 
banquet hall of the Missouri Athletic 
Club. 

Committees will be appointed to en- 
tertain the wives of delegates. In fact, 
the entertainment features promise to 
be numerous and unique. It is esti- 
mated that 1,500 to 2,000 will attend the 
convention. Many companies have de- 
cided to hold their agents’ meetings in 
St. Louis. 

Plans for the entertainment and so 
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WACO, TEXAS 





ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 


on have been deferred until the official 
program was completed, and until posi- 
tive word had been received from Presi- 
dent Wilson. Henceforth, the elabora- 
tion of details for the convention will 
go ahead rapidly. 


Making Convention Arrangements 


Arrangements are rapidly being com- 
pleted by Superintendent of Agents L. 
S. Lindsay of the New York Life for 
the annual conventions of the com- 
pany’s $100,000 and $200,000 clubs. 
Agents were given to Aug. 15 to qual- 
ify, and while it is not yet possible to 
determine exactly how many secured 
the required amount of business, the 
advance estimates make certain the fact 
that both clubs will have record mem- 
berships. About 550 qualified for the 
$100,000 club and 200 for the $200,000 
organization. 








Idea That Pays 











Julius H. Meyer, general agent of 
the New England Mutual Life at Chi- 
cago and president of the company’s 
general agents’ association, uses one 
very brief form letter that has brought 
returns in two instances and these have 
more than paid for the cost of using 
the form. To the majority of appli- 
cants he addresses the following let- 
ter within thirty days after the med- 
ical examination has been made: 

Dear Sir: 


There is a marked difference 
between the two little -words, 
“can” and “may.” I CAN write 
you an additional policy without 
a further medical examination be- 


1) CE pe eae pee (date). 
MAY I? 
Awaiting a favorable reply, I 
am, 


Very truly yours. 


This cannot be used with persons ap- 
plying for large amounts nor for per- 
sons who would not “catch on.” 

a 2 ae 


NATIONAL LIFE U. S. A. 
MEN ARE MEETING 


(CONTINUED FROM PAGE 1) 


work upon. By making no reference to 
life insurance but always speaking of 
mortgages or indebtedness insurance, 
many prospects were secured who felt 
that they were carrying all the life in- 
surance which they could afford. Mr. 
McClintick said that the average person 
had heard so much about life insurance 
that he feels he is an authority on the 
subject and therefore is a difficult man 
to sell to. When the subject of mort- 
gage or indebtedness insurance is 
broached to him with no reference to 
life insurance, he feels that it is some- 
thing new. He becomes interested at 
once and in many cases will take on in- 
surance to cover the full amount of his 
indebtedness. 


V. M. Tresslar’s Address 


V. M. Tresslar, of Los Angeles, Cal., 
followed with a discussion of “How to 
Conserve and Account for Time.” He 
said that it is mainly due to the lack of 
control of time and effort that the aver- 
age length of time a life insurance agent 
stays in the business is so short. The 
only way which this drain upon the 
public may be eliminated is through 
education and a careful record of the 
cost of each interview. The Pacific 
Mutual of Los Angeles conducts a 
school each morning for its agents. 
Each one turns in a card with accounts 
of all calls and the reason for any fail- 
ure. This is gone over, the trouble lo- 
cated and so the agent benefits even 
from the faiiure. 


Intensive Cultivation 


The Tuesday afternoon meeting was 
opened with a presentation of a supply 
of paper to each member of the club 
by the company. The subject of in- 
tensive cultivation was taken up* and 
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President National Life U. S. A., Whose 
$100,000 Club Is Holding Its Annual 
Meeting 








discussed by D. G. McKee, H. R. 


White, J. P. Littell and others. Many 
valuable points in favor of intensive cul- 
tivation of small districts in preference 
to trying to handle large territory were 
brought out. The agent has an oppor- 
tunity to choose the opportune moment 
to approach his prospect: Mr. Littell 
has been in one territory for the past 
thirty years and says there are more 
prospects now than ever before. He has 
made all the people in his district feel 
as if they were his regular clients and 
so kept in personal touch with them. 


Should Investigate Financial Standing 


The remainder of the afternoon was 
given over to a discussion of closing 
and getting the money. B. H. Jacques, 
H. M. Ramey and T. D. L. Carnahan 
spoke on the subject and brought out 
many good points. They all agreed that 
the agent should look into the financial 
standing of the prospect and only try 
to write him for as much as he could 
pay for. Much difficulty has been expe- 
rienced in some districts trying to get 
the banks to accept insurance paper. 
An attempt was made to find a remedy 
for this, but none was suggested that 
would prove satisfactory to all who are 
interested. 


Business Insurance Discussed 


The Wednesday morning meeting 
opened with a large attendance. The 
first subject under discussion was 
“Partnership and Corporation Insur- 
ance,” which was ably discussed by F. 
M. Locher of Oakland, Cal., Alfred Mc- 
Arthur of Chicago and S. H. Chiles of 
Texas. Mr. Locher made the point that 
business isurance saved many concerns 
when the earning power of one of the 
partners is taken away through his 
death. This form of insurance may be 
carried on the books as a cash asset. 
The amount paid for disability should 
be sufficient to pay for a substitute. 
Also the premium should at no time 
exceed the cash surrender value by 
more than 1 percent of the face value 


of the policy. He went on to say that | 


since many firms placed their expect- 
ancy of profit on the ability of one 
man who cannot die or have an acci- 
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dent without loss to the company, they 
should protect him in order to protect 
their profits. 


Must Educate Bankers 


He was followed by Mr. McArthur, 
president of the club, who emphasized 
the point of education through the 
banks to increase partnership insur- 
ance. He feels that the day will soon 
come when life insurance of this type 
will be regarded as much a necessity, 
or even more necessary than fire insur- 
ance. Buildings which have been de- 
stroyed by fire may be replaced very 
easily, but the death of one of the lead- 
ers in the firm cannot be replaced as 
. easily. Education in this line should 
be .taken up through the banks, since 
they are in danger of having their funds 
jeopardized. The banks can watch the 
firm’s business condition and give them 
credit accordingly, but they cannot fig- 
ure upon a death which will cost more 
loss than poor business conditions. 
Since all loans are really made from 
personal consideration, this person- 
ality and ability should be protected 
by life insurance in order to protect 
the banks. 


Holding Down the Lapses 


A. B. Coambs of Portland, Ore., fol- 
lowed with a paper on “Keeping Busi- 
ness on the Books.” He suggested that 
the agent keep in touch with his pol- 
icyholders and so make it easier to col- 
lect renewals. If a lapse occurs, the 
agent who wrote the original policy 
should make an effort to renew it. By 
training all policyholders to settle busi- 
ness on a yearly basis by a series of 
form letters and personal interviews, 
the chances of lapses are reduced 
greatly. 

D. B. Reardon of Council Bluffs, Ia., 
and R. N. Howes of Clinton, Ia., next 
took up the subject, and the point was 
brought out that it would be a good 
plan for the home offices to have men 
whose whole business it was to take 
care of lapses. 


Altruism of Life Insurance 


One of the most enjoyable discus- 
sions of the entire meeting was the 
Wednesday afternoon discussion of al- 
truism and life insurance. J. B. Wood 
of Atlanta, Ga., was the first speaker. 
He said that while it had been said 
there was no sentiment in business, life 
insurance depended a great deal upon 
this feature. The very essence of sales- 
manship in life insurance depends on 
the agent’s ability to arouse the pros- 
pect to a desire to provide for his 
loved ones. The agent has the double 
incentive of increasing his own chance 
of making the sale and at the same 


time making better citizens and de- |. 


creasing poverty. 

S. L. Peacher of Ft. Smith, Ark., 
emphasized the idea of altruism in life 
insurance itself. Life insurance is 
founded upon pure altruistic principles; 
the desire to protect policyholders. On 
the other hand, the altruistic argument 
is one of the most powerful in closing 
a prospect. 

Mrs. Francis H. Ward of Chicago 
said the life insurance salesman should 
leave himself out of the question of 
salesmanship and think only of the 
prospect. The agent ought to think of 
the prospect’s needs more than of the 
commission which he is to receive. 


Cracking the Hardest Nuts 


R. E. Hooyer of Denver spoke on 
“The Hardest Argument I Have to 
Meet and How I Meet It.” The main 
reason why life insurance salesmen fail 
to land prospects is that they do not 
know just why the prospect should 
take out the policy or what his real ob- 
jection to taking it out is. The agent 
should always know something about 
the prospect before interviewing him. 
While writing a man, and even after 
the prospect is seemingly closed, the 
agent should be very careful to watch 
the little things in order to be sure to 
close the deal. It never pays to argue 
with the prospect, but it is always bet- 
ter to put yourself in his place. G. W. 
Coambs of Portland, Ore., gave as his 
experience that the hardest man to 








write is the one who agrees with the 
salesman in everything. He has found 
it a very difficult matter to find just 
where this man stands. 

He was followed by C. L. Paxton of 
Georgia, who finds that the man who 
feels he has not enough money to 
handle the premium is the hardest to 
close.’ In his quaint southern style, Mr. 
Paxton amused the club for some time 
by telling stories of how in Georgia 
a premium of $100 looked very large. 


Elaborate Social Features 


One of the chief features of the con- 
vention is the social side. It has been 
the custom for the National Life, U. 
S. A., to have their luncheons and din- 
ners in as many different places as 
possible. On Tuesday the luncheon 
was held at the Hotel La Salle, with 
dinner that evening at the Bismarck 
Gardens. On Wednesday the members 
and guests enjoyed a fine lunch at the 
College Inn. After a short business 
session the remainder of the afternoon 
was given over to an automobile trip 
over the boulevards and through the 
parks of Chicago and suburbs. In the 
evening a reception and dinner was held 
at the home of A. M. Johnson, presi- 
dent of the company, on Sheridan road. 
Thursday afternoon will be taken up 
by a visit to the baseball game between 
the Cubs and Boston. That evening 
the curtain will be rung down upon the 
festivities with a banquet at the Con- 
gress hotel. 

———————q@242-——__ 


SALZER DEAD IN AUTO UPSET 


President of United States Annuity & 
Life Crushed Between Car and 
Stump Near La Crosse 


Henry A. Salzer, president of the 
United States Annuity & Life of Chi- 
cago, was killed when his automobile 
turned turtle on a country road near 
La Crosse, Tuesday evening. He met 
a farmer’s wagon on a narrow strip of 
highway and in attempting to turn out 
went over an embankment. He was 
crushed between the car and a tree 
stump. He was on his way to his sum- 
mer camp, on the Minnesota side of 
the: Mississippi. 

Mr. Salzer was the largest stock- 
holder in the United States Annuity & 
Life and had been president since its 
organization, ten years ago. He never 
took an active part in the management, 
devoting all of his time to the Salzer 
Seed Company of La Crosse, one of 
the largest seed houses in the United 
States. He also had extensive lumber 
interests. 

Mr. Salzer leaves a_ widow, 
daughter, and two brothers. 

——_st1e 


LIFE APPOINTMENTS 


Indiana 

U. S.—-W. A. Royse, Indianapolis. 

West. So.—J. orten, Princeton; C. O. 
Leuferty, Marion; E. R. Shekell, Peru; L. A. 
Breman, Logansport; ¥. A Bradley, Elwood; 
I. Elbright, Evansville; E. C. Downing, Con- 
nersville; R. Talmad e, Anderson; T. A. Thomas, 
Ft. Wayne; O. L. Bowers, ne a W. H. 
Rhodes, H. C. Julians, Evansville; 
son, Richmond; D. Myers, as V. Flor- 
kowski, ~~ tens: R. Lambert, La orte ; R. 
Colvin A. Krueger, South Ben Cc. 
Reynolds, Elwood; Ss. WP Pearson, Terre Haute; 
J. T. Campbell, Vincennes; T. Chitwood, Terre 
Haute; C. J. Priest, H. O. Clevenger, O. F 
Swails, G. Gamble, Indianapolis. 

Illinois 

Amer. Cent.—R. H. Hakes, Eureka. 

Aetna—S. C. McIntyre, Kankakee; A. D. 
Potter, Macomb; William Smith, Peoria; T. W. 
Trovillion, Goreville; J. Webster, Danville. 

Bankers, Ta.—B. A. Mayer, Mt. Carmel; C. E. 
Cherry, Chicago; T. a McCracken, Hartland; 
A. G. Crane, Monmout 

Bankers, Neb.—J. w “Allen, Oakdale. 

Columb. Natl—R. R. Kelly, Chicago. 

Conn. Genl. Tn Gilbert, Chicago. 


son, 





Conn. Mut.—J. L. Baskin and A. J. Besse, 
Chicago. 

Equitable, N Y.—C. W. Bennett, New York; 
Marcus Goldenberg, Chicago; Charles Hall, 
Omaha, Neb.; De St. Aubin, Chicago; G. 


Thompson, Sheridan. 

Equitable, Ia—M. E. Tarpy, Elmwood; A. W. 
Grabow, Peru; J. Me racken, Knoxville; 
J, H. McClellan, Chicago; Mary B. Wright, 
Virden; L. E. Slauson, Moline; B. L. Alexander’ 


Cornland. 
enate-<. H. Seip, Palatine; D. C. Hibbott, 
Chicago; W. Westcott, Oak Par " 
Mass. Mune cB welling A Vv. Weil 
and Reginald Buchanan, gs . E. Wans- 
brough, Kansas City, Mo.; Schmidt, Free- 


. A. Peter: | 





| Pullen, Cincinnati. 








port, Kan.; H. J. Gilman, East Chicago, * Ind; 
G. S. McReynolds, H. M. Lay, Max indauer 
and J. T. Lynch, Chicago. Z 

Mutual— Gustateen, Galesburg; David 
Matthews, Yates City; C. W. Gruensfelder, Peo- 
ria; H. E. Wigell and Seraphin Benninger, 
Chicago. 

Minn. Mut.—E. C. Gibson, Illiana; M. S. 
Ford and A. H. Lundquist, Chicago. 

Mut. Ben.—N. C. Keeran and Carl Munson, 
Chicago; C. B. Cleveland, Evanston; E. 
Davis and A. F. Kruse, Chicago; C. M. Allens- 
worth, Galesburg; W. I. Stephens, Chicago. 

Mo. State—G. C. Loving, Quincy. 

Mich. Mut.—J. C. Pompoco, Chicago. 

New World—S. J. Rice, Chicago; W. W. 
Aubrey, El Paso. 

7 W. Mut.—H. B. ae pie. Chillicothe; 
C. L. Martin, Canton; L. Vilber and H. C. 
Wilber, Potomac; tincaien Decatur; 
F. H. Haskell, Princeton; C. . Markee, Nepon- 
set; C. E. Graves, Weston; J. E. McCann, Buf- 
falo; A. J. Johnson, Peoria; B. D. McMillin, 
Decatur. 

New _ York—W. D. Swearingen, 
Va.; H. D. Anderson, Macomb; H. M. Hinkle, 
Cambridge; F. D. Mayes, Albion; L. C. Roth, 
Pontiac; L. E. Parr, Cooksville. 

Penn Mutual—A. J. Docley and R. H. Ehlert, 
Chicago. * 

Prov. L. & T.—J. E. Coakly, Danville; L. 
Loeb, Chicago; - L. Clark, Indianapolis. 

Pitts. L. & T.—F. M. O?Connor and J. & 
O’Connor, Deerfield. 


Pacific Mut.—L. B. Perry, Bloomington. 
Reserve Loan—F. A. Bridge, Chicago. 


Parkersburg, 


Security Mut., N. Y¥.—Dr. A. E. Rogers, 
Bloomington. 
Travelers—H. M. Rice, Chicago; W. S. Wil- 


liams, Evanston; C. H. Daniel, McLeansbora; 
B.S. Love, Zion City. 


Wisc. Natl.—E. A, Hanks, Fond du Lac, Wis.; 


T. W. Morrissey, Pecatonica; A. Gardner, 
Champaign. 
Minnesota 

Sec. Mut.—H. A. Rahier, Brainerd; C. C. 
Volk and G. E. Rolph, Minneapolis; A. T. Kull, 
Granite Falls; S. S. Lyon, Plainview. 

Travelers—A. F. Hall, Grygle; M. J. Smith, 
Winona; John Oliver, a 

N. W. Mut.—G. J. Mack, Beardsley; Herbert 
——, Se. James; T. C. Custer, Minne- 
apolis 


Prudential—F. T. Bartholet, Rockford; C. G. 

Robinson, Minneapolis; E. D. Davis, Tracy. 
inn. Mut.—H. D. Matteson, St. Paul; H. L. 

Sias, Winton: W. B. Torgerson, Oklee: Henry 
Christenson, Morris; hy i Lungren, Monterey. 

Metropolitan—O. ‘V. Wilson, Minneapolis; J. 
P. Tonolli, Duluth. 

Pacific Mut.—H. C. Caldwell, St. Paul; R 
McIntosh, Minneapolis. 


New York—G. W. Knoff, Fergus Falls; R. A. 
Blair, East Grand Forks. 

Central, Ia. —J. E. Carlson and C. E. Almen, 
Minneapolis. 


John Hancock—D. V. Kemp, St. Paul. 
Kansas Ciy—E. F. Giberson, Faribault. 
Prov. L. & T.—R. L. Thompson. Lewiston. 
State Mut.—E. F. Linne, Duluth; G. B. Camp- 
bell, St. Paul. 
Twin City—C. S. Holgren, Saginaw. 
Amer. Bankers—R. W. Delaney, Shevlin. 
Surety Fund—E. F. Smith, Jordan. 


Ohio 


Aetna—T. Schmitt, Jr., E 
nati; A. Treuhoft, 
C._F. Solether, C gnet. 

Equitable, N. Y.—C. B. Warner, Lima; E. H. 
Bevier, Cleveland; J. W. Hunter, East Liverpool. 

Equitable, Ia.—W. E. Campbell, Columbus; E. 
FE. Edge, a ag 

Home—C. Austin, Ashland. 

Lincoln Nat Ww H. Gross, Chickasaw. 

Mass. Mut.—H. L. Tibballs, Cleveland; Ruth 
V. Mitchell, T. V. Prentice, Cincinnati; a 
Wilder, Cleveland. 


A. Sarran, Cincin- 
Grace Straight, Cleveland; 


Mo. State—J. W. bag Cleveland. 
Mutual Benefit—-J. Martin, Pomeroy. 
Mutual—M. J. ies Toledo; S. H. Steven- 


son, East Liverpool; G. W. Luther, Ashtabula; 
J. W. Hohmann, East Liverpool; J. E. Brand, 
Urbana; F. R. Easton, Le Roy; J. W. Graham, 
Cleveland; R. H. Pease, Greenville; A. "A. Car- 
ver, Seville; R. P. Cook, Geneva; R. H. Cotton, 


| Cleveland; S.S. Smeltzer, Findlay; W. B. Jones, 
| Cincinnati. 


Natl. U. S. A.—C. A. Trout, 
Cc. McKinley, Columbus. 

National, Vt.—D. L. Cook, Forest. 

ag Engl. Mut.—J. H. Parkins, Bidwell. 


Centerburg; 


W. Mutual—w. S. Heisler Warren; H. C. 

Bailey, Waynesburg. 

Pacific Mut.—A. P. McCullough, Cleveland. 

Phoenix Mut.—R. B. Kinkead & Co., Co- 
lumbus. 

Prov. L. & T.—C. M. Wyman, Sidney. 

Royal Union Mut.—Katherine M. Harper, 
Canton. 

Security, Chgo—W. L. Mercer, Toledo; Ww. 


State—I. G. Dalrymple, Steubenville. 
State Mut.—V. H Magarin, Columbus; V. E. 


| Corfman, McCutchenville. 


Travelers—L. Grimes, Alliance; H. C. eo 


| ble, Wadsworth; R. HW. Kettring, Alliance; G. 


Weigel, Cleveland; C. H. Baugh, Alliance; B. r: 
Britton, Cleveland; E. P. Hayward, Cincinnati 
Aetna—H. §. Olnhausen, Minerva; P. J. 
Buxbaum; Kramer & Kiss, Cleveland; c 

We Cooper, Middleport; P. M. Millikin, Cin: 
cinnati; D. F Smith, Columbus; Muskingum Ins. 
Agence a Zanesville; Miss G. A. Stecher, 
Columbus; C. B. Cullom, Cleveland. 

Amer. Cent.—M. Brown, Ansonia. 
Bankers, Ia.—M. Moroney, Dayton. 
Canada—A. Caruso, Cincinnati. 

Conn. Mut.—E. E. English, Columbus. 
Equitable, N. Y.—W. B. Staples, East _ 
tine; A. D. Engelsman, Cincinnati; B. 
Needham, Cleveland. : 
Equitable, Ia—M. G. Beeman, Columbus; C. 
. McKellogg, Oberlin. 

Federal—A. Allemung, Portsmouth. 
George Washington—E. Ridenour, 
wood. 

Germania—F. D. Struble, Cleveland. 
International—H. L. Allen, Lima. 

Lincoln Natl.—S. Sproul, Waynesville: H. W. 
Jones, Holmesville; J. P. Leonard, Defiance; 


Trot- 








en Cobenivens J. G. Wren, De Graff; 
Cushman, Spriash eld 
s. Mutual—H. S Warwick, Columbus. 

h.  Mutual—H. Hagedorn, Blanchester ; 
Flack & Hurst, Canton. 
Mut. Benefit—D. R. 


K. L. 
D. M 





Putnam, Columbus. 


Mutual, N. Y.—M. D. Liming, Mt. Orab. 

National, U. S. A—O. R. Davis and F. W. 
Al Iden, Columbus. 

New Engl. Mut.—S. G. Waite, Epworth 
Heights; P. A. Mitchelt, Cleveland. 

New York—F. O. Craig, Payne; Mrs. Pauline 
Weiss, Cleveland. 

a Amer., Ill.—W. S. Rearick, Fremont. 


W. Mutual—H. E. Apt, Montpelier. 
Packie Mut.—W. G. Wolfley, Columbus. 


Pitts. L. & T.—N. E. Calkins and S. Larber, 
Cleveland; R. C. Cassidy, 1oronto; T. R< Betts, 
Oberlin; G. E. Haines, Toledo. 

Prov. L. & T.—E. Millet, Sensten:  &. 


Crawford, poo 
eserve Loan—E 


C. Quick, Urbana. 
Royal U nion—R. 


“Woodruff and H. B. Tippin, 


Findlay; E. C. Jones, Wilgus. 
Michigan 

Aetna—J. C. aes Three Rivers. 

Detroit—E. G. Waltz, St. Johns. 

Equitable, NN’ “y.—Blanche H. Robison, Clin- 
ton; F. L. Albertson, Detroit; M. A. Westfall, 
Lansing; E. W. Grow, Royal Oak; J. M. Keefe, 
Traverse City. 

Grange—S. B. Siddall, Stanton; James Arm- 


strong, Rage City. 

Lincoln Natl—G. N. Gould, Harbor Springs; 
C. W. Dunlap, Owosso. 

Mutual Ben.—F. C. Cole, Wells; C. C. Heuser, 
Detroit; O. G. Potter, Tekonsha. 

Mutual—E. J. Leveck, Petoskey. 

New York—R. E. Eaton, Kalamazoo; O. M. 
McLaughlin, Nashville; Isidore Koplowitz, De- 
troit. 

Mich. Mut.—G. W. Collins, Coldwater; R. W. 
Dunlap, Harbor Beach; J. H. Greaig, Jackson; 
C. E. Shaver, Lansing; J. A. Dolson, Lansing; 
| | at eA Weaver, Muskegon; J. H. Frahm, Port 
Hope; Robert Bruce, Palms; Frank Cook, Ruth; 
Lucy C. Cook, Ruth; Neil Wheeler, Shelby; C. 
H. Kretschmer, Saginaw; L. E. Webb, Williams- 


ton; C. S. Forbes, Wahjamega. 
North Amer.—Charles Leikart, Bay City. 
Northern, Mich.—H. Thompson, Flint. 
Old Colony—H. E. lene, Calumet. 
Pacific Mutual—F. J. Fisher, Grand Rapids; 
W. G. Bartlett. Menominee; A. McGuire, 


E. 
Grand Rapids; H. Grand Rapids; C. 
E. Doan, Marlette. 
Peoples—J. C. Mittlemore, Detroit. 


Preferred—M. C. Didone St. Johns. 


Z. Ward, 


Prov. L. & T.—H. A. Wood, Gobleville. 
Reliance—A. C. Nelson, Detroit; R. E. Smith, 
Leroy. 


geewriay Mut.—Lyle Clark, Stockbridge. 
L. V. Kennelly, Warren; Lillian D. 
Roakafellow, Flint. 
Union Central—C. A. 
Union Mutual—W. W. 


Rader, Grand Rapids. 
Wright, Jackson. 


—__- ee 
LIFE NOTES 


The Century Club of the National Life 
of Vermont is holding its annual meeting 
at the home office in Montpelier this week. 

Cecil B. Warner, a former resident of 
Lima, Ohio, has returned to the city as 
district agent of the Equitable Life of 
New York. 

The home of Emmet C. May, president 
of the Peoria Life, was burglarized last 
week and several rings, a watch and a 
collection of souvenir spoons taken. 


Benniah S. Hostetter, general agent of 
the Bankers Life at Sacramento, Calif., 
died last week. He had been in the insur- 
ance business there, in Colorado and Indi- 
ana all his life. 


A convention of the Alabama field men 
of the Commonwealth Life of Louisville, 
Ky., will be held in Birmingham, Ala., 
Aug. 24-26. Several officials from the home 
office will be present. 

Miss Elizabeth Mock has resigned as 
cashier in the Chicago office of the Ger- 
mania Life. She has been with the com- 
pany several years. After a vacation she 
expects to return to the life insurance 
business. 

The Southland Life has closed a deal 
for the Chamber of Commerce building at 
Dallas, Texas. It has a four year lease 
on its present quarters, but will ultimately 
enlarge its own property for home office 
purposes. 

Albert Sahm, formerly postmaster of 
Indianapolis and also auditor of Marion 
County, Ind., and now treasurer of the 
State Life, has been appointed a member 
of the national campaign committee of 
the Democratic party. 

O. B. Haller of Saginaw, Mich., for the 
Equitable Life of New York, secured the 
group insurance on the Escanaba Manu- 
facturing Company, wooden sundries man- 
ufacturers of Escanaba, Mich. There are 
250 employes covered by $150,000 insur- 
ance. * 

In a recent issue in referring to the 
banks that are advertising life insurance, 
a mistake was made in regard to Knox- 
ville, Tenn. The Holston National Bank 
of Knoxville is the financial institution 
of that city that advertised life insur- 
ance. 

Willard T. Lusk, agency manager of 
the Equitable Life of New York at Mil- 
waukee, has secured the group insurance 
for the Wisconsin Pearl Button Company 
of La Crosse, Wis. There are 250 em- 
ployes and approximately $160,000 insur- 
ance is involved. 

Ed L. Ussery, superintendent of agen- 
cies for the Aetna Life in Arkansas, has 
been awarded a gold medal by the home 
office for the large amount of business 
written in the state for the past twelve 
months, about $1,400,000. Campbell & 
Hart, Little Rock, are state managers. 
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WANTS GOOD MEN 


PWILL PAY THEM WELL 


Lllinois Life 
Man 


GREATEST 


ILLINOIS 


Always an 
Illinois Life 
Man 


COM PANY 


WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL 











Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and — 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A HUSTLER 


Can Get a Direct General Agency Contract With 
Merchants Life Insurance Company 


BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 








Good Territory Open 





Representing 


The Mutual Life Insurance Company 
_ of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d _ Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%,. 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


Incorporated 1892 ST. LOUIS, MO. 


Guarantee Fund Life Association 
Omaha, Nebraska 


Contracts Safeguarded by Investments Exceeding $1,500,000- 
in First Mortgage Farm Loans and Municipal Bonds 
The plan and t of this Association 


have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


Annual Rate per $1000 of Insurance at Age 35—$13.30 


Licensed in Twenty-two States 








RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He will fine them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for territory. 








SPECIAL 











INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPITAL, - + = $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
kansas, Georgia, Alabama and Florida 


For contracts write: C.D. RENICK, President 
316 N. Meridian Street Indianapolis, Ind. 





Pennsylvania Maryland 
Delaware Ohio 


AGENTS Philadelphia Life 
WANTED 9: cee Be cs 











“SAFE AS A GOVERNMENT BOND 


(O) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE 


s|atecay LATEST POLICIES AND AGENCY CONTRACT BaLa7:\ae 


Openings OHIO, IND., KY. and MICH. Write Columbus 








































